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KEWANEE, 


BeILERS 


Steel and Rivets—you find 
them every place where unusual 
Strength and dependability are 
required. Big bridges, big boats, 
big buildings—all are built of 
Steel Riveted. And that’s the 
way Kewanee Boilers are built. 











Greater Strength Insures Longer 
Life~and Reduces Heating Costs 





The steel riveted construction 
of Kewanee Boilers insures | 
longer life—free from repair | 
costs. And this longer life 
materially reduces the cost of 
heating a building. 





Inspect the newer, finer buildings 
in your city. You'll find the ma- 
jority of them are Kewanee heated 





KEWANEE BSILER CORPORATION 


STEEL HEATING BOILERS RADIATORS WATER HEATERS TANKS AND WATER HEATING GARBAGE BURNERS 
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Bad Weather | 
Good Profits 


When you handle the YQGEL No. 1 Frost 
Proof Closet, bad weather only means better 
profits. When the wintry winds blow and 
Jack Frost wields his paint brush, many a 
country road service station can be turned 


into a comfort station with the Y¥@GEE, No. 1. 


Go out and see the service station man and 
tell him how making his place a comfort 
station will increase his profits by pleasing 
his customers. When you do, he will increase 
your profits by buying. 


Make bad weather and the VQ@GEL No. 1 
your allies—they’ll make you money. 











VQGEL Frost Proof Closet 
No. 1 ) 


Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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Sectional View of a a We 
No. 441 Automatic @ 
Compression Stop 
and Waste 
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SEPrVICE 


Faith in the Plumbing Contractor is jus- 


SSS SS : 
— a \ tified and Confidence held by the amount of 


attention paid te the necessary and vitally 


important parts of a plumbing installation. 
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The Stop or Stop & Waste is generally 
in the basement, but it controls important 
service-lines and should be absolutely de- 


pendable or will prove worse than useless. 





With wa Cap 7. 


No. 435A..... Size 1%” ; 
No. 435B....Size %” No. 436A.....Size 4” I 


With Stuffing PT » 





AisO is w mon N . 436B peswn< S ” P’ o ° 
slo Furnished with Us No. 436B_—Sise 36° I. P. It is not wise to take a chance on brass goods 


which cost so little and exercise such im- 


portant functions. 


Every Wolverine Compression Stop and 
Stop & Waste is inspected—tested under 
pressure and then tagged for your protection 





with our guarantee label. 


With Heavy Cap Nut 

No. 437A. Size 4° |. P 
With Stuffing Box Ales Pernishad wish Uai : : 

No, 436144. Size 14° T. P | - They are renowned for their excellence 

No. 436!4B....Size 4%" I. P 





of metal and workmanship, full and free 


waterway—perfect seating qualities and en- 
during service. 

Build and hold business with Wolverine 
Goods. 


"We Sell the Retail Plumbing Trade Exclusively.” 
















No 438A.-Size 46" 1. P we Sees Pee RAS 

No. 438B Size 34° I. P. No. 430A-Bise 24, |. P. OLVERINE Ss ORKS 
No. 438C...... Size %” I. P. No. 438}4BX — 

@No. 438D......Size 1” I. P 4%" 1. P. x 4%" 1. P. onside, 


GRAND RAPIDS MICHIGAN 
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Sales Increase 
, in 2% Years 


The first Silent Automatic oil burner was sold in the summer of 
1925. And before the end of that year, swiftly growing. public 
demand required expansion after expansion in production 


schedules. 


And in the twelve months of 1927, more than eight times as 
many burners were built and sold as in 1925! 





Moreover, during 1927, Silent Automatic decisively outsold every 
other oil burner in Chicago, Detroit, Philadelphia, and Boston 
—four of the world’s greatest oil burner markets! 


That is the enviable record of Silent Automatic — and that is 
the foundation which assures the future sales success of Silent 


Automatic dealers. 
Write today if you can qualify for the Silent Automatic franchise! 


THIS FRANCHISE PROVIDES: 


5. Competent factory mechanical 





1. Direct factory connection. 


— supervision. 
2. Vigorous advertising cooperation $ ne size—one price— 
through newspapers and direct mail. for cottage or 6. Volume sales, due to supreme 
, manson. performance, national reputation, and 
3. 4 Background of national newspaper Complete with automatic safety and oper- low price. 
. SS ti 3 s ; e e rs 
an magazine advertising. ating controis omina instaliation costs a Minimum service overhead. 


depend on basement conditions, oil storage 


Th h —_ . equipment and local regulations. it 
4. orougnh mec anical instruction Listed as standard by the Underwriters’ Laboratories 8. Permanent association, due to the 
with one-way fare paid to the largest do- There is only one Silent company’s experience, capable manage- 


ment and strong financial position. 








mestic oil burner laboratory in the world. — 





If you think you can qualify for a Silent Automatic 
franchise, write, wire or phone the factory in Detroit. 


SILENT AUTOMATIC CORPORATION, 255 MELDRUM AVE., DETROIT, MICH. 


SILENFEAUTOMATIC 


THE NOISELESS OIL BURNER 
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Money in Your Pocket 


RADIATORS 5 
























Semernenenmeeen 














he light weight of Robras 20-20 radi- 
ators lowers their installation cost 

tremendously. Steamfitters find that 
they can set up from two to three 


times as many square feet of this radiation as they * 


can of cast iron radiation. 


Then too, the amount of radiation that can be put 
in any specified space is limited only by the re- 
quirements of the room. 


Many new types of jobs should now come up 
for you. 


ROME BRASS RADIA 





oe 


Chief among these are the replacing of old 
fashioned radiators that are in the way. 


Robras 20-20 radiators are in the wall, out of 
sight and out of the way. 


They fit in a standard studding. 


Home owners are very pleased to find that you 
can offer them this means of getting rid of their 
radiator and decorating problems. 


Send us your name and we will send you infor- 


mation and data sheets. 


COR PORATION 
1 East 42nd Street 
New York City 








Mention Domestic ENGINEERING when writing advertisers. 








DOMESTIC ENGINEERING January 28, 1928 

















BALL BEARING 


The BLACK & DECKER MEG. CO. 


TOWSON, MD., U.S.A. 





Black &€? Decker Mfg. Co., Limited, Black cy Decker, Limited, 


OS Weaestcemm @eletale Slough, Bucks, England 
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Are you getting your share of the new sink 
business in old homes? 


You know families in your neighborhood 
who should look at their kitchens with a critical 
eye. You can tell them how it can be rearranged 
and brightened as a room where routine drudg- 
ery becomes pleasant efficiency. 


Our Kitchen Planning Department will be 
glad to prepare suggested layouts for kitchens 
without any obligation whatsoever 

















© Walker Dishwasher Corp. 1928 














New WALKER Models Rapidly Winning New Friends 


O our many sales display rooms throughout the 

country plumbers are bringing their customers for 
Walker demonstrations. The world-wide use of early 
Walkers in thousands of homes and apartments has 
blazed the trail and the new models are creating increas- 
ing enthusiasm. 


Approved by Good Housekeeping Institute, Deline- 
ator Home Institute, the Priscilla Proving Plant, and 
practically every domestic science expert in the country. 
It also has the endorsement of thousands of users. 


WA LK E R 











With the Walker as a center, kitchens are becoming 
modern rooms of efhciency and color in place of dingy or 
hard white kitchens which women will no _ longer 
tolerate. This tendency means money to you. 


Our National Advertising in leading publications is 
telling millions of readers about the Walker every month. 
Let us tell you of sales plans designed to help you. 
WALKER DISHWASHER CORP., Dept. 1402, 246 
Walton St., Syracuse, N. Y. 











WALKER DISHWASHER CORP. DE-1 
Syracuse, N. Y. 

Please send Specification Sheet and complete de- 
scription of Walker Electric Dishwasher-‘Sinks and 
individual machine. 

O Can also use copy of booklet, “The Dawn of a 
New Day in the Kitchen,” to show prospects. 
(] I am interested in possible re-arrangement of 





kitchen. Please tell me how to proceed without 








obligation. 


Name .. 
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This Group of. 


Heating Contractors 
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azed the Trail... 















They’ve done away with gobs of 
grief in heating installation jobs 


IN EVERY line of business there are 
leaders— men who seek and recognize 
new methods and improved equipment. 
When they find worthwhile new ideas 
they are quick to put them on the job. 


There are many such men among 
America’s heating contractors. Not 
long ago some of these forward-looking 
men looked about for something to 
provide unfailing hot water supply at 
lower cost. They investigated every- 
thing available. Many of them hopped 
on the compact, inexpensive fuel-less 
Taco. Today they seldom put in steam 
heating equipment without hooking up 
a Taco Water Heater. 


Thus they assure their customers an 
automatic never-failing supply of clean 
hot water, heated by the same fire that 
heats the building or home. 


have found a dollar-breeding side business with 
Tacos. When customers call them in to replace 
burned-out firebox coils, or to clean out gas 
coils, they tell about Taco. Hundreds of little. 
unprofitable jobs are turned into profitable 
Taco installations. 


If you are not already putting in Tacos you will be 
interested in the Taco story. Especially, the facts 
about the Taco 
Semi-Indirect, 
the water 
heater with 
three connec- 
tions to the 
boiler. Let us 
send you all 
the dope and 
engineering 
data—show 
you how to add 
the finishing 


% 


alt 











But that is not all. They’ve found that when a 
Taco is part of the job they are done with water- 
heating grief. Tough piping problems are sim- 
plified, for Taco Water Heaters fit into all kinds 
of difficult installations. 


And that is not all. Many of these contractors 


342 Madison Avenue 





touch to well 
installed heat- 
ing jobs. A post 
card brings you 
the whole in- 
teresting story. 


THERMAL APPLIANCE COMPANY 
New York City 


Makers of 


TACO 


Automatic Fuel-less Water Heaters 
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Perhaps the first cost of a 
Coil Steel Heating Boiier or 
Water Heater will run a little 
higher than several other 
boilers that you could install 
but the first cost is not by 
any means the most impor- 
tant. 


A Coil Boiler or Heater will 
continue to serve for many 
years after the cheaper plant 
has passed into the junk 
heap. You can sell a Coil 
Boiler or Water Heater and 


STEEL HEATING BOILERS 
AND WATER HEATERS 





















































guarantee them to_ save 
money, far in excess of the 
difference between the Coil’s 
first cost and the first cost of 
another cheaper boiler. 


You, as an experienced heat- 
ing man, need only to look 
at a Coil Boiler to know why 
its super construction makes 
this guarantee possible. 


Let us send you full informa- 
tion and prices concernin:; 
the Coil line. 


MONITOR BOILER COMPANY, 1505 Race St., Philadelphia, Pa. 




















‘ Ghe Star of them all! 
MU yileycerl eclo)(cn @ayrites: (0 amma 


WROUGHT STEELNUT. 


> 
N 
\ . 


: | Small wonder that it out- 
| 





Strength to stand ter- 








Yr shines all others in popu- 

D St larity. GENUINE “Vul- 
1/ can’ superiority is not 

confined to any one qual- 


rific abuse without danger | 
of breaking; power that 
grips instantly and posi- 
tively, yet releases 


readily ; compactness and | ity. In efficiency, dura- 
lightness that spell convenience for the user A = bility, and economy it's a star. 
countless times a day—-that's the ‘‘Vulcan”’ | : 

countless t . ts the “Vulcan | It will pay you to know more about 


“Vulcan's” ability to help you and your 


GENUINE business. LITERATURE? 
J.H. WILLIAMS & CO. 


“‘The Drop-Forging People’’ 
New York BUFFALO Chicago 


Lrop-Forged Vise. 


eres 





DROP - FORGED 
CHAIN PIPE VISE 
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The 
New Nye 


Power Machine 



















The old gentleman who resigned from the Patent Office in “ 
1880 because, as he said, everything had been invented, had 
nothing on most of us. 























There are times when we all begin to feel that mechanical 
equipment is as perfect as man can make it. 


Take Power Threading Machines, for instance. In spite of 
thousands of dollars lost each year in old type equipment, 
production men are satisfied—until, of course, someone comes 
along and shows them where 500 per cent can be saved. . 


' 5 
it 


ah 


+ 
rome | 


Making production men dissatisfied with their present equip- 
ment is our business. Here is a new type of Bolshevism that 
pays all around. 





Gear Case running in oil assuring Study closely the points of interest on the new Nye Power 
perfect lubrication Threading Machine, and you will note why we can make pro- 
duction men dissatisfied. 


All gear driven, no belt or chain drives to stretch. Spindle 
gear and speed change gears are enclosed in case and running 


in oil. All bearings Self Oiling. 


Automatic pump,—continuous flow of threading oil from 
four gallon reservoir. 


Full floating roller and wheel cutting off device and reamer 
attached. 


Chuck with special patented split jaws which insures hold- 
ing pipe without exerting excessive pressure when tightening 
jaws. 


Die head floats in cross slide of carriage attached to bed of 
machine. 


Equipped with either solid dies or Adjustable quick opening 
View of machine showing position of nipple chuck, cutting die head 1% to 2 inch, one horse power A. C. or D. C. motor, 
off tool and reamer guaranteed to drive stocks threading up to 12-inch pipe with 
universal shaft. Operates from 110 to 220 volt line circuit. 
What a relief it would be to you to take this NEW POWER a 
MACHINE to your next job and know that you do not have to . 


shorten your life by worry and physical exertion and cut your 
cost 500 per cent. 


The NYE POWER MACHINE makes this possible. It brings 
profits to the far sighted contractor. 





Investigate all other machines then compare. Your machine 
is waiting for you. Won't you write us for it today? 


_ 





CAPACITY: \{ to 2 inches inclusive. With Universal Drive 
Shaft will operate stocks up to 12 inches. Universal Shaft operating stocks 
Note grinding attachment—72600 R. P. M. up to 12 inches 


THE NYE TOOL AND MACHINE WORKS 


4120-30 Fullerton Avenue + 3 °: :: Chicago, III. 
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PIERCE, BUTLER & PIERCE 
MANUFACTURING CORP. 


41 E. 42nd STREET, NEW YORK 


Branches and Warehouses in Twenty;Cities 
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HE ROUND BOILER 

has, by many years of 
excellent service, built up 
an enviable and well-earned 
reputation as a 


Heater of Homes 


§ lanae probability of a 


reputation, resting cn 
such a firm foundation, 
being shattered or even 
shaken, is so far away in 
the future, that it is nct 
of the slightest interest to 
the present generation. 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


O ALTITUDE RECORDS HAVE EVER 
been broken by the big balloon on the front 
cover of this week’s issue, in as much as the 

large spheroid is not a balloon at all, but merely a 
new type of gas tank. The plumbing field used to be 
almost synonymous with the gas field, and nearly 
every master plumber was also a gas fitter. For a 
time the two industries separated, but now the gas 
business is returning to the field, this time with the 
heating contractor. More and more heating con- 
tractors have taken up gas heating, and have been 
very successful in merchandising 


banks. Some do not try, while others have not the 
knowledge of finance to make out an accurate finan- 
cial statement. For the purpose of acquainting our 
subscribers with financial statements, we are starting 
a series called “Your Financial Statement,” by J. J. 
3erliner. 


IRST IN THE PLUMBING AND HEATING 
field on the subject of remodeling, “Domestic [tn- 
gineering” is continuing to push this type of business. 
A recent merchandising section was devoted entirely 
to the subject of new business trom 





gas products. Whereas the master 
plumber used to install gas lines 
for illuminating purposes almost 
exclusively, the heating contractor 
is now installing gas-fired boilers 
and radiators, as well as a number 
of accessories which use gas as 
fuel. An article is being published 
this week called “Heating Con- 
tractor is Dominant Factor in Sell- 
ing Gas Heating Equipment.” It 
points out how the heating of 
buildings by gas is on the increase, 
and shows skeptics that heating 
contractors are appreciated as mer- 
chants of gas equipment. 


tank ? 


NE OF SHAKESPEARE’S 
quotations which has_ had 





1.—What is the heat equi- 
valent of 1 horsepower ? 


2.—When should a siphon 


chamber be used on a septic 


3.—What is the object of © 
a trap in a plumbing system? 

4.—What are the three 
different kinds of steam? 


5.—What are the principal 
constituents of air? 


6.—When was the first 
public waterworks system 
opened in Boston? 


Answers will be found on page 77 


old homes, and one of our associate 
editors has been traveling around 


Do You Know the country recently talking to 


groups of contractors on the sub- 
ject. In line with this type of 
plumbing and heating work, Milt 
Marvels has discovered a master 
plumber in Oakland, Calif., who 
has built up an enviable reputation 
for himself by getting business 
from old houses. The story is 
about Max Finzel, and Milt calls it 
“Getting the New Contract bv 
Soliciting Old-House Business.” 
When a plumbing contractor so- 
licits and gets remodeling work he 
sidesteps competition, and so gets 
for himself a good volume of busti- 


ness at practically his own price. 





Mr. Finzel’s method of securing 





wide usage is “Neither a borrower 
nor a lender be...” Now that . 
may have been great stuff in Will’s day, but in 
these days it is almost ridiculous to even think of 
following such advice. Our famous American quan- 
tity production, which has done so much to lower 
prices of nearly everything, would be an impossi- 
bility without the power of borrowing utilized daily 
by our large corporations. The wheels of industry 
might not stop if all borrowing were cut off, but they 
would certainly slow down to about the pace of a 
lazy turtle suffering from rheumatism combined with 
four sprained ankles. In fact, it is almost safe to say 
that industry could not yet have reached its present 
efficiency without the use of borrowed dollars. So 
we will have to relegate Will to the background as a 
business man, and carry on our businesses in a more 
modern method. The trouble is that too few plumb- 
ing and heating contractors borrow money from their 


this business has been very suc- 
cessful, and other contractors can pick up some good 
ideas from reading this story. 


HILE WE ARE IN CALIFORNIA WE 

might as well stay for a moment and talk about 
another story in that state, one however, which the 
native sons probably do not care to discuss. How- 
ever, the story about which I am talking is of enough 
interest to the plumbing industry to warrant pub- 
lishing it in spite of the fact that it might reflect a 
little bit on the California real estate market, and 
boom Florida a bit. “Earthquakes and Plumbing” is 
the story, which is written by Clyde M. McPeak. 


our Lei 
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THREADING OR CUTTING= 
A “TOLEDO”’ NO. 1000M PIPE MACHINE 
IS MOST EFFICIENT 


Whether it is threading or cutting !4-inch to 2-inch pipe, a ‘“TOLEDO’’ No. 1000M 
does its work with remarkable ease and speed. 


A ‘“*TOLEDO’”’ No. 1000M will soon pay for itself by the time and labor it saves. Hun- 
dreds of contractors are today realizing its remarkable time and labor-saving ability 
and tell us their ‘‘TOLEDO”’ No. 1000M machines are paying them big dividends. 


Make 1928 your most profitable year by ordering a ‘“‘TOLEDO’’ No. 1000M from 
your dealer today. The machine complete ready for use, with no extras to buy, costs 
you but $325.00 (West of Rockies $341.25) F. O. B. Toledo or your dealer’s stock. 


‘ 


IF YOU HAVE LARGE PIPE= 


From 414-inch to 12-inch, use a ‘‘TOLEDO’”’ No. 9 Work Bench and 
Chain Vise to hold the pipe while cutting or threading it with ‘‘TO- 
LEDO”’ geared tools. Strong, rigid, yet portable. This remarkable 
bench will be most desirable on any job where large pipe is handled. 


The net price complete is but $75.00 (West of Rockies $81.25) f.o.b. 
Toledo, or your dealer’s stock. 


NO FINER PIPE TOOL EQUIPMENT IS MADE THAN 


Set 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE: 72 LAFAYETTE STREET 





Mention Domestic ENGINEERING when writing advertisers. 
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Radios or Plumbing? 


On the basis of a study recently made by the De- 
partment of Agriculture, it is announced that radio 
receiving sets on farms now total 1,251,186, or 
about one for each four farms. This count is more 
recent than the count of farm homes which have 
running water piped into the house, and we should, 
perhaps, have more up to date information before 
making a comparison. But the latest official esti- 
mate of the Department of Agriculture, made in the 
1920 agricultural census, shows that only ten per 
cent, or somewhat over 600,000, of the farm homes 
have running water. 

This is another comparison to add to the many 
which have been made in the last year to illustrate 

the undeveloped market for plumb- 
—Outselling ing or heating products. Ownership 
Plumbing of automobiles and of a number of 

household appliances among farm 
homes is greater than the ownership of good plumb- 
ing and heating, 

Business reports show that agriculture is in a 
prosperous position this year. We have, thus, two 
essentials to a sale—the need for a product and the 
ability to buy it. One other which must be supplied 
is the desire to buy it instead of some other. 


Watch Credits 


The total number of failures in the United States 
during 1927, as reported to Bradstreet’s, showed an 
increase of 1.2 per cent over that of 1926. Undoubt- 
edly the pressure of competition during 1927 made 
it more and more difficult for many business men 
to survive. As far as plumbing and heating is con- 
cerned, all signs point to a continuance of keen 
competition during 1928, and if the percentage of 
failures is to be kept down in this industry, a closer 
watch on credits is going to be very necessary. In 
the first place, busiiness men, due to competition, 
are operating on narrow margins of profit. If they 
do not collect their money to give them that narrow 
margin, it is easy to see how disastrous the results 
will be. A tightening up of credits all along the 
line from manufacturer through to the consumer 
would reduce the number of failures, help profits 
and stabilize conditions to a considerable degree. 
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Too Low—Not Too High 


We heard a story of a wealthy man who wanted 
anew bath room in his house. He went to a plumber 
gave him 





and told him to install a nice bath room 
free rein to put in what he wanted to put in, just 
so it was good. Now, we know a lot of plumbers 
who would like to get that chance often—no restric- 
tions on price or anything like that. But this par- 
ticular plumber thought he would be doing his cus- 
tomer a favor if he saved him some money, or else 
he figured that if he put in the highest grade equip- 
ment his price would run so high that the wealthy 
man would accuse him of being a robber. So he 
gave the man an ordinary sort of a bath room, col- 
lected his money and that was that. The man had 
nothing to say to him, but he was not so well satis- 
fied with the job. It looked too cheap for him. 

Later on this same wealthy man wanted another 
extra bath room—and again he wanted a real good 
one. This time he did not go back to his former 
plumber. He went to another one and explained 
that he wanted the finest bath room it was possible 
to buy. He said that he had told his 
first plumber the same thing, but that Wanted 
he got pretty ordinary equipment. the Finest 
Now, could he expect this plumber to 
give him something of which he could really be 
proud? He could. He got a beauty, and ‘the 
plumber got a job that was a beauty —time and 
material. 

The first plumber lost a fine customer because he 
was afraid to let a bill run up, in spite of his cus- 
tomers instructions to So, in this 
plumbing business, it is 


go the limit. 
possible to be too low, as 
well as too high, to land a job. And we are inclined 
to wonder if the question of price is not so magnified 
in the minds of many plumbers that they anticipate 
a complaint about high charges before it is made, 
and, as a result, cut themselves out of many an op- 
portunity for a profitable sale. 

Do not underestimate a prospect’s ability and 
willingness to pay for a high class job. Unnecessary 
as this advice may seem to many a plumber who ts 
constantly fighting a price argument, it is advice 
which fits more cases, just as the one described 
above, than many would think. 
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Do you chart’ the 
course of your busi- 
ness from what your 
financial statement 
tells you? 








What the banker looks for—What the credit 


man looks for—What you should look for in 


YOUR FINANCIAL STATEMENT 


J. J. BERLINER tells you in this article 


HE whole story of your business, past, present and 
future, with all its problems and possibilities, is 
hidden in your financial statement. Do you know 
how to read it? Do you know how to interpret the figures 
so that you may steer a better course? If you take your 
statement to your banker, or to an expert accountant, he 
glances over it and almost immediately he can point out to 
you certain vital and important facts concerning the con- 
dition of your business,—facts which may involve its very 
life. 

One out of every five firms in our field goes out of busi- 
ness every year and in the greater number of cases it is 
because these men do not understand management prob- 
lems—they do not know how to correct their mistakes as 
shown to them by the financial statement. The idea back 
of this series of articles is to give in a simple way the 
proper method of reading a financial statement so that 
the figures will become guideposts, pointing the way to 
better business. Every business man ought to be able to 
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read his financial statement just as the banker does; when 
that is the case, he goes to his banker with the advantage 
of knowledge. Instead of having the banker explain the 
statement to him, he explains it to the banker. If he shows 
the banker that he knows what he must do, and why, it’s 
plain that the banker will have more respect for his busi- 


ness ability. 

HEN you possess this ability to interpret your finan- 
W cial statement, the whole mass of figures comes t0 
life immediately and gives you facts concerning your busi- 
ness that you probably do not now see. There isn't any 
mystery about it. The banker and the accountant are 
trained. They know what to look for. Every business 
man may learn this method of analyzing a financial state- 
ment, 

Here, in a few words, is the heart of the method: Look 
for ratios. That is—look for the relation between certain 


MAKING THE FIGURES TALK 
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figures, such as total volume and total cost of doing busi- 
ness. When you have the knack of grasping this relation- 
ship between ‘the various figures in the statement, you have 
learned how to make the figures talk. 

For instance, if we know that a company made a $3,- 
000 net profit in 1927, we have one fact. But if we learn, 
in addition, that they did this with an investment of $30,- 
000, thereby earning 10 per cent on the money, we get the 
relationship between the net profit and the investment. 
The net profit begins to mean something-——it means a 10 
per cent net profit. If we did not know the amount in- 
vested, we would not know whether $3,000 represented 
an amount worth working for throughout a whole year. 

Now, there are a number of such relationships, or ratios, 
which ought to be worked out so that important facts 
may be made plain to the management. These articles 
will indicate what ratios you ought to look for—as the 
banker or accountant does—and, better still, we will show 
you how you can apply them to your own business. 


WHAT IS MEANT BY RATIOS 

BUSINESS should normally be profitable. When it is, 
A it means that there is a healthy, normal relationship 
between the various factors that make a business successful. 
It means that cost and expense are in proportion to sales. 
It means that the volume of business done bears a satis- 
factory relationship to the investment made. It means 
that the margin of profit meets competitive standards, but 
is not below them. These are basic relationships or ratios. 
When a business is unprofitable, or not as profitable as 
it should be, it means that some of these basic relation- 
ships are out of order, just as, when a man is ill, it means 
that some part of his body is not co-operating with all 
the others as it should. In a business, the difficulty may 
be in the lack of sufficient gross margin, or in too-high 
expenses, yielding unsatisfactory results, or in poor turn- 
over, cutting down the return on the investment, or in 
various other causes which will be pointed out in these 
articles, 


RELATION OF SURPLUS NET PROFITS TO NET 
WORTH 

\ \ TE are going to commence with the relation or ratio of 

surplus net profits to net worth, because this is the 
fundamental of all the ratios we will deal with. 
Every other factor in a business contributes to increase 
or decrease this ratio. In arriving at this ratio, take first 
the net worth, which is the difference between all the 
all the liabilities. It represents the owner’s 
equity in the business. Then take the surplus net profit, 
which is the balance of profits remaining after caring for 
all costs, expenses, interest, taxes and extraordinary losses. 


most 


assets and 
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Divide the net profit by the net worth and you have the 


ratio of net profit to net worth. For example: 


ee eo oe eee OS $25,000 
re ee ree 10,000 


$15,000 
1,200 


Net Worth 
Net profit, 
1,200 


15,000 

This is the final summing up of all other relationships 
or ratios, and it furnishes the significant measure of busi- 
ness efficiency. It is important because it includes all 
other relationships. It includes turnover, gross margin, 
expenses, operating earnings, etc., and it is, in the last 
analysis, the measure of the success the business man has 
had in managing his business. It shows the banker, the 
credit man, or the business man himself, just how well he 
has handled merchandising, operating and financial prob- 
lems during the year. 

If you want to figure this ratio for a period of less than 
a year, be sure to reduce it to a yearly basis in order that 
your monthly, or quarterly, or half-yearly percentages may 
be compared to the yearly standard. 

Having secured your ratio of 8 per cent, the relation- 
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-~—S8 per cent earned on capital. 


ship between net worth and surplus net profits, let’s go 
a step further. Why was it 8 per cent? What factors de- 
cided that it should be 8 per cent instead of 10 per cent or 
15 per cent or 5 per cent? If it should have been 10 per 
cent, how can we make it reach that figure during 1928? 

In the following articles we are going to show you how 
to carry out your analysis of the financial statement for 
the year so that it will show you where the leaks are 
where the weak spots in your management policies are. 
Here are the ratios which we are going to take up one by 
one, in order that you, with your financial statement be- 
fore you on your desk, may apply them to your own busi- 
ness and so discover just where you ought to make cor- 
rections: 

1. Surplus net profits to net worth (taken up in this 
article). 

2. Surplus net profits to volume of business, 

3. Turnover on inventory, accounts receivable and total 
capital employed. 

4. Relation of costs and expenses to volume. 

In making an analysis of any business, it is these rela 
tionships which should be studied. If they are not, the 
figures in your statement mean nothing. 
fact that you made or lost so much——why or how you made 
it or lost it does not appear. And we'll all agree that it’s 
knowing the that help us 


You get the bare 


reasons for gain or loss will 


keep the one and eliminate the other, . 
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Why the Vacuum Pump 
Would Not Shut Down 


By MAX PAUL MILLER 


compelled to send his man back to the vacuum job be- 

cause a complaint comes to him that the vacuum pump 
will not create a vacuum which shuts down causing the 
pump to run continuously. His first thought is to send for 
the trap man and tell him that it must be his fault 
and make him go to the job to find some faulty con- 
nection. Of course, if the specialty manufacturer main- 
tains an inspection department, any fault is usually found 
before the men leave the job, but few manufacturers 
maintain a service department and few men really know 
what to look for except those who have had many years 
of experience and have had the hard knocks that go with 
this kind of work. 

During a recent winter when the snow was well over 
a foot deep, a high school down in Maine, about two 
miles from the railroad, had one of these vacuum pumps 
installed. The pump would run continuously, and because 
they could create no vacuum, every part of the system 
except the pipe was blamed. We received a letter from 
the contractor and the architect which meant that if we 
did not call immediately, they would throw out the in- 
stallation and put in something else. “The traps were 
wrong, the boiler was no good, and the pump was use- 
less,”’ so they said. 

We made a survey of the job. The architect, contractor 
and school board (they were all there) wanted to know 
why I did not inspect the traps. The contractor blamed the 
traps. But I made the bold statement: “The traps are 
all right; I am looking for the real trouble.’’ 

The gauges on the boiler were ordinary pressure gauges, 
registering up to 30 pounds, and I want to state right 
here that if compound gauges were used on all boilers 
where either a vacuum or vapor system is installed, many 
troubles could be found more easily, and when found 
there would be less trouble in convincing all parties 
concerned as to the cause. 

Well, we had the janitor start the fire, the vacuum 
pump running all of the time, and while we were waiting 
to get a little pressure, I noticed the janitor opening a 
try cock. I asked him what he was doing and he replied 
that when he could get vapor out of the try cocks he 


& IS often aggravating to the master fitter to be 


could tell that all his radiators were hot; then he tried 
to regulate his fire and left it at that. In other words, 
when he reached a point between vacuum and pressure 
which his gauge would not show, he believed that he 
was getting a sufficient amount of vapor to heat the build- 
ing. Usually, under these conditions, if the pump is not 
properly proportioned, it will not shut off. 


WHAT WE FOUND 
E RAN a slight pressure and the pump would close 
down eventually, but not quickly enough, so we 
made a close study of all the connections. If you will 
refer to the sketch you will note what we found. 

The boiler was provided with a header and the con- 
tractor dripped this header through a two-inch line back 
to the return connection on boiler; his idea of this drip 
was to provide an equalizing line which, of course, did 
no harm and was useful should the boiler throw water. 
But where he made his mistake was when he connected 
the discharge from the vacuum pump to this line above 
the water line of the boiler. In doing this he caused 
a short circuit in the pump at the times when the pres- 
sure in the boiler was below atmosphere. When this con- 
dition existed, the pump would pull on the return through 
the traps and radiators, (because there was not enough 
temperature to close them) into the supply main back 
to the boiler, then through the discharge line back to 
pump, completing the cycle and causing the pump to 
run continuously. 

Of course no one at the building believed this, and as 
we could not empty the boiler to lower the connection, 
we cut the pipe above the connection and inserted a valve. 
When the valve was closed the pump would run about one 
minute and close off when it reached 5 in. of vacuum 
which was where I set the vacuum switch. During that 
period we would carry the 5 in. vacuum on the boiler but 
just as soon as we opened the valve the pump would not 
shut down. 

This teaches us this lesson that in making a discharge 
connection from a vacuum pump to a boiler, always tie 
this line into the wet line as low below the water line as 
possible, being sure that it is always sealed. 
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Heating Contractor 7s Dominant Factor 
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Selling Gas Heating Equipment 
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One of the five largest gas holders in the world. This is typical of recent advances in the manufacture of 
gas and of its increased use in domestic and industrial heating 


HE HEATING of homes by gas is growing rapidly. 
This is due largely to the fact that there has been a 
change in attitude on the part of the manufacturers 
of gas toward the plumbing and heating contractors. This 
has come about particularly since 1923. Gas companies 
are finding out that the plumbing and heating man is an 
essential factor in the selling of gas heating equipment. 

This was brought out emphatically in the report of the 
house heating committee of the American Gas Association. 
This report was presented at the 1927 convention of the 
association held in Chicago in the latter part of 1927. 
The particular attention of plumbing and heating contrac- 
tors is called to the following statement of six different 
gas companies as printed in this report. 

1. “In our campaign for gas heating we started off by 
inviting to dinner all the plumbing and heating contractors 
in our city.” 

2. “A practice that has been demonstrated to be wise 
is co-operation with the heating trade.” 

o. “All of our installations are made by regular heat- 
ing contractors.”’ 

4. “Better contact with the heating contractors has re- 
sulted in greater sales.”’ 

5. “The entire installation is being made by the heat- 
ing contractor.” | 

6. “It is only within the last two years that we seem 
to have discovered that the heating contractor was a very 
dominant factor in selling gas heating equipment.” 

Gas heating is here. One hundred and fifty-one gas 
companies in United States and five in Canada have been 
promoting the sale of gas for house heating, and fifty other 
companies in the United States are just starting to do so. 
They need the help of the heating contractor. The heating 





contractor needs the business the gas companies can turn 
over to him. The names of the gas companies that are 
encouraging house heating by gas are listed in the latter 
part of this article. 

In the report of the house heating committee referred 
to above are many other points that should be of interest 
to the plumbing and heating contractor. The following 
are excerpts from this report. 

Excerpts from the Report of the 1927 House Heating Com- 
mittee of the American Gas Association, by 
H. Leigh Whitelaw, Chairman 

The committee has endeavored to broaden the scope of 
its work as indicated by additional subcommittees or- 
ganized to cover not only water, vapor and steam central 
house heating, but also fireplace heating, large building 
heating, unit heating plants—steam and warm air heating. 

The recommendations of the past year’s committee that 
a more thorough and complete compilation of statistics of 
present house heating installations have been carried out, 
and it is gratifying to report that as of July 1, 1927, there 
were more than 118,000 central house heating plants in 
use in territory served by 156 gas companies reporting in 
the United States of America and Canada. This year the 
list of companies which have just begun the promotion of 
house heating, or are planning to begin active sales, is 
also included. 

It is interesting to note that 156 gas companies report 
house heating installations during the year 1927, as com- 
pared to 71 in 1926, and more than 50 additional com- 
panies have indicated that they are beginning to promote 
the sale of house heating actively. 

It is a most gratifying fact as shown by comparison of 
the two year’s responses to the house heating question- 
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Editorial Note: 
156 gas companies as shown by the tabulation below. 
her of steam, hot water and vapor installations with the number of warm air installations. 


On July 1 
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1927 there were more than 118,000 central house heating plants in use in the territory covered by 
It should also be of interest to every piping contractor to compare the num- 


ee 


Steam, Total 
Eteam, Hot Water Warm Cons amptien 
STATE TOWN GAS COMPANY Hot Water | Warm Air and Air. Total 
and Vapor Vapor Conversions M illen 
Conversions Cu. Ft. 
California............ Los Angeles. . Southern California Gas Co.. stink tca abu asennad 550 38,000 200 750 39,500 1,000. 
RRR Coast Valleys _ & Electric Co.................... 2 40 1 2 45 2. 
San Francisco...... Pacific Gas & Electric ‘sdleiiedikendanvainaeeanee 2,000 22,500 Very few Very few 24,500 4.000. 
Colorado nver. Public Service Co. - Colorado...... ; &5 180 85 None 350 297. 
Connecticut Bridgeport... Bridgeport Gas Light Co............................ 15 1 None None 16 9.64 
Danbury...... ..| Danburv & Bethel Gas & Electric Co................. 24 2 None 30 16.7 
Greenwich........ Greenwich Gas il ie Te ee ek een 15 None None None 15 5. 
Hartford...... a ge REE RT le Ee 46 1 None None 47 10.3 
Meriden...... Connecticut Light & Power Co....................-.. 9 None 1 None 10 3.2 
Norwich...... City of Norwich Gas & Electric Department. 4 None None None 4 . 
New Haven.... New Haven Gas Light Co.. 74 19 None None 93 42.8 
New London... Connecticut Power Co............ 6. eee ee eee 71 2 None None 73 24. 
Waterbury... The Waterbury Gas Light ( Co. 2 0 0 0 2 9 
Florida... .. Jacksonville... SSN 9 ee 43 2 None None 45 war 
Georgia.... — RGSRIRFERE T= Georgia Power Co.............. 22... cc eccceceeeee None 1 None None 1 103 
Waycross........... Consumers’ Gas & Coke Co................... 6 1 None 600 607 5 
Iilinois..............] Aurora Western United Gas & Electric Co.................. 98 49 None 3 150 —_ 
Belleville......... Illinois Power & Light Co.. 0 4 0 0 4 1.2 
Bloomington........ Union Gas & Electric Co...... eubicea cae tee ceed 1 1 0 0 2 
Carlinville.......... Illinois Power & Light Corp......................... 3 1 2 0 6 120 
Centralia. . Illinois Power & Light Co.. PRCT ee CN ark. 4 2 3 2 11 17.6 
Champaign. . niiengienale Illinois Power & Light Corp... 10 20 0 0 30 g. 
Chicago. Peoples Gas Light & Coke Co... 1,100 500 1 1 1,602 650 
TED, ciceevude Public Service Co. of Northern Illinois. . 1 026 124 3 2 1,155 328 
Clinton..... Illinois Power & Light Corp.... ree 1 0 0 1 4 
ss Illinois Power & Light Corp............ So ee eee 1 2 0 0 13 4.5 
ar .| Illinois Power & Light Corp........................ 13 13 0 0 26 14.5 
East St. Louis....... Illinois Power & Light Corp......... g 12 0 0 20 6.5 
Edwardsville........ Illinois Power & Light Corp.................... 3 0 0 0 3 2 
ESS PTET sescussscersssssecsecsesevoseews 13 7 0 0 20 6.3 
Galesburg........ Illinois Power & Light Corp................. nied 6 0 0 0 6 29 
Granite City... Illinois Power & Light Corp..................... cat 4 1- 0 0 5 1. 
Jacksonville. . Illinois Power & Light Corp....................... 1 2 0 0 3 1. 
| La Salle Illinois Power & Light Corp.................... 12 0 0 0 12 5 
Madison Illinois Power & Light Corp............... 1 0 0 0 1 6 
A EY Peoples Power Co.. ew 2 3 0 0 5 2.4 
Peoria. Central Illinois Light Co........... 14 20 0 0 34 10.2 
EES Eiimote Power & Laeeht Co...... 22... ccc cc eee nceeee 1 0 0 0 1 4 
Rochelle. . Rochelle Gas Co............. 1 0 0 0 1 1. 
Springfield ee em bniganewnets 10 4 8 4 26 7.6 
Wood River......... Illinois Power & Light Corp... 9 0 0 0 2 5 
Indiana. ... Ikhart. . Northern Indiana Public Service Co.. 8 5 0 0 13 | 
Evansville.......... So. Indiana Gas & Electric Co.. 1 2 0 0 3 1.4 
Fort Wayne Northern Indiana Public ae ice Co. 99 10 19 0 58 12. 
REARS” Interstate Public Service Co. _... 1 0 0 0 1 
caneens. ieoesued Interstate Public Service Co..................6045. 5 2 0 0 7 30. 
uncie. .......| Central Indiana Gas Co....... 2 1 0 0 3 1.25 
Prineston.. dates ape Princeton Utilities Co....... 1 0 0 0 1 3 
el Towa Railway & Light Corp......................0.. 1 0 0 0 1 6 
Cedar —_— eee Cedar Rapids Gas Co....... 4 3 0 0 7 3.6 
die ne earl Creston Gas Co.. Dk axe oe 0 0 1 0 1 4 
coe Peoples Light Co.. 3 1 0 0 4 1.9 
Moines oines Gas Co.. 1 0 0 1 2 1.4 
Iowa City........... Towa City Light & Power Co.. 3 1 0 0 4 2.4 
Mars.. Le Mars Gas Co.. 0 0 0 3 3 7 
Kansas... Atchison... Kansas Public Service Co.. 1 0 1 2 4 1.4 
Maine.... Lewiston......... Lewiston Gas Light Co....... 2 0 0 0 2 4 
Portland. . Portland Gas Light Co.. 21 2 0 0 23 7.4 
Maryland. Baltimore — Gas Electric Light & Power Co. of Balti- 
* 1,360 82 83 14 1,539 615. 
Massachusetts See 7 enn Consolidated Gas Co.................... 911 56 3 0 270 112.2 
Brockton........... Brockton Gas Light Co.. 69 1 0 0 70 34.4 
East Braintree. ..... Old Colony Gas Co.. _ 20 1 0 0 21 6.5 
Cambridge..........| Cambridge Gas Light Co.. a 9 2 0 0 11 5.7 
Fall River........ _.| Fall River Gas Works Co... i 109° 13 0 0 122 38.4 
Fitchburg........ Fitchburg Gas & Electric Co... Cecilie este 12 0 0 0 12 5.9 
Haverhill........... Haverhill Gas Light Co.......... 7a 174 17 0 0 191 84.4 
well. Lowell Gas Light Co.... sat 54 3 0 0 57 20.4 
Lawrence Lawrence Gas & Electric Co..... ree 18 3 0 0 91 10.8 
Malden. . Malden & Melrose Gas Light Co. 36 § 28 0 72 15.8 
nd Bedford. iceecee New —— om & Edison ao Co. 64 9 2 1 76 95.3 
Norwood. Norwood G ' 0 0 2 0 2 6 
Pittsfield... Pittsfield Consolidated Gas Co.. 6 0 0 0 6 3 
Plymouth. . cic heaanae Plymouth Gas Light Co......... 3 1 0 0 4 2. 
ites wtieadnd Citizens Gas Light Co...... 5 1 0 0 6 2.8 
SE Suburban Gas & Electric Co.. 3 1 0 0 4 R 
Springfield......... Springfield Gas Light Co................ 70 5 0 0 75 53.4 
Worcester...........| Worcester Gas Light Co... ae 83 19 0 0 102 43.5 
I cinsonsan’ Ann Arbor.......... Washtenaw Gas Co.. a 13 13 0 0 26 11.5 
Battle Creek........ Battle Creek Gas Co......... 64 84 0 0 148 57 
Coldwater.......... Central States Utilities Co.. 4 6 0 0 10 4 
Grand Rapids.......| Grand Rapids Gas Light Co.. 3 2 0 0 5 1.3 
Jackson.............| Consumers’ Power Co. . 56 53 1 | 111 39.6 
Menominee....... -| Menominee & Marinette Light & Traction Co... 1 3 0 1 5 
sae Michigan Federated Utilities..... 5 5 0 0 10 3.7 
Petoskey Petoskey Gas Co. 1 0 0 0 1 2 
; Plymouth Michigan Federated Utilities. . 0 5 0 0 5 1.2 
Missouri.............] Kansas City....... -| Kansas City Gas Co.. 50 400 250 1,600 2,300 345 
7 Laclede Gas Light Co... Ses 307 44 3 0 354 190 
Webster Groves St. Louis County Gas Co....... 212 14 0 0 226 110.8 
ee Grand Island Central Power Co............. 2 2 0 1 5 . 
ERG Reno... Truckee River Power Co.. 2 4 0 0 6 1.5 
New Hampshire...... CR iini-cig oiwaiee Concord Gas Co............. 35 0 0 0 35 10 
ver... Twin State Gas & Electric Co. 1 1 0 0 2 AL 
Manchester Manchester Gas Co.. ; | 19 1 1 0 21 12 
| REESE Public Service Co. of New Hampshire sited 9 0 0 0 9 2.7 
Portsmouth Portsmouth Gas = 3 4 2 0 | 9 3.1 
New Jersey........ .| Asbury Park........ Jersey Central Power & Light ( Co. 168 0 110 0 | 278 A) 
Atlantic City........ Atlantic City Gas Co.. 105 0 2 S J 107 40) 
Atlantic Highlands...| County Gas Co.. 6 0 0 0 | 6 3 
Elizabeth........... Elizabethtown Consolidated Gas Co. 14 0 1 () 15 7 
Newark........ Public Service Electric & Gas Co....... 336 3 4 2 345 146. 
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Editorial Note: On July 1, 1927 there were more than 118,000 central house heating plants in use in the territory covered by 
156 gas companies as shown by the tabulation below. It should also be of interest to every piping contractor to compare the num- 
her of steam, hot water and vapor installations with the number of warm air installations. 









































Steam, Total © 
Steam, Hot Water Warm Consumption 
STATE TOWN GAS COMPANY Hot Water | Warm Air and Air Total in 
and Vapor Vapor Conversions Million 
Conversions Cu. Ft. 
ere Binghamton Gas Works. . 10 3 0 0 13 3.6 
ee ee es. ee ie are 272 3 s 2 285 125.8 
Kings County Lighting | Fi RO RSE 54 3 0 2 59 14. 
Elmira Water Light & Railroad Co.. oe ncaa aits 12 ft) I 0 22 4.5 
Queens Borough Gas & Electric Co.. ae el ad 30 0 15 0 45 12. 
Adirondack Power & Light Corp..................... 7 0 0 0 7 4.2 
Central Hudson Gas & Electric Corp................ s 1 s 1 18 1.8 
Halfmoon Light Heat & Power Corp... gesiah wie? 1 1 0 0 2 2 
New York & Richmond Gas Co.. ms 5 0 2 0 7. ern 
Consolidated Gas Co. of New York & Affiliated Cos... 521 3 0 0 524 335 
Central Hudson Gas & Electric —. “ae pees deed 27 2 0 0 29 6.6 
Adirondack Power & Light Corp Nee 76 19 0 0 95 45 
The Syracuse yoy 0., in. 7 7 0 11 25 13 
Republic Light, Heat & Power Co.. 90 10 78 4 182 30 
Utica Gas & Electric ithe btn Let esekaeean 110 35 1 0 146 81.3 
Westchester Lighting Ra Ra Rea 68 0 0 1 69 84 
Pictevisedendaees The Dayton Power & — ” | SARE eorer er Rey: 125 100 800 1,600 2,625 650 
West Ohio Gas Co... GS Nee 0 0 i) eee 
ee eer Portland Gas & Coke Co... ri 2,084 14,534 22 5 16,645 1,314. 
Pennsylvania......... Philadelphia Suburban Counties Gas & Electric Co...... 156 2 0 0 58 83. 
Philadelphia Suburban Counties Gas & Electric Co... . .. 100 6 0 0 106 42.4 
SE rr 11 0 0 0 11 5.3 
Pennsylvania Public Service Corporation............. 6 0 6 0 12 2.3 
MAID WHI CAND icc ccccccccscnsscscccseccees 6 0 0 0 6 1.7 
Philadelphia Suburban Counties Gas & Electric Co...... 175 5 0 0 180 83. 
EE A RN RE 3,000 6,000 1,500 3,500 14,000 9,000. 
nsumers Gas SU ee ere ere & 1 1 0 10 2. 
ie. ws ne baeee es 18 9 0 0 20 9.2 
. Pennsylvania Gas %& ee Co.. 16 1 0 0 17 6. 
Rhode Island......... Newport Gas Light Co... ubavacesPauexes 4 0 0 0 ae CETTE Te 
ee i ieee ce eennedeweea tae 156 20 1 0 177 67.7 
ES ER re ee eee 105 22 1 0 128 38.8 
Blackstone Mord Gas & Electric Co.. ner 124 9 1 1 135 54.5 
Tennessee Seer e or Knoxville ee aa ane 5d & 55 Ghawiaianse-a 11 0 0 0 11 6.3 
NO SN HERE: tah Gas & Coke Con 20000 000 ie aaaeee 62 61 2 0 125 67.8 
Vermont............. Twin State Gas & Electric Co....................... 9 0 4 5 18 2.4 
. Rutland Railwa oe ao OS eae ree 3 1 0 0 4 7 
Virginia...... Virginia rane erviee Co.. eo ree 4 0 0 0 4 2. 
ei kn s'0 e's. v4 9'os 6 avav aeons 5 0 0 0 5 1.5 
Washington.......... Puget Sound oe & ss SR 4 35 0 0 39 5. 
Seattle Lighting Co.. ee ere 26 242 0 2 270 50. 
Spokane Gas & Fuel Co... PERRET PR Se ee 12 5 0 25 14.4 
a ’ ica scccsvcccevsccetesceesees 125 190 1 0 316 30. 
Wisconsin, ..... Wisconsin Gas & Electric Co.................0.0005. 0 L 4 1.4 
Madison Gas & Electric Co...................000005- . 2 5 2 17 5.7 
Milwaukee Gas Light Co...............000ceeeeeeees 224 71 0 0 295 116. 
Wisconsin Public Service Corp.....................-. 12 9 10 0 24 4.8 
Wisconsin Public Service Corp............0.0.0.0006. 5 8 0 1 14 6.7 
Wyoming......... nial Cheyenne Light, Fuel & Power ». indiiapiereinns 22 7 120 50 199 59.2 
District of Columbia. . Washington Gas Light Co.. iebmieigs 200 4 0 204 45. 
Canada and Foreign. . Northwestern Utilities, Limited. . soakaes 3 0 160 3,044 3,207 777. 
United Gas & Fuel Co. of Hamilton, Limited......... 200 150 1,750 150 2,250 250. 
Montreal Light, Heat & Power Consolidated.......... 1 0 0 0 1 8 
The Ottawa Gas Co........ peat 10 1 9 1 21 5.1 
Winnipeg Electric Re unuas Leinwe dubasoe waste 26 6 0 0 32 21.4 
es ahaa ack cil ate Ee ae 17,460 | 84,002 | 5,332 | 11,373 118,167 22,203.4 














naires that there was 9 per cent increase in the number of 
house heating customers served by identical companies 
reporting in 1926 and 1927. 

The house heating committee feels that anyone inter- 
ested in the subject of house heating will also be interested 
in the report of the trades relation committee which out- 
lines the progress that has been made in gaining the ac- 
ceptance of allied associations of the A.G.A. laboratory’s 
approval requirements as applying to house heating ap- 
paratus. This report indicates that the efforts of the 
association to develop more active sales co-operation on 
the part of allied trades have very materially strengthened 
the whole position of the industry. 

The committee feels that this year’s report, rather than 
contain further discussion on how to sell house heating, 
might well contain an outline of the house heating sales 
policies of five or six companies throughout the country 
which have been most active in this work. 

The following articles to a large extent describe the 
sales policies of the companies in question. 

Editorial Note: The following are excerpts from the report on 
policy of six gas companies. 

How Gas House Heating Is Sold in Asbury Park, N. J. 
By Chester Brezee, Jersey Central Power & Light Co., Asbury 


Park, N. J. 
Our new business department launched a very active 


gas-fired boiler house heating campaign, starting off with 
an introductory dinner meeting held at one of the most 
prominent hotels in the city, at which we invited by letter 
all plumbing and heating contractors in our city, whom 
we desired to hear our first story on gas house heating, 
and in order to insure the presence of these contractors 
at this meeting a follow-up call was made by our house 
heating salesman, in order to arouse .their enthusiasm. 

At this dinner a gas-fired boiler was set up, and a de- 
tailed explanation was given by the manufacturers and 
our company officials who were present, on the point of 
construction, erection, operation, sales plan and what the 
company would do for the customer concerning service 
upon and after installation, was also laid before these heat- 
ing contractors. At the same time, the fact was stressed 
that all sales, as well as installations were to be promoted 
through the heating contractors. 

A number of prominent heating contractors in our city 
as well as in other sections of the country had already, 
previous to our heating campaign, put before the people 
in an earnest manner the idea of automatic temperature 
control for house heating. We followed up our dinner 
meetings with intensive newspaper advertising. 

The next step in the campaign was the sales personnel, 
which in our case, is a specialist in this field, selling gas 
house heating only and whom we felt must have a pleasing 
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manner and the ability to meet people of refinement and 
culture on their own ground, and also be able to absorb 
easily the knowledge necessary, at the same time, have 
real sales ability and a general knowledge of how gas is 
manufactured and distributed, as many questions concern- 
ing this are asked by prospective customers which must 
be answered in a general way. 

A very careful survey is made as to whether the home is 
adaptgd for gas heating. 

No house heating boilers should be installed unless they 
are thermostatically controlled, as this is the only method 
you have of controlling the fuel consumption in the cus- 
tomer’s home in order that your estimated heating figures 
are not exceeded. 

We have found that the middle 
those who operate their own homes, are more easily ap- 
proached on the idea of gas house heating, as the wealthy 
class have someone to look after the boiler and are harder 
to interest for that reason. 

Direct mail advertising to a selective list of consumers, 
and heating 
rate to advertise, we have found shows very favorable sales 
results, followed up by solicitation on the part of your 
special house heating salesman. 

All boilers are sold through the heating trade. Upon 
selling a job we have a specially trained service man 
actually go on the job with heating contractor and 
supervise the erection of the boiler. Periodic inspections 
of the installations are made as well as any adjustments 
to the regulation, and at the beginning of each heating 
season, these special service men start off the appliance 
and again visit the installation after it is shut off at the 
end of the heating season. 

No partiality has been shown with regard to certain 
heating contractors in selling our gas boilers, as we, in 
every case, prefer to have our customers’ own heating con- 
tractors effect the installation. In this way, we have grad- 
ually brought about sales co-operation on the part of all 
heating contractors in our community, who are now, when- 
ever they are requested for estimates by their customers 
on heating equipment, furnishing such estimates to in- 
clude a gas boiler, with many architects including gas 
boilers in their heating specifications for new homes. 

During the coming year we expect to double up on our 
gas boiler sales so that by another heating season that 
big valley in our output of gas will be materially built up. 


class as a majority, 


especially where you have a special house 


the 


Selling House Heating in Boston 
By H. N. Cheney, Boston Consolidated Gas Co., Boston, Mass. 

In Boston it is felt that it is too soon to set down the 
practice pursued in selling house heating for fear that it 
will be thought is recommended, and 
it is not felt that sufficient experience has been accumu- 
lated to warrant many recommendations. 

Two practices, however, have been demonstrated to be 
wise. One is co-operation with the heating trades. The 
Boston Consolidated Gas Company will not set a house 
heating plant except through one of the regular heating 
contractors. 

Assuming that the gas company has a prospect; a figure 
for the cost of the installation, including the fitter’s price 
for the appliance, is obtained from a reputable heating 
contractor. This figure plus the price of room tempera- 
ture controls is quoted to the customer by the gas com- 
pany. This makes extremely good business for the heat- 
ing contractor as the gas company pays him on the 
completion of the job and then collects from the customer. 
While not all the contractors are yet working with the 
gas company in fullest co-operation, those who have 
worked with the company in this way are more than 


satisfied and their number is constantly increasing. 


that this practice 
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The contractors frequently get prospects and turn them 
over to the gas company. When a contractor does this it 
goes without saying that no other contractor has a chance 
to bid on that job. 


House Heating Sales Policy of the Peoples Gas Light and 
Coke Company 

H. B. Johns, The Peoples Gas Light & Coke Co., Chicago, II), 
The fact that almost all of the gas for house heating 

is sold at the flat rate of 75 cents per 1,000 cu. ft. is quite 

a help in the sale of central heating plants. The small 

home owner enjoys the same economy of operation that 

is obtained by the owner of a large residence. 


Organization of the Sales Force 

In selecting men for the selling of central heating plants 
we try to hire and train men who are proficient in the 
three distinct spheres of our operations, namely: the uses 
of gas, the heating and ventilating field, and selling. 

All of our installations are made by regular heating 
contractors. In many cases the steam fitter or sheet metal 
worker buys the equipment from us and sells the complete 
installation to the home owner. In other cases we sell 
the equipment and installation complete to the home owner 
and sublet the installation work to a heating contractor. 
We co-operate with the heating contractor in the making 
of sales by furnishing estimates of the cost of heating 
homes and in some cases by taking over a deferred pay- 
ment contract for the heating contractor. 

Our co-operation with these men not only has resulted 
in increased sales but has enabled us to make use of their 
knowledge and experience in preventing and correcting 
faulty heating systems. 

Many steam fitting contractors and sheet metal workers 
have gas-fired heating equipment installed in their shops 
and homes both for heating and for display purposes. 


Selling Gas House Heating in Pittsburgh 
D. L. Gordon, Equitable Gas Co., Pittsburgh, Pa. 

The gas rate in Pittsburgh applicable to house heating 
is 60 cents net, per thousand cu. ft. of natural gas, which 
has a calorific value averaging 1,100 B.t.u. per cu. ft. 
This rate puts gas on an equal cost basis with coal at $7 
per ton and oil at 6 cents per gallon. Since soft coal sells 
for $6 per ton and the price of oil is 6 cents per gallon, 
gas can be sold on a fuel cost basis. 

Another important phase in heating sales has been the 
selection of good heating equipment, and the manufac- 
turers’ co-operation. Better contact with the heating con- 
tractors has been established through the manufacturer's 
agent, and this contact has resulted in greater sales. 

The sales organization consists of a house heating super- 
visor, who superintends the work of the house heating 
specialists. It is the duty of the supervisor to interpret 
policies of the company, to assist the salesmen, and to 
organize the selling program. The duties of the heating 
specialist are to estimate the prospects’ heating require- 
ments, to advise the prospect of his recommendations, and 
to co-operate with the heating contractor in the installa- 
tion of a system that will result in heating satisfaction 
for the customer. The following dialogue points out the 
procedure followed in selling a heating job: 

It is the policy of the gas company to have all jobs in- 
stalled by reliable heating contractors. 

Heating contractors are allowed their percentage on the 
equipment that they install regardless of whether or not 
they sold the job. 

Service is rendered on all equipment sold by the Equit- 
able Gas Company regardless of where this equipment is 
placed. This is necessary because there are two other 
gas companies also operating in the Pittsburgh district. 


(Continued on Page 55) 








~ The Oil Burner Situation 


By C. H. CHALMERS 


Past President, American Oil Burner Association 


URING the year of 1926 the rapid rise of domestic 
heating with oil suffered a check in its develop- 
ment and I think it will be interesting to the 
readers of ‘‘Domestic Engineering’’ to survey the oil 
burner situation as it exists at this time. Such a survey 
should be of intense interest to all concerned. Those 
concerned are: The manufacturers of the burners, the 
dealers or distributors of the burners, the users of oil 
burners and the oil dealer who furnishes the home owner 
with oil for his burner. There are of course many others 
that are interested in the domestic oil burner industry, 
such as the growing body of young men who are doing 
service and installation work. The technical press is 
interested in educating its readers to appreciate the do- 
mestic oil burner. Then, there are a lot of supply houses, 
manufacturing and dealer concerns that furnish equip- 
ment to the oil burner manufacturers, and supplies to the 
installation departments of those engaged in the sale and 
installation of oil burning plants. 
Very few industries have developed as rapidly as the 
oil burner industry has developed in the past ten years. 
The in building burners for 


number of firms engaged 


home heating with oil is variously estimated from a few 
hundred up to as many as a thousand. Such statements, 
however, should be taken with the proverbial ‘‘grain of 


salt.’’ The technical journals that are most used by oil 
burner manufacturers have seldom at any time in the 


last ten years carried the advertisements of more than a 
few dozen oil burner manufacturers. The oil burners 
that have been listed for domestic heating with oil by 
the Underwriters’ Laboratories have never numbered more 
than a few dozen, so that the thousand or more oil burner 
manufacturers in active business might be reduced to less 
than fifty and at the very most less than a hundred. 

Oil burner manufacturing concerns vary a great deal 
in their character. Some of the concerns building burners 
are small but very aggressive; some of them are large and 
aggressive. Many oil burner companies are quietly pur- 
suing their business, developing their burners carefully 
and gathering the necessary experience to produce a 
burner that will sell and stay sold. The group of manu- 
facturers whose burners have been listed by the Under- 
writers’ Laboratories are in an advantageous position. Of 
course there may be some very good burners that are not 
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Exhibits of Lassen Equipment Corporation, Hartford, Conn.; Preferred Utilities Manufacturing Corporation, New York City; 
Frank A, Holby Corporation, New York City, and Wayne Co., Fort Wayne, Ind., at the fourth annual convention of the Ameri- 
ean Oil Burner Association at Buffalo, N. Y., in April, 1927 
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listed by the Underwriters’ Laboratories. If I am cor- 
rectly informed over three hundred burners have been 
submitted to the Laboratories and returned to the manu- 
facturers for further development before they could be 
listed. 

It is interesting to note that, each year has seen the 
number of manufacturers augmented by concerns of in- 
creased stability and financial strength. I think this 
should be regarded as the outstanding favorable consid- 
eration with regard to the oil burner industry. Every 
business man knows that capital is shy and does not 
enter vigorously into manufacturing lines until such time 
as the product to be manufactured has a recognized de- 
mand. The last three years in the history of the domestic 
oil burner has seen the industry enroll in its ranks many 
firms that enjoy the highest rating of the commercial 
agencies. This is one of the things that has contributed 
more to the stability and soundness of home heating with 
oil than any other one thing that I can think of. 


OIL COMPANIES MAKE OIL BURNERS—NOT AFRAID 
OF OIL SHORTAGE 


URING the last few years there has been a persistent 
ID effort to spread the belief that the supply of oil for 
domestic burners, if not destined to play out very soon, 
was at least destined to undergo a price change that 
would make the use of domestic burners impossible. From 
the standpoint of the domestic burner manufacturer, it is 
very significant indeed that several domestic oil burners 
are manufactured, financed and pushed forward by the 
great oil companies of this country. 

In looking over the oil burner situation from the stand- 
point of the burner manufacturer, it is exceedingly inter- 
esting to note that although many firms have started in 
the oil burner manufacturing business, and many of them 
have dropped by the wayside, some of the earliest are 
still in the field and that the history of these manufactur- 
ing concerns has been one of steady progress in producing 
more and more burners as well as that of producing better 
and better burners. 

There has been a battle royal on the subject of type 
of burner best adapted to home heating with oil. There 
has likewise been a battle as to what grade of oil would 
be finally chosen by the oil refineries, the burner builder, 
and the public as the grade most suitable for home heat- 
ing. All this has resulted, as it so often does, in the 
development of more than one type of burner, and today 
we have the so-called pot burner, and the _ so-called 
atomizing burner—both made in the power type machine, 
and we likewise have the natural draft burner without 
any power attachment at all. From the standpoint of the 
manufacturer it would look as though the final outcome 
would be that several types of burners quite different in 
design, would survive and find a wide field of usefulness. 
At the present time there seems to be a wide demand for 
the power type burner involving the best design that the 
most skillful engineers can produce. The public seems 
willing to buy in large numbers, burners of superior merit, 
and many firms of very high standing are producing burn- 
ers that embody the best that, at the present time, can 
be produced by the most skillful engineers. 

There is, of course, in the oil burner field, an incessant 
demand for somebody that will do for the oil burner in- 
dustry what Mr. Ford has done for the automobile indus- 
try, namely, produce a burner that will give high efficiency, 
ample reliability, and the highest degree of safety and 
do all these things with a much lower first cost than is 
now involved in the purchase and installation of most 
of the high grade burners on the market. It is but 
truthful to say that today the public can buy at a very 
low price, so-called natural draft burners, which, under 
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favorable circumstances at least, will burn the more ex- 
pensive and higher grades of oil with considerable satis- 
faction to the public. It is likewise true today that the 
public can purchase burners that will handle the heavier 
grades of oil in a very satisfactory manner, but such 
burners cost considerably more money than the so-called 
natural draft burners. In other words, the situation today 
is that you may buy a cheap burner, but if you do yoy 
must burn the more expensive grade of oil and burn more 
of it, you may expect that your burner and your furnace 
will have to be cleaned frequently with cheaper installa- 
tions. On the other hand, you can buy a higher priced 
burner, burn cheaper oil, enjoy high efficiency, and have 
a much greater degree of cleanliness. 

I think, in fairness to the readers of ‘‘Domestic Engi- 
neering”’ it ought to be said that some quite expensive 
burners today require the lighter and more expensive oils. 
This class of burner, however, enjoys good efficiency and 
high grade construction, and there are many things to be 
said in favor of these burners which burn distillate and 
distillate only. 

As one looks back over the past decade it is tremen- 
dously interesting to see the steady improvement that 
has been made by the designing engineers; improvements 
in simplicity of construction, improvements in safety, and 
durability in the burner itself. 


HEATING CONTRACTOR CAN NOW GET GOOD 
BURNERS 

INALLY, in surveying the oil burner industry from 
~~ standpoint of the burner manufacturer and the 
burner itself I wish to say, and say emphatically, that 
the heating contractor or plumbing contractor who is con- 
templating the establishment of an oil burner department 
in his business can feel just as sure of getting a good 
burner to handle as he can feel sure of getting a good 
automobile to handle were he desirous of opening an 
automobile department in connection with his business. 
The Underwriters’ Laboratories affords one list to choose 
from, in the names of burners that are listed as standard 
by that organization. This list as well as a general list of 
oil burner manufacturers may be procured from ‘‘Domes- 
tic Engineering.” 

I may as well say here that the domestic oil burner 
business has been harmed and set back by manufacturers 
and others entering the industry without a sufficient back- 
ground in combustion engineering, electrical engineering, 
and mechanical engineering, all of which are very highly 
involved in the proper design and proper installation of 
the modern burner. Fine burners are being turned out 
at the present time; interesting and highly efficient new 
boilers are being put on the market, resulting in the oil 
burner industry rising to a higher level, so much so, that 
today, as one surveys the best burners installed in the 
best boilers, coupled with proper design of tank installa- 
tion and chimney installation, one really wonders if, in the 
most advanced cases, we haven’t pretty nearly reached the 
final stage of development in the industry. 

The domestic oil burner industry is held back at the 
present time for the lack of intelligent dealers and young 
men trained in the science of heating, the engineering 
side of the combustion of oil and knowledge of other 
branches of engineering involved in the industry. 

I want to mention next, the interest of the American 
public in the oil burner situation. If any man will take 
the pains to visit a few hundred domestic oil burner 
installations at random—plants that have been installed 
during the last five, six, or seven years—and find out from 
the owners thereof how much money they paid for them, 
he will come to but one conclusion, and that conclusion 
will be that the American home owner is certainly 4 
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“good sport.’’ If the same investigator will talk to the 
people who own these plants and learn that practically 
every home owner is a genuine booster for the particular 
oil burner that he has, he will go a step farther and say 
that the American home owner who has been buying 
purners in the last half decade is the best sport in the 
world. It is one of the splendid features of our industry 
that the public has been lenient, and helpful, and even 
gracious in doing its part to forward home heating with oil. 

The great oil interests are just waking up to the possi- 
bilities of home heating with oil. Little by little, but 
with absolute certainty, the industry is making its way 
to a high place in our modern civilization. Automatic 
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heat in the home will become practically as universal as 
the telephone. Once the home owner has a chance to see 
what a good oil burner will do, he will not go back to 
coal even though the expense of oil were half again as 
much. 

The technical press of the country can do a great deal 
toward educating oil burner dealers regarding the possi- 
bilities of the oil burner. The dealers can educate the 
public, and the public, little by little, will educate itself 
into the use of this beautiful contribution to home com- 
fort, and in another decade we shall see the oil burner 
considered as much a part of a modern home as the 
plumbing or the electric lighting. 


Opportunities in France 


By THEODORE WOLFRAM 


currency there is a big field for American plumbing 

and heating products in France. French commerce 
has long been suffering under the heavy handicap of its 
low money standard. Naturally this has hit severely the 
importers and agents who handle foreign products. 

In spite of all the pessimism that is rife, it is worth 
noting that there is very little unemployment in France and 
also the entire country appears to be suffering a very 
severe housing crisis. The lodging crisis is probably due 
to a large extent to the vast number of tourists but the 
lack of non-employment continues, the country being 
overrun with Italian, Russian and Polish laborers. 

Both wages and the standards of living of the French 
laborer—and the foreign laborer in France—are much 
lower than in America, but of late there has been a 
marked tendency on the part of these same workers to 
demand something better, more sanitary and more com- 
fortable in the way of living quarters and conditions. 

Especially is this true in regard to living quarters. A 
large factor in this upward trend is the skilled and semi- 
skilled automobile workman. In the many suburbs of 
Paris where most of the French automobile plants, and 
practically all of the American automobile assembling 
plants and service stations are located, the demand for 
rooming houses far exceeds the supply and large new 
buildings to meet this demand are springing up on all 
sides. 

The old-time French laborer cared nothing about sani- 
tation or modern conveniences and was satisfied with 
quarters such as would draw protests from the dwellers 
in the worst slums of our large American cities. Prob- 
ably three prime factors have aided in bringing about a 
notable change. First, the war served to acquaint the 
rank and file of the Frenchmen with modern sanitation 
and conveniences and modern appliances for labor-saving 
in the hospitals, canteens and various other places. Sec- 
ond, American mechanics and other workers brought over 
by American concerns in France have insisted on better 
housing accommodations and their homes have served as 
a wonderful bit of publicity for American standards of 
living especially as regards household heating, sanitation, 
bathrooms, and modern household conveniences. Third, 
higher wages and better working conditions of skilled 
labor in France furnishes this class with the means to de- 
mand better living conditions and the demand is steadily 
increasing. 

Excellent proof of this was furnished at a recent ‘Foire 
de Paris.”” The ‘‘Foire de Paris’ is an annual exposition 
held in Paris and, outside of some agricultural and me- 


|° SPITE of the disadvantages of the low value of the 


chanical exhibits, is almost entirely given over to the 
exposing of everything concerned with housing, house- 
keeping and in fact everything of interest to the house- 
wife and home-owner or dweller. It had more than 
2,200,000 visitors this year. 

There is no accurate way of checking up on the amount 
of actual orders for goods taken at the ‘‘foire’’ but sales 
for this year were approximately double those of last year. 

The interesting feature of all this is the fact that the 
‘“foire’’ contained absolutely nothing in the way of amuse- 
ments or ‘‘attractions.’’ People were there because they 
were interested in the exhibits which conclusively proves 
that the French people are awakening to the benefits of 
modern sanitation and convenience, and there is bound to 
be a big market for those who are wise enough to get in 
their publicity work now. 

It is worth noting that a great many American firms 
exhibited at this year’s ‘‘foire’’ and many others who had 
no official display were represented by French, Swiss or 
Belgian agencies. 

An American company furnishes a good example of 
what can be accomplished over here. It came in on the 
ground floor and is now probably the leader in heating 
equipment, not only in France but in Europe. 

If American automobiles can compete with the output 
of the French manufacturers, almost any American prod- 
uct should find a market here, for the odds against the 
American motor are probably greater than those of any 
other product. Not only does France produce good motor 
cars but it produces cars that consume much less fuel, and 
oil which is a big factor in this country where gasoline 
and oil are exceedingly expensive. Besides these factors 
there is the cost of transportation, the high exchange of 
the dollar and import duties and taxes totalling approxi- 
mately 63 per cent of the value of the car. 

Take fountain pens; I have two equally well-known 
American fountain pens; both excellent, but my favorite 
of the two I am unable to use because of a broken rubber 
ink bag,—only a matter of a few minutes to replace it in 
America but so far, over here, I’ve been unable to locate 
any one who could furnish the part or who would attempt 
this simple job. Naturally I’m using the pen that pro- 
vided ‘‘service’’—for one could find agents throughout 
France and all of Europe for the second make—and nat- 
urally I’ll be tempted to purchase another of that same 
make when I am in the market for a new one. 

Any manufacturer who has plumbing and heating goods 
to offer, would do well to investigate the French market 
and to study particularly the market from a “‘service”’ and 
advertising standpoint. 
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The whole Finzel store is a window display. 
At right—when the store was opened 


EK HAVE been talking a lot about 


remodeling work lately in “‘Domes- 
tic Engineering,’’ because it’s a live 


issue in the building trades today. We 
have pointed out the tremendous market 
which exists in homes that were built a 


few years back and in which plumbing and 
heating is now a bit out-of-date—as well 
as in homes where they do not have all 


_ 


that a modern American home ought to : z 
have in the way of plumbing and heating ns 
equipment. 

I am mighty glad to have the viewpoint which Max 


Finzel, of Oakland, Calif., expressed, to the effect that he 
didn’t feel that it paid to go after ‘“‘straight contract work, 


because you can build up a clientele with jobbing work 


’ 


and when they build they will come to you.’ 


GETTING ON A NON-COMPETITIVE BASIS 

O YOU see the way he sidesteps competition? When 
I) he secures remodeling or repair work, it is, of course, 
created by himself. It grows out of his consistent adver- 
tising and merchandising activities. So he gets that type 
of work at his price and without having to meet 
competition on it. people who have 
been dealing with him for some time——many of them for 
years—come to build a new home, it’s only natural that 
Result: 
on a non-competitive basis. 

Of course, the process of building up a clientele is the 
needs study and attention. The main trouble 
I’ve found with retail businesses that do not grow is that 
men seem to think that when they have started a business 
it ought to grow like Topsy. But it won’t in these days. 


own 


Then, when these 


He gets the new contract 


they call on Mr. Finzel. 


thing that 


It doesn’t do to wonder why the volume of business isn’t 
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larger every why it’s falling off. Hope never 
made a business vigorous. 

Men like Mr. Finzel, who operate growing concerns, 
don’t even take old customers for granted. When some- 
one deals with you, they don’t give a guarantee that they'll 
deal with you forever. Customers have to be reminded 
regularly that you’re still doing business at the old stand. 

Mr. Finzel does this in a number of ways. In the first 
place there’s his store. You know, the store is really a 
medium for making sales, if you look at it in the right 
light. That’s why big retail establishments pay so much 
attention to appearance and to window displays. 
You can see from the pictures reproduced that the Finzel 
store is a pleasant one—and that it goes right on mer- 
chandising day after day. At night that big sign over the 
building is lit up and water comes falling out of the faucet 
and all around the word “plumbing.’’ That’s the Finzel 
trade mark. 

The windows and the store display are kept immaculate, 
and the volume of store sales monthly indicates that the 
investment was worth while. 

Every week an advertisement appears in the newspaper 
over the name of Finzel, and moving picture slides serve 


year; or 


store 














oliciting Old-House Business 


to reach a great number of people daily. In addition to 
this Mr. Finzel has gathered a mailing list of between 
three and four thousand names and this list is given a 
regular treatment of advertising matter. 


SELLING A SERVICE 

ERE IS a sample of the kind of sales letters Mr. 
H Finzel uses to merchandise his service. They have 
one portable plumbing shop, although the other trucks are 
completely equipped so that they can take care of the 
ordinary repair job. But the portable plumbing shop has 
the usual enclosed body and is worthy of a special effort 
to sell its service. On the side of the truck is painted 
the faucet with the running water. This truck was repro- 
duced at the head of the letter which Mr. Finzel used to 


call attention to it. The letter read as follows: 


Dear Madam: 

When the plumbing in your home needs repair- 
ing you want a plumber whose service is prompt 
and whose work is dependable. Upon the skill and 
experience of your plumber depends a large meas- 
ure of the healthfulness and comfort of your home. 
With our experience we feel that we can give you 
the best service and workmanship possible. 

When you need a plumber it will be to your ad- 
vantage to call us, as we are the nearest plumbers 
to your home, and we want you to know that we 
are trying our very best to give that much-abused 
word SERVICE its real meaning. 

In each of our trucks we carry a complete stock 
of all repairs, therefore saving you the added ex- 
pense of the plumber coming back to the shop for 
a few unthought-of items. 

Our aim is “Good Work Well Done,”’ and it is 
only by following this policy that we have built our 
reputation in the past. It is upon this same 
ground that we solicit your patronage. 

Yours for Better Plumbing Service, 
M. FINZEL CoO. 

P.S.—We have 
on display in our 
show room a com- 
plete line of 
Water 
Stop 














Heaters. 





in and see the newest and most modern water 


heaters of today. 

You will note that the letter evidently went to a selected 
list of people in the immediate neighborhoed of the Finzel 
store—and the argument of nearness is very well used. 
Note, too, how Mr. Finzel carries his selling right down 
into the post-script. 


GOOD ORGANIZATION 

F COURSE, where you find a successful business, you 
() find something more than a good sales plan. More 
than one national effort has failed because the sales plan 
was too good for the product, or altogether too good for 
the limited distribution which had been set up. Back of 
selling effort there must be an organization capable of 
carrying out the letter and the spirit of the promises 
made in the advertising or merchandising effort. 

Here, I think, Mr. Finzel has been just as thorough as 
in his effort to keep his business in the public eye at all 
times. If he has a list of thirty-six hundred people to 
whom he can send advertising literature, he has also an 
organization which can meet the demands of those people. 

In the first place he has adopted the idea of the regular 
organization meeting. Men who work along from day to 
day and week to week, with never any contact with the 
ideas which the owner of the business may have for it, are 
apt to lapse into routine—they get into a rut, doing each 
job as it comes along and then going on to the next. 

But Mr. Finzel has plans and ambitions for his business. 
He keeps his organization in touch with those plans by 
these meetings. Salesmanship and workmanship, he says, 
are discussed—and these cover the whole subject of busi- 
ness management. The men learn the lesson that selling 
is back of growth—and that back of the selling itself 
must be good workmanship. They’ve got a better slant 
on what it means to manage a business and they appre- 
ciate better the relationship between selling and profit- 
making, and the continuance of their own weekly wages. 
To older men, Mr. Finzel makes possible a part ownership 
in the business so that they are interested in that they 


(Continued on Page 59) 







Lined up for service. Insert— 


the service door opened 
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HKarthquakes and Plumbing 


By CLYDE M. Mc PEAK 


shocks experienced by Santa Barbara, Calif., in 

1925, and of the wonderful way in which our people 
here handled the situation; of how the American Legion 
secured perfect control of the city before sightseers and 
curious outsiders began to arrive. This was a wonderful 
achievement, considering that the first 
rush to the badly wrecked business dis- 
trict took place inside of five minutes 
after the quake and lasted for several 
days. During this time almost perfect 
order was maintained. No fire of dan- 
gerous proportions was permitted, for 
gasoline was running down the gutters 
of our streets in some sections. This 
came from storage tanks of oil that 
had broken under the terrific shock. 
Everywhere citizens hastened to meet 
the situation. It was indeed marvelous 
that a people could go through it all 
like a big well-trained army and never 
flinch, yet in most cases it was the first 
time any one of them had passed 
through such an experience. 

That you may realize the stress and 
strain exerted on structural work and 
plumbing systems, I shall tell what I 
saw. My home was adjacent to a gar- 
den in which corn, averaging perhaps four and a half to 
five feet in height, was growing. I was out in my own 
garden at the time of the quake and immediately rushed 
toward the house, where some members of my family were 
still asleep. There was no breeze at all and everything 
was oppressively still. I shall always remember how un- 
canny and spooky it seemed, as I rushed to the door, to 


Yo: no doubt have read about the terrific earthquake 











A factory that felt the effect of the quake 


see that field of corn leaning first to the right at about 
45 degrees and then instantly whipping back to the left 
at a like angle. Apparently the earth’s motion was from 
two to three feet back and forth. Electric light pendants 
swung and struck the ceiling; water slopped out of toilet 
bowls and tanks; houses slid off their foundations from 
six inches to twenty feet; in commercial buildings the 
reinforced concrete beams cracked, the curtain or filler 
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walls in some cases fell out; a portion of a large office 
building collapsed, etc., as accompanying photographs show. 


WHAT HAPPENED TO THE PLUMBING? 

ND now you will be interested to know what became 
A of the plumbing. As I looked over the wreckage, I 
could not but feel that there was some- 
thing amiss with the plumbing frater- 
nity and its organizations. I had in- 
vestigated to some extent the aims and 
desires of the committee on the national 
plumbing code, and I could not but 
wonder why such a gold mine of in- 
structive data as was revealed by the 
earthquake should not be utilized. What 
I saw during the first few weeks after 
the quake has convinced me that, in 
quake areas, flat or horizontal vents are 
not acceptable under any condition, if 
possible to avoid them. In some of the 
work installed a few years back, under 
a previous ordinance, flat vents were 
permissible, and these flat vent instal- 
lations did not stand the strain of the 
quake as our 45- and 60-degree venting 
did, and in nearly all cases the flat 
vent was useless, due to stoppage, or a 
menace to the inhabitants through hav- 
ing corroded out on the damp side. In some cases this oc- 
curred where the vent paralleled a masonry wall and along 
the side closest to the masonry. In other cases the vertical 
line between the horizontal vent and the tapped tee would 
be corroded clear through, due to the warm air and steam 
not getting a quick get-away and keeping the short riser 
drenched with vapor, which I presume carried in precipi- 
tation considerable corrosive substances derived from 
washing powders, etc., whereas, in the occasional breaks 
found on angle venting, the vents were dry and had not 
deteriorated to any great extent. In addition to corrosion 
taking place in these almost horizontal lines, an equally 
all horizontal sink and 
When the 


upward 


bad condition revealed itself in 
most laundry tray, bath and basin vent lines. 
warm and grease laden vapors started their 
course, they naturally were precipitated against the first 
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An office building damaged, while those on both sides sustain 
little damage 
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obstruction, which in these cases was the right angle turn 
immediately above the tapped tees, where they spread in 
proportion to the low velocity forced by the sudden turn in 
direction, and gradually filled the vents with grease just 
peyond this turn, so that the 
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should be so good that the replacement of any concealed 
part will be unnecessary as long as the building in which 
it is installed shall stand. The investor is entitled to it 
and good common business judgment demands it, and I 

believe that angle vents 





obstruction closed off any [ 
possible vent. I believe I do 
not exaggerate in the least 
when I say that’ every 
nearly-flat or horizontal vent 
was choked from 50 per cent 
of its capacity to a full stop- 
page, and, in addition, these 
lines had mostly corroded to 
the point of uselessness, al- 
though the vertical and 
angle vents sometimes found 
in combination in these jobs 
were almost intact. 

Our basin, sink and 
tray traps are connected by 








should be used, especially in 
any district subject to un- 
usual atmospheric condi- 
tions or earth tremors such 
as the Pacific Coast country, 
as they will in most cases 
withstand the elements and 
render the service required 
throughout the life of the 
buildings in which they are 
installed. 

Now, a word in regard to 
the plumbers of our city. 
Immediately following the 
disaster, a meeting was held 
with a_ representation of 











means of a P trap into a 
tapped tee or sanitary tee. 
These connections, in the 
majority of cases, were undamaged, except old. traps 
that needed replacement. But the truly good points 
of our ordinance were demonstrated by the way in 
which the lead bends and pot traps stood the strain. 
In many houses, where the house had moved from a few 
inches to several feet away from the lead bend, the bowl 
was not damaged and binding recoil cases were easily 
dressed and used again, as good as new. If we had been 
unfortunate enough to have solid floor connected fixtures, 
every building that moved would have wrecked these 
toilet bowls at least, and would have ruined several thou- 
sands of dollars’ worth of additional plumbing. 

‘“‘Remarkable,’’ said the staff expert structural engineer 
who made the canvass of the devastated business district, 
and several times the remark was made that in the Califor- 
nian Hotel the plumbing seemed to be all that was holding 
up the balance of the building. The Central building, of 
five stories, badly shaken, had one broken fixture, a floor 
urinal, caused by the tile cracking and pinching the base. 
The Carrillo Hotel, with all walls on the first floor wrecked, 
was tested out and found as tight as ever. The Virginian 
Hotel, which was in a more severely shaken district, also 
came through in excellent condition. In buildings where 
the cast iron and lead had been sprung out of line by fall- 
ing walls, etc., a plumber lined them up and dressed out 
the lead, calked the joints over again and soon had the 
same water tight. 

The essence of all I have observed is that plumbing 














Note the dwelling rooms exposed by the fallen walls 


The effect of the quake on an office building 


masters, journeymen, the 
gas company and myself. I 
was alone in the inspector’s 
Office up until the quake, with a population of some 33,000. 
With the approval of the gas company I immediately dep- 
utized every master plumber and journeyman as an in- 
spector, with their honor as their bond. The gas company 
immediately turned off all gas service, then when the street 
mains were repaired they turned on the gas service cock 
again, noting any movement of the hand at test dial of 
meter and again turning off gas if a leak was indicated, 
otherwise service was given. But when a leak was de- 
tected by movement of the test hand, a notice was given 





Where plumbing was given a severe test 


to the property owner——a warning card not to turn on the 
gas, but to call a licensed local master plumber, thereby 
eliminating the tramp tinker, and have the leak repaired. 
A duplicate of these notices with address was delivered 
each day to my office and one retained by the gas com- 
pany. When the plumber was called, he made the repairs 
and collected the owner’s card, which was also delivered 
to me. Each of these three cards was of a different color, 
enabling me to check against every break until all leaks 
were fixed. And as fast as the masters turned in these 
cards I had my assistants, all competent journeymen, in- 
spect and order changes where any deviation from ordi- 
nance had been made in repairing, and in not a single in- 
stance, that we know of, was anyone in danger from gas 
leaks and there were no accidents nor casualties with gas. 

I was proud indeed to have served so fine a group of 
men as the journeymen and masters of Santa Barbara 


aged 
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A typical earthquake scene 


proved themselves to be under such trying circumstances. 
[ exaggerate not a bit when I say that their hastily thrown 
together organization functioned with discord than 
any other group acting under the emergency. 
Immediately following the quake I cut the city map into 
forty-five districts of from six to twelve blocks and put 
thirty journeymen in the field, making a house-to-house 
check on plumbing and sanitary conditions. Every defect 
was made note of and filed in a card index system and fol- 
lowed up as fast as possible until remedied. When finally 
made to conform to sanitary requirements, the card was 


less 
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removed to the finished file. In three days the crew had 
finished their canvass. The reports showed that in the 
low-lying district, occupied mostly by foreigners, the 
shocks were more severe and had done much damage to 
plumbing and sewers. One forenoon I found families eat- 
ing and sleeping alongside of open sewers. The masters 
were on the job at 1:00 p. m. the same day and took down 
all dangerous, partly fallen shacks and made everything 
safely sanitary, thanks to the masters, Messrs. Ott, Swee- 
ney, Perry and Dugan-Faulding & Crowell, and I believe 
they reduced to a minimum the chances for an epidemic. 
The work and material furnished by these shops was 
mostly for poor families, and proud I am to say that the 
masters took it all as a part of the big game and never 
presented any bills for this temporary relief. 

Along in the fall, when I saw that our department was 
not going to be provided with adequate help to carry out 
our check on all insanitary plumbing in the city and still 
give proper service, and as the strain of the several weeks’ 
emergency work, with the continued rush, was telling oir 
my health, it was with deepest regret that I left the sery-! 
ice of the masters and journeymen as their inspector. ! 
am prouder than I can express that I served them three 
years and liked them better every day, for surely in this 
crisis not a man was found lacking. This unfailing co- 
operation throughout my term of office has left me with 
fond memories and a bond of good feeling that money 
could not buy. Santa Barbara is blessed with as fine a 
group of men engaged in the plumbing profession as any 
city, large or small, in the United States. 


South Dakota Masters Hold Eighth Convention 


ORMER Director H. M. Bennett of the South Dakota 

State Association of Master Plumbers was elected presi- 

dent at the eighth annual convention of this organiza- 
tion, which was held January 10, 11 and 12, with head- 
quarters at the Cataract Hotel, Sioux Falls, S. Dak. Other 
officers elected during the convention were Andrew Trout, 
vice-president, and C. Emil Carlson, secretary. 

The session of the master plumbers was held in con- 
junction with the 13th annual convention of the Associated 
Contractors of South Dakota, of which body they are mem- 
bers, and the banquet culminating the convention was 
attended by both contractors and plumbers. Lt. Gov. W. 
I. Nolan of Minnesota was the featured speaker at the ban- 
quet, and spoke principally on the subject of the business 
aspects of the United States government and the necessity 
of every business man interesting himself in politics. 

After the official inauguration of the business session 
of the Master Plumbers’ Association by the retiring presi- 
dent, Norman Mathers of Sioux Falls, with a short address 
of welcome to the members, the minutes of last year’s con- 
vention were read by Secretary-Treasurer C. Emil Carlson. 
Following the secretary’s report, the president appointed 
a resolution committee consisting of Messrs. Vinatieri, 
Swanson and McGovern, and an auditing committee con- 
sisting of Messrs. Smith, Trout and Geise. 

Fred A. Beier of St. Paul, Minn., one of the directors of 
the National Association of Master Plumbers, was intro- 
duced and spoke on the activities of the National Associa- 
tion, stressing the need for increased membership, He 
urged more study of the National by-laws on the part of 
the members and concentrated effort in the work of the 
various committees. Mr. Beier closed with the mention of 
the importance and benefit of attending the National con- 
vention at Memphis, Tenn. 

William W. Hughes of Minneapolis, Minn., was intro- 





duced and addressed the convention on the progress and 
innovations in the plumbing and heating trade. He spoke 
of the new laws in regard to the trade, principally the 
Minnesota law covering the heating and ventilation of 
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Top row: Secretary C. Emil Swanson; Andrew 

president, Rapid City; and E,. L. O'Toole, of Crane Co., Watet- 

town. Middle row: William W. Hughes, of Minneapolis; Paul 

Sherbourne, of Cochran-Sargent Co.; C. L. Breedlove. Bottom 
row: Group of delegates on the hotel steps 
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garages, and commented on the 
work of the Minneapolis Board of 
Examiners and their report for 
1927. Mr. Hughes continued with 
the need for better showrooms and 
stores and greater co-operation 
among the men in the trade by 
meeting at frequent intervals, par- 
ticularly at luncheons, where inti- 
mate associations with competitors 
result in friendships and under- 
standing, Which make for better 
competition and better profits. 

George Hunt of Huron, S. Dak., 
urged greater interest in association 
activities and stressed the need for 
new members, with the result that 
after considerable discussion it was 
decided to divide the state into zones with a member 
of the Board of Directors in each zone to aid in build- 
ing up the membership of the Association. 

The auditing committee then delivered a satisfactory 
report and the resolutions committee submitted a number 
of resolutions, all of which were adopted by the Associa- 
tion. These resolutions consisted in the main of votes of 
thanks to the various factors contributing to the success 
of the Association and the convention. 

The newly elected officers of the South Dakota Associa- 
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H.'M. Bennett, new president of South Dakota 
association, and Fred A. Beier, of St. Paul, a 
director of the National association 


tion were then installed in office by 
W. W. Hughes with appropriate 
remarks as to their duties and ob- 
ligations. 

Clifford Smith of Sioux Falls, 
S. Dak., read a letter, in the form 
of an essay, on business methods 
as applied to the plumbing and 
heating industry. 

The association then appropri- 
ated funds with which to send two 
delegates to the national conven- 
tion, the two men to be named by 
the directors of the association at 
a later date. 

Directors of the South Dakota 
State Association of Master Plumb- 
ers for the year 1928 are Clifford 
F. Smith, Sioux Falls; Gus Swanson, Mitchell; John Moser, 
Aberdeen; George C. Hunt, Huron, and Arnold Luck, 
Watertown. 

Most of the master plumbers also attended the dinner 
meeting of the Commercial Club presided over by Robert 
Montgomery, manager of the Sioux Falls branch of the 
Cochran-Sargent Company of St. Paul, at which Lt. Gov. 
Nolan was the speaker. 

At the close of the convention it was the general opinion 
that it was one of the best ever held by the association. 


Officers Study Association Work 


N LAST week’s issue, some of the discussions at the 

sixth annual conference of presidents and secretaries 

of national, state and local organizations serving the 
plumbing and heating field, were reported. This meeting 
was held at Pittsburgh. Abstracts of other principal fea- 
tures of this meeting are given in this article. 

In a brief talk, Walter Klie, vice president of the Heat- 
ing and Piping Contractors National Association and presi- 
dent of the Associated Plumbing Contractors of Cleveland, 
Ohio, expressed the belief that a conference of presidents 
and secretaries has great potential value. The secretary 
understands the daily problems of his members. The 
president, chosen because he sees the problems of the 
industry as a whole, is usually too engrossed by his own 
business to give detailed attention to association activities. 
Thus the interchange of ideas brought up by the secretary 
and analyzed by the president who is in business, makes a 
peculiarly good arrangement. 

Every one in business, according to Mr. Klie, is now 
studying the industry. Most every one agrees, he said, on 
the fact that there is over-capacity, both in production and 
in the number engaged in the business. In his judgment, 
two things will influence and correct this condition. One 
Of these is the survival of the fittest. One way to become 
fit and thus survive, is to study your business. This is a 
difficult task alone and so conferences prove helpful to all 
Who engage in them. 

The second means of survival is to seek new sources of 
Every one, Mr. Klie pointed out, is hearing 
more of new markets. ‘‘New Business from Old Homes’”’ 
comes to many as a surprise. Normal business will not 
absorb capacity so all must study these new markets or 
the rapid elimination of a large number of those now in 
the business will take place. 

In meeting this need for new markets, manufacturers 
and wholesalers will attempt to develop plans so that the 
contractors will have a new responsibility in co-operating 


business. 


to carry out these new procrams. The contractors, Mr. 
Klie emphasized, are essential to the correction of this 
problem so that their assistance will be welcomed. 

Mr. Klie pointed out that 1927, despite the fact that it 
was the second largest building year in the country’s his- 
tory, was marked by general comments on the slimness 
of profits. In view of the building volume last year, the 
industry can not expect a bigger building year in 1928 to 
correct the profit situation. Consequently, the way to 
obtain additional profits is to create more business, more 
radiator heating instead of warm air heat, more sewage 
systems, more improved bath rooms. For this reason, 
Mr. Klie feels that all contractors must use sanely plans 
presented for attacking the new markets, which up until 
now the industry has been negligent in seeking. 


James H. Lutz Jr., of Harrisburg, Pa., president of the 


Pennsylvania State Association of Master Plumbers, spoke 


on the necessity for more active and intelligent association 
work. He discussed the success which some associations 
have won in having plumbing and heating contracts run- 
ning over a stipulated figure required by law to be sepa- 
rately let, as an example of group activity of benefit to an 
organization but more particularly to the public at large. 
He questioned in view of the many problems which the 
industry still faces, whether it has sold itself properly to 
the public which it serves. He felt that the contractors 
must sell more merchandise and incidentally sell them- 
selves to the public. Mr. Lutz closed with an outline of 
the importance of seeing that good officers are obtained 
for the 400 to 500 associations of plumbing and heating 


contractors throughout the country. 


USED BUILDING LOGICAL MARKET FOR PLUMBING 

N A TALK on the “National Trade Extension Bureau 
| as a Business Institution,’ Russell G. Creviston, secre- 
tary of the program and budget committee of the bureau, 
discussed the used building as the logical new market for 
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expanding business. Manufacturers of automobiles, he 
pointed out, keep the investment of the individual auto- 
mobile owner liquid, readily marketable. Good plumbing 
and heating, or better plumbing and heating in old build- 
ings, will make such homes more salable and the home 
owner will thus become a better prospect for a new home. 

The basis of all success in state association work, he 
pointed out, is research not only along technical but mar- 
keting lines. The Bureau may have done less in this 
respect than in others, but its funds have been too small 
to have a complete research department. The program 
and budget committee is studying the question of research 
and may form a commission representative of the entire 
industry to co-ordinate the research now being done in 
many universities throughout the country. 

In the line of legislation, Mr. Creviston feels that the 
executives of state associations have a fertile field to de- 
velop. Hardly a town of less than 25,000 population has 
a plumbing ordinance, yet such regulations are as im- 
portant in those towns as in the larger cities. Just as the 
automobile organizations are consulted on parking regula- 
tions, so the plumbing and heating associations should win 
attention to their capacity to advise on building ordi- 





AN ASSOCIATION CREED 

N HIS talk at the Pittsburgh conference, Russell 
a Creviston, secretary of the program and 
budget committee of the National Trade Extension 
Bureau, presented the following creed for a suc- 
cessful trade association: 

“The trade association will rethain a business 
institution so long as it promotes standards of 
quality and service, contributes to the stability 
of honest industry, promotes public welfare, is 
obedient to law and established decrees, respects 
the full rights of citizenship and stands squarely 
before the public and the government for the pur- 
pose of putting into effective use the combined 
thought and energy of the members of all branches 
in order that common problems may be solved and 
service rendered on a profitable basis.”’ 











nances. Local legislation of this kind is more helpful 
than any national program. 

Mr. Creviston in talking on the ethics of the trade asso- 
ciation as a business institution, urged the secretary of 
such an organization to be honest with himself. The ex- 
ecutive who gives opinions and not facts, he feels, will 
break an association. Favoritism is wrong. Information 
gained in the line of duty must not be abused and no one 
group or clique must be favored. The officials, Mr. Crevis- 
ton outlined, must work with other executives to protect 
the reputation of association executives. 

The trade association, the speaker pointed out, is not 
a passing fancy but a necessity. 


MANY TAKE PART IN DISCUSSIONS 

NUMBER of other papers, several of which will be 
A published in full in later issues, directed the atten- 
tion of the officers to association problems on one hand 
or association accomplishments on the other. In the 
discussions, an active part was taken by many of the 
delegates, including M. T. Sellers, secretary and treasurer 
of the Heating and Piping Contractors Philadelphia asso- 
ciation; Louis T. Braun, secretary of the Chicago Master 
Steamfitters’ association; Henry B. Gombers and Joseph 
C. Fitts of the Heating and Piping Contractors National 


Association; Thomas J. Schofield, secretary of the West 
Virginia Master Plumbers Association; W. L. Clucas of 
St. Louis; Edward F. Bohm, acting secretary of the 
Progressive Association of East Side Master Plumbers of 
Cleveland, Ohio; W. E. Coley, president of the Master 
Plumbers and Heating Contractors Association of Norfolk. 
Va.; H. J. Enright, secretary of the Missouri State Assgo- 
ciation of Master Plumbers; Fred Fleishauer, secretary of 
the Buffalo, N. Y., Master Plumbers Association; W. F. 
Henderson, president of the Gary, Ind., Master Plumbers 
Association; W. J. Hughes and W. A. Johnson, president 
and secretary respectively of the Michigan State Associa- 
tion of Master Plumbers; John H. Keane and J. B. Walker, 
secretaries respectively of the master plumbers and heat- 
ing contractors associations of Pittsburgh; Robert H. 
Pflug-Felder, secretary of the Philadelphia Master Plumb- 
ers Association; Jacob Soffel, president of the Sanitary 
Plumbing and Heating League of Pittsburgh; Harry L. 
Stilwell, chairman of the educational committee of the 
Philadelphia Association of Master Plumbers and Thomas 
J. Thaler, recording secretary of the Maryland State Asso- 
ciation of Master Plumbers. R. V. Sawhill, managing 
editor of ‘‘Domestic Engineering,’’ told of the market for 
‘“‘New Business from Old Homes.”’ 

The prepared addresses were given by T. F. Carson, 
secretary of the Detroit, Mich., Master Plumbers Associa- 
tion who spoke on ‘“‘The Job We Have Ahead of Us in 
Detroit’; by E. G. Byrd, secretary of the Norfolk, Va., 
Master Plumbers Association who spoke on ‘‘What We Are 
Doing in Virginia’’; by B. Y. Kinzey, executive secretary 
of the Associated Plumbing and Heating Contractors of 
Virginia, who told of the work done in that state and in 
Richmond, Va.; by John R. Denning, secretary of the Fort 
Worth, Tex., Association of Master Plumbers who dis- 
cussed ‘‘Co-operation with Other Groups’’; by E. L. Flentje 
of the Trade Extension Bureau, who told of ‘‘Developing 
Greater Public Interest’; by A. R. Herske, business man- 
ager of the Heating and Piping Contractors Cleveland 
(Ohio) association, who analyzed ‘‘Heat by Radiator Cam- 
paigns’’ with reference to certified heating and to means 
of developing business in 1928, and by T. H. Bailey Whip- 
ple of the Westinghouse Electric & Manufacturing Co. who 
discussed “The Value of Good Letters.’’ A representative 
of C. L. Patterson of the Sheet Steel Trade Extension In- 
stitute read his paper on ‘“‘‘What Another Business Group 
is Doing.”’ 

Last week a list of presidents and secretaries of local 
associations in attendance at the conference was published. 
Below are the remainder of those who attended. 

REPRESENTATIVES OF TRADE EXTENSION BUREAU 

William G. Bergner, secretary; Russell G. Creviston, secre- 
tary, program and budget committee; E. J. Flentje, S. Lewis 
Land and G. H. Wilson, all of Evansville, Ind. 

OTHER OFFICERS OF NATIONAL, STATE AND LOCAL 

ASSOCIATIONS : 

Jere Sheehan, Jr., vice president; John A. Quinn, director, 
and John J. Vogelpohl, past president, all of National Asso- 
ciation of Master Plumbers; M. F. Baudermann, Newark, 
N. J.; W. L. Clucas, Fred J. Praechter and Louis H. Fink, all 
of St. Louis, Mo.; Fred A. Penney, Royal Oak, Mich.; William 
Rowland, Youngstown, Ohio; A. H. Snyder, Detroit, Mich.; 
Harry L. Stilwell, Philadelphia, Pa.; S. S. White, Pittsburgh, 
Pa., and Carl J. Marsh, Madison, Wis. 

VISITORS 

Cc. B. Connelley, dean, and S. E. Dibble, professor of plumb- 
ing and heating, both of Carnegie Institute, Pittsburgh, Pa.; 
R. V. Sawhill, R. Payne Wettstein and Ray H. Partenfelder, 
all of “Domestic Engineering,’ Chicago; T. R. Burke, Sloan 
Valve Co., Chicago; C. B. Nash, Standard Sanitary Mfg. Co. 
Pittsburgh, Pa.; Percy H. Seward, American Radiator Co., 
New York City; Joseph C. Fitts, editor, Official Bulletin, Heat- 
ing and Piping Contractors National Association; F. B. Beams, 
A. D. Campbell and L. N. Heatherton, all of the Plumbers and 
Heating Contractors Trade Journal, New York City: N. J. 
Biddle, Association of EFlectragists, Detroit, Mich. 
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By J. W. PALMER 
Article No. 3 
much less numerous than in the United States and, like 


T IS probable that the markets of Canada would be 
the most easily entered of any foreign market—if we 
except the fact that these same markets are perhaps 

the most widely and completely exploited of any outside 
our own country. However, entry into these markets 
would be facilitated by reason of their similarity to our 
own, by reason of the common language, and the similar- 
ity of viewpoint with respect to the value and place of 
modern plumbing in the scheme of everyday living—fac- 
tors that are not without their importance in considering a 
market, for one must be able to converse with his poten- 
tial patrons. 

The use of modern plumbing in Canada centers in the 
larger towns and cities where supplies of running water 
are available to each household and, while there are nu- 
merous instances of extensive installations in the rural 
districts, it is probable that these are somewhat less nu- 
merous than in similar areas of the United States. Con- 
ditions in the larger cities, and particularly in Toronto, 
Vancouver and Montreal, are, however, closely similar to 
those in similar cities in this country. 

The trade in bathtubs is quite similar to that of the 
United States and even the growing preference for the 
built-in type of fixture is becoming more and more mani- 
fest in the Toronto district. Stationary bathtubs are the 
almost invariable rule, at least in the cities and towns, 
and the familiar iron tub enameled white on the inside 
enjoys the widest sale. Shower installations, however, are 
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the built-in tub, their widest use centers about Toronto. 

Toilet facilities are usually provided within the homes 
in the urban areas though in the rural sections outhouses 
are still in use. The majority of the installations consist 
of a china or porcelain bowl! and a low tank either of the 
same material or finished to resemble the bowl, the seat 
usually being of wood finished in the same style as the 
tank. Practically all of these fixtures are supplied with 
water directly at the 
rural districts or in the highest buildings that it is neces- 
sary to resort to a storage tank. 

The kitchen sinks in use in Canada 
size as do those installed in the United States, but it is 
probable that the greater majority average 20 by 30 inches 
in size. Practically every which running 
water is obtainable has a installed——usually an 
enameled iron fixture which does not have a drain board 
made an integral part of it. Laundry 
enjoy much less widespread the 
being found in southern Ontario. The greater 
these trays are of enameled iron, although in the Toronto 
area it is estimated that nearly one-half the total sales 
are of porcelain. Combination laundry trays and kitchen 
sinks have as yet no great sale, but it is probable that the 
prevailing tendency toward the construction of bungalows 
and small houses in which space is at a premium will re- 
sult in an increased demand for this type of fixture. 


street pressure and it is only in 


vary as widely in 


household in 
sink 
trays, however, 
use greatest numbers 
number of 








36 DOMESTIC ENGINEERING 


Lavatories will also be found installed quite generally 
throughout Canada; the principal factor determining their 
use again being running water. Considering the whole 
of the Dominion, the preference is for enameled iron 
goods of local manufacture, but in and about Toronto 
and Montreal there is an increasing demand for porcelain 
ware, 

All of the usual bathroom accessories are in fair de- 
mand in Canada, with the possible exception of medicine 
cabinets and liquid soap dispensers, the sale of which is 
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interesting to note that in the Vancouver district there 
are numbers of electric water heaters in use. 

Usually nickeled fittings are preferred in Canada, espe- 
cially where they are exposed to view; practically all of 
those employed, whether nickeled or of brass or iron, are 
of local manufacture. The elbows, tees, crosses and simi- 
lar fittings employed are usually of iron, as is the greater 
part of the supplying pipes between the mains and the 
various fixtures. Lead piping is used very extensively, 
however, in waste pipes, for making difficult bends, and in 
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rather more limited than that of the less expensive fit- 
tings. Preferences as to style and finish are closely simi- 
lar to those in this country and, in fact, a good propor- 
tion of the in Canada are of American 
manufacture. 

Urinals are in considerable demand for installation in 
public or semi-publie buildings, the majority being of the 
stall or pedestal usually of local manufacture. 
There is practically no demand for bidets. 

% 
WATER HEATER MARKET IN CANADA 
HE SUBJECT of water heaters, though somewhat 
one from strictly plumbing fixtures, should also be 
of interest. These heaters are quite generally employed 
throughout the whole Dominion with the possible excep- 
tion of the province of New Brunswick. Practically every 
type of heater is sold, but it is probable that the greater 
majority are of the non-automatic, gas-fired type. It is 
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types, 








underground supply mains. The prevailing type of thread 
used is the American or Briggs pipe thread, the same 
type thread as that employed throughout the United 
States. 

Exports of American plumbing fittings to Canada in 
1926 were almost exactly double in value those of 1925— 
the actual figures being $114,600 and $57,391, respec- 
tively. 

Shipments of earthenware fixtures were valued at 
$66,815 as contrasted with $44,785 worth of enameled 
iron, to which last shipments of bathtubs contributed 
$20,362 and lavatories, sinks and other fixtures not else- 
where specified, $27,423. In 1925 the balance between 
earthenware and enameled iron was more nearly equal, 
with exports of the former being valued at $29,897 and 
those of the latter at $27,494. Exports to Newfoundland 
and Labrador, and to Miquelon and St. Pierre Islands 
totaled $13,509 in 1926 and $4,235 in 1925. 
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Fig. 1.—‘Witt’” of New Jersey. 
ay Figs. 2 and 3.—R. Zimmer, Bronx, N. Y. 
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Figs. 4 and 5.—Chas. Blaeser, College 
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i Point, L. 1. 
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; Figs. 6 and 7.—Louis Bodo, New Haven, 
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Fig. 8.—Rafael Miro, San Juan, P. R. 


j ‘ 
| | 
; 





this one, in which still more solutions 
for the same problem are considered. 

Every day of the year, excepting holi- 
days and Sundays, solutions arrive by 
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Fig. 9.—H. M. Rienhart, Kansas City, Mo. 
From New Jersey 

Fig. 1 shows an elevation of the two 
lavatory stacks. The venting could be 





mail. A great many of that number are 
from those who have never before sent 
in a solution. How many have acquired 
proficiency in drawing and have stopped 
sending in solutions no one knows, but 
there are doubtless a great many. 

In all probability there are other thousands who read 
these articles who have never sent in a solution. Of 
course a great deal of benefit may be derived from ob- 
serving the mistakes of others, but still the better way is 
to send in solutions. No one can learn plumbing without 
actual practice. Reading about it is very helpful, of 
course, but the fellow who wishes to learn must get the 
tools into his hands. 

Similarly in making plumbing drawings, the man who 
wishes to learn must become used to the tools, a pen, a 
ruler, a T square, a drawing board, a 30-degree angle, a 
bottle of ink and a pencil are all that are needed. Some 
who have had experience in .drawing believe that the 
knowledge of drawing renders as great profit as knowl- 
edge of plumbing tools. 

Those who sent in solutions considered in this article 
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improved quite a bit. In the first place, 
the vent stack should return into the 
waste stack below the lowest lavatory. 
Then the latter could connect into it 
without other vent. The top floor lava- 
tories need no special vent. They are already very effec- 
tively vented by the roof extension of the waste stack. 
The trap vents should rise above the lavatory before con- 
necting into the vent stack. As now run, waste will flow 
through these trap vents into the vent stack. 
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From Bronx, N. Y. 

Figs. 2 and 3.—Here, in Fig. 2, is still another layout 
of fixtures, and a very good one. We note that a shower 
bath has been added to each bath room, which is not a 
bad idea. It is to be regretted that we cannot afford space 
sufficiently large to bring out clearly some of the features. 
In this drawing, Fig. 3, for instance, in the case of the 
stacks serving the combination fixtures, the original draw- 
ing shows the top floor fixtures stack-vented, the first 
floor fixtures vented by connecting direct into the foot of 
the vent stack, making it necessary to vent only the sec- 
ond floor set of fixtures. We make this explanation for 
fear the illustration will not show it clearly, and it is an 
efficient method of connecting these fixtures. The draw- 
ing is a good one, with no criticism. 





38 DOMESTIC ENGINEERING January 28, 1928 


Announcing --- 








Surgeons’ Vitreous China 
Wash-up Sink 
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“Ctandard 


PLUMBING FIXTURES 
Jor HOSPITALS 





Working hand in hand with the staffs of 
America’s leading hospitals, “Standard” engi- 
neers have matched each forward step in 
hospital practice with improved plumbing 
equipment for maintaining sanitary conditions 
in all the various hospital departments. And 
today, there is a “Standard” Plumbing Fixture 
for every hospital need. 


“Standard” research has resulted in the intro- 
ductions of many improvements in sanitary 
plumbing 





fixtures for 





hospitals. 
In meeting 


Partial List of 
“Standard” Installations 





St. Luke’s Hospital 
St. Mary’s Hospital . 
Westmoreland Hospital 





Perth Amboy City Hospital 


. Perth Amboy, N. J. 


- Cleveland, Ohio 


- San Francisco, Cal. 


Greensburg, Pa. 

















Alta Bates Hospital ; : Oakland, Cal. - 
Arnot Mem. Hospital Elmira, N. Y. specia l re- 
City Hospital, Surgical Building . Boston, Mass. 
Hospital . , . : Oakland, Cal. 
Mercy Hospital Burlington, Ia. 
Children’s Hospital Pittsburgh, Pa. 
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‘quirements, “Standard” engineers and master 
craftsmen have been singularly successful. 


“Standard” chemists perfected Acid-Resisting 
Enamel—an enamel that withstands antiseptic 
solutions and common acids and the abrasive 
action of cleaners. They developed Chromard 
—a metal finish that is non-tarnishing and 
non-corroding. 


The new hospital plumbing fixtures introduced 
by “Standard” offer an exceptional opportunity 
to alert plumbers to obtain the hospital and 
institutional plumbing business in every local- 
ity. Any unit of the Standard” organization 
Or your wholesaler can furnish information 
and service. 


Hospital Fixture Department 


Standard Sanitary Mfg. Co. 


PITTSBURGH 
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for Greater Home Efficiency 

















Acid-Resisting 
Laundry Tray 
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tandard 
FOUR-WAY 


LAUNDRY TRAY 


Every woman instantly appreciates the exclu- 
sive features for convenience of the new “‘Four- 
Way” Laundry Tray. It lightens the work to 
an amazing degree. 


With the “Four-Way” there is no need now 
to install the laundry tray against the wall or 
in dark corners. The “Four-Way” Laundry 
Tray is designed to be set in the middle of the 
room—usable from all four sides. It is made 
with Acid-Resisting Enamel that soaps, wash- 
ing powders and bleaches cannot ever affect. 


A single swinging-spout serves both compart- 
ments. A separate hose connection is provided 
so that the hose, once attached, need never 
be disconnected. The tray is adjustable as to 


Standard Sanitary MW fo. Co. 


PITTSBURGH 





height, and all fittings are finished in non-tar- 
nishing Chromard easily kept clean and bright 
by an occasional wiping. 


The new “Four-Way” Laundry Tray is now 
on display, with other advanced fixtures and 
fittings, at all “Standard” Showrooms. Send 
your customers there to see them. These 
products are fully illustrated and completely 
described in the book “Standard” Plumbing Fix- 
tures for the Home.” “Standard” products are 
identified by 

the trademark 

‘Dtandard” 


impressed in &# d di’ 
every fixture. tan ar 
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[ilere's Old Man 


Branford Union, 
he’s a-skipping 





down the line 


As chipper as a race 
horse in the heyday 
of its prime. 


His friends are those 
who’ve met him and 
we hope that you 
are one. 


ahi You’ll see the Old 
, i i fs Man ev’rywhere be- 
fore the year is done. 


Malleable Iron Fittings Co. 


Branford, Conn. 
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From ‘Long Island 

Figs. 4 and 5.—It is surprising how many different fix- 
ture layouts can be worked out of a bathroom group. 
Fig. 4 presents a layout differing from others submitted, 
but with the kitchen fixtures located on the same wall, a 
single stack takes care of a pair of bath rooms and a pair 
of kitchens. Fig. 5 is the elevation, which is mechanical, 
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Fig. 4 


except that in the case of the bath rooms isometric is 
used. This of course is not strictly in accord with regu- 
lations, but, after all, the main point in most cases is to 
make the drawing tell a true story about the work, and as 
this drawing seems to do that thing, it is doing its work. 

The top floor water closets on stack A do not require 
venting, as they are already stack-vented. The first and 
second floor water closets on this stack are vented, as they 
should be. The fact that the first and second floor water 
closets on stack B are not vented, is probably due to an 
oversight, for the need would be the same as for the stack 
A fixtures. 

The elevation shows the kitchen sinks served by unit 
vents. If this can be 
done, we would ad- 
vise that the sinks be 
stack-vented. This 
method would pro- 
vide the same benefit, 
without the expense 
of special venting. 
Although no traps 
are shown for the re- 
frigerators, we take 
it for granted that 
they are _ intended. 
Otherwise the work 
seems O. K. The bed- 
room lavatories have 
been forgotten. 
From New Haven, 

Conn. 

Figs. 6 and 7.— 
The floor plan for the 
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Fig. 5 
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plumbing fixtures is well thought out. However, we note 
that the refrigerators are in the halls, making necessary 
quite a trip from the kitchen, through the dining room. 

The isometric elevation, shown by Fig. 7, shows the 
entire outline of the floor plan, including the bay windows. 

On the bath-room stacks, the layout is such that in each 
apartment a sink and a lavatory are served by a unit vent. 
This is different from the other layouts, and is O. K. 

The refrigerators do not show traps, but we have no 
doubt they are intended. We note that on each of the 
bed-room stacks the top fixture has a trap vent, but this 
is an unnecessary expense, for, by connecting directly into 
the stack, the fixture may be stack-vented at much less 
expense. 

From Porto Rico 

Fig. 8.—We wish this drawing could be reproduced, as 
it was originally made, for it is very neatly drawn in sev- 
eral colors, which distinguish the venting, drainage, re- 
frigerator work, etc., one from the other. 

The refrigerators appear to discharge into a special sink 
in the basement. This method, hewever, calls for long 
flat runs in the basement, in order to reach the sink. In- 
asmuch as the drainage from refrigerators is very sluggish 
at best, it would seem very probable that these horizontal 
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Fig. 6 ; 

runs would soon become filled and gradually reach com- 
plete stoppage. A possible solution would be to use a 
separate drip sink for each of the two refrigerator stacks, 
placed as close to the respective stacks as possible. 

Without a floor plan, it is difficult to know exactly what 
the fixture layout is, but we presume the bath-room layout 
is somewhat like that of Fig. 2, in the January 14 issue— 
that is, with the fixtures arranged along the common par- 
tition. This allows the combination fixtures to have a 
unit vent, likewise the lavatories. The water closet and 
bathtub in each bath room are vented by a circuit vent. 
Altogether we think the bath rooms are handled in a very 
efficient manner, and that the expense of installation is 
reduced to a minimum. 
From Kansas City, Mo. 

Fig. 9.—Here again the absence of a 
guide our criticism makes it difficult to discuss the work 
with entire intelligence. 


floor plan to 








42 

It will be observed that the outline of the floors is not 
in correct proportion, being rectangular rather than about 
square. 

The bath-room fixtures are evidently set against the 
common partition, under which condition unit venting, 
instead of separate venting, is the most effective method 
and the least expensive. It is to be noted, however, that 
each fixture is separately vented. 
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Fig. 7 


There is something to be said concerning the combina- 
tion fixture work. The fixtures on the top floor could 
probably be installed without separate vents, by stack- 
venting them. We are glad to see that they have unit 
vents. We note that the fresh air inlet from the main 
trap is carried through the roof, and that the combination 
fixtures are vented into it. Most ordinances covering fresh 
air inlets prohibit their use for any other purpose than the 
inlet of fresh air to the trap. Where this inlet is carried 
through the roof, as in this case, we really can see no ob- 
jection to venting into it. The bed-room lavatory work 
appears to have been overlooked. 


The Schoolmaster Explains Some Fun- 
damental Principles of Isometric 


~ARLIER in the article we promised to take up some 
kK of the fundamental features of isometric drawing. 
We are doing.this because quite a good many newcomers 
into the class do not seem to have a clear idea of the 
principles on which this kind of drawing is based. 

No doubt we all know what a mechanical working 
drawing is, and what a perspective drawing is. Suppose 
we consider a simple object such as we have shown in 
Fig. 10. The common working drawing or mechanical 
drawing for this object would be similar to Fig. 11, in 
which a plan, or top view, and a front view or elevation 
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are shown. The top view is obtained by looking down 
on top of the object, and the front view or elevation by 
looking at it from the front. If it were a complicated 
object, we would sometimes need a third view, a side 
elevation. 

Just the top view or plan alone is not sufficient, for that 
view would give no information concerning the height. 
Likewise, the elevation alone would not be sufficient, for 

it would tell nothing about the width of the 

object. Consequently both views are needed to 

fully describe the object. Even then, however, 

one has to exercise his imagination to see in 

mind the shape of the object described by the 
drawing. 

Now, then, a perspective in one view, as in 

Fig. 10, will give a clear picture of the object, 

es but the objection is that it does not give a true 

4 description, for the diagonal lines, running from 

| front to back, are not in their true length— 

they are fore-shortened. The horizontal and 

| vertical lines could be in their true length, but 

| the lines which show the perspective would not 

> be in their true length. 

a“ ! In making Fig. 10, for instance, we followed 

no set rule in laying out the perspective lines, 

| we simply made it to look as we would think it 

should look. Some other chap would make it 

\. slightly different with a different angle for 
instance. 

| We very often receive drawings in our draw- 

| ing problems, made just as Fig. 10 is, and we 

| want to emphasize the fact again, that it is 

perfectly O. K. to make such a drawing. The 

whole thing is whether the drawing satisfac- 

torily answers the purpose for which you have 

drawn it. If it does, that is all there is to it. 

There is a certain kind of perspective, how- 
ever, which has real advantages over the com- 
mon kind, such as shown in Fig. 10. This 
particular kind of drawing is called isometric, 
and an example of it is shown in Fig. 12. In this 
drawing the three main lines are the vertical 
and the two side axes, each of which is drawn 
at an angle of 30 degrees with the horizontal. 

No drawing is strictly an isometric unless the side axes 
are as shown in Fig. 12—that is, at 30 degrees with the 
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Make Every Replacement i 
a Knowlton i( 


In this day of new development in heating plants, your cus- ib 
y\ 














tomers are all interested in what the market has to offer. tK 
They'll be more than interested when you explain the Knowlton Ny 
‘“Watertoob” Steel Boiler to them. It represents every possible \ ! 
refinement in heating—it is as far ahead of the old type heating i 
plants that many of your customers have as the automobile \ 
is ahead of the horse and buggy. , 
A Knowlton “Watertoob” Steel Boiler will pay for itself in a i 
remarkably short time in the fuel it saves and the other econo- 
mies it effects. Get the Knowlton franchise for your territory \ 
—it will pay you well. f 


ORR & SEMBOW ER, inc. 


READING, PENNSYLVANIA \ 
208 N. Clinton St., Chicago 50 Church St., New York { 
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Here is one of Dan’s 


STILLSONS 


that’s 37 years young pan sTiLLSON 








Look at these teeth 
and that straight bar 


(... Never mind the trick handle) 


W. V. Robbins, of Magna, Utah, sent 
us this husky veteran, a 10-inch Wal- 
worth that is still full of fight after 37 
years of trouble-busting. 


Mr. Robbins inherited it from his 
father’s plumbing shop and used it in 
inspection work on locomotives for 20 
years or more. 


The handle seems to be a contrivance 
of his own which has grown old ¢grace- 
fully with a slight list to port. Notice 
the teeth, though, and the youthful 
straightness of the bar. That is the 
kind of lasting strength you can count 
on getting in any wrench of any size 
that carries Dan Stillson’s own trade- 

. mark — STILLSON — forged in a dia- 
: cuiehanntememnies. mond on the top jaw. 


WALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa.; and Attalla, Ala. 
. . - Distributors in Principal Cities of the World .. . 


Walworth Ltd., 10 Cathcart St., Montreal, P. Q. 
Walworth International Co., New York, Foreign Representative 

















Mention Domestic ENGINEERING when writing advertisers. 











January 28, 1928 


horizontal. This is a point that we want to emphasize 
very strongly. ; 


Class members are requested to send in their photo- 
graphs for publication. Photos and half-tones are re- 
turned to them as soon as used. 


Often drawings are submitted which might be called 
“near-isometrics,’’ in which the angles are not 30 degrees. 
Sometimes they are very far from being 30 degrees, and 
in other cases fairly close to that angle. In this connec- 








ix 


\ ae 
RAN 














Nb 


CA 


o 








/ 











/ 














*/6.9 





tion, we want to say that if one is going to do anything 
with isometric drawing, he will need a 30-degree triangle, 
a thing that can be obtained for a few cents. 


Join the Class now. All that is necessary is to send 
in a solution of a Plumbing Problem. 


We would rather 
receive a drawing 
made like Fig. 10 
than one in which 
the two angles are 
somewhere near 20 
degrees, but not 30 
degrees. In the for- 











Fig. 10 
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mer case no attempt 
has been made at 
isometric, while in 
the latter case an 
unsuccessful 
attempt has been 
made, based on too 
limited a knowl- 
edge. 




















We want to state 
what the basis of 
isometric is, and 
can do no better 
than quote from the 
article of December 
26,1925,asfollows: ~~ a 
“Briefly stated, iso- 
metric drawing is 
based on the cube, set corner-wise, the figure being tipped 
until its lower edges make angles of 30 degrees with the 
horizontal. A cube in this position is shown in Fig. 13. 
When so placed, three faces of the cube are in such a 
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30° 30° 
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Fig. 12 

















position that they are visible, and all edges are fore- 
shortened by equal amounts. The edges a-d and a-c make 
30-degree angles with the horizontal, while the edge a-b 
is a vertical line. The three lines are called the isometric 

| axes. <Any line in 
the object which is 
parallel to 
these 


one of 
lines will ap- 
pear parallel to it in 
the isometric draw- 
ing. This is an im- 
b portant principle. 

“it is customary 
to disregard the 
foreshortening, and 
to draw in its true 











C length any line that 
is parallel to any 
one of the _ three 

30° a 30° axes,”’ 
eeaiat + * We hope these 





Fig. 13 fundamentals that 
we have 


who are 


just re- 
peated will be of benefit to many interested in 
isometric drawing. 
the four articles previously mentioned and give them good 
honest study. If you cannot get all these articles, do 
your best to obtain the December 26, 1925, article. 


And again we urge all such to obtain 
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Kohler of Kohler thought, 
many years ago, that hygiene 
demanded a lavatory with- 
PS out dirt-catching joints and 
crevices. So Kohler pro- 
duced the first modern one- 
piece enameled iron lavatory 








bath tub could be made vastly more beautiful—and easier to 
clean. Then were born the Imperator and Viceroy tubs— the 
first one-piece, double-shell bath tubs 





Kohler of Kohler 
thought that fine 
ware deservedafine 
trade mark. So 
Kohlerinvented an 

















Kohler of Kohler thought that 


sinks needed redesigning 
with an eye to cleanliness. 
Again, far back in plumbing 
history, Kohler pioneered by 
making the first one-piece 
enameled iron roll-rim sink 


Kohler of Kohler 
thought that Amer- 
ica was ready for 
color beauty in 
plumbing fixtures. 
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WAMIAMIAMAnZ 


So it introduced 
Kohler Color Ware 
—for bathrooms, 
kitchens, and 
laundries 


exclusive way to 

fuse its name in the 

enamel of every 
fixture 
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Builder of Business 


for the American Plumber— 
KOHLER OF KOHLER, Pioneer 


z0w the retail plumbing trade enters a new 
1 year of broadened business opportunity— 


sell thanks to the introduction of Kohler plumb- 


ing fixtures in color. , 
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Plumbing ware has been given an irresistible 
modern appeal of style and beauty. A new market 
has been created—a new incentive to remodel old 
bathrooms and install additional ones. 





WATATAnaAL 


Once again, Kohler of Kohler, Pioneer, has built 
business for the plumbers of America. 
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Kohler of Kohler thought that 





women must be tired of wash- 
ing dishes by hand. So Kohler 
invented the most efficient 
dishwasher that had ever been 
seen and introduced the first 
one-piece electrified sink 


Kohler of Kohler thought that 
sinks ought to be able to hold 
water without a dishpan, so 
Kohler invented the ‘Duo- 
strainer’ drain, the practical 
double control that is going 
to make open-drain sinks 














obsolete 


4 &a4N a career spanning the entire life 
wes ¥>¢ Of the modern plumbing industry, 
(23 (Smal Kohler leadership has created, or 
shared in creating, practically every one 
of those great developments in plumbing 
fixture design and-construction that have 
widened the business outlook of the re- 


tail plumber. 











Years ago, Kohler of Kohler originated 
the one-piece enameled iron lavatory, fore- 
runner of all the one-piece fixtures of 
today. Kohler of Kohler made the first 
one-piece enameled iron roll-rim sink; and 
the first one-piece double-shell bath tub 
—the tub that has practically made all 
others obsolete. 


Today there is the Kohler Electric Sink; 
the new “Efficiency” sinks with their many 
improvements; the Kohler “‘Duostrainer”’ 
drain for sinks; the Kohler Electric Laun- 
dry Tray—to name only a few of the 
business-building contributions of Kohler 
leadership. And now, Kohler Color 
Ware—latest but not last! 


KOHLERoOFKOHLER 























Kohler of Kohler thought that 
women were looking for origi- 
nalideasin non-electric sinks. 
Now there are the new Kohler 
“Efficiency” sinks with two 
and even three sink compart- 
ments and many other im- 
provements 


Kohler of Kohler thought that 
an improved clothes- washer 
was needed for the laundry, 
so the Kohler Electric Laun- 
dry Tray was produced and 
presented at the wholesalers’ 
convention at Kohler in 
August, 1927 





THER pioneering undertakings of 

major importance are at this mo- 
@ ment under way in the Kohler 
factory; in the one great unified factory 
where all Kohler products—vitreous ware, 
enamel ware, and brass—are made to sat- 
isfy the traditional Kohler requirement 
of uniform, unvarying excellence. 
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This quality-tradition is reflected in 
Kohler Village, one of the most outstand- 
ingly beautiful industrial communities in 
America — in itself a guaranty of the worth 


of all that Kohler of Kohler makes. 


Kohler quality and Kohler pioneering 
leadership go hand in hand. And that is 
a great business-building combination for 
the plumber who sells Kohler Ware. 


KOHLER CO., Founded 1873, KOHLER, WIS. 
Shipping Point, Sheboygan, Wisconsin 
BRANCHES IN PRINCIPAL CITIES 
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A NEW ONE EVERY WEEK—No. 305 
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Are your apartments empty 
—because of poor plumbing? 


HERE is no quicker way for a tenant to 
become dissatisfied with his apartment than 
by having inefficient plumbing facilities. 

In these days of constant building and develop- 
ment, tenants do not have to accept crude and 
antiquated plumbing in their apartments. New 
buildings are springing up in all sections and with 
them come modern, perfected plumbing and heat- 
Ing equipment. 

Call us and let us figure your plumbing and 
heating systems—let us make suggestions that will 
be helpful to you. Be abreast of the times—ainstall 
and keep your tenants. 


bh 





modern plumbing 


(In this space your Name, 
Telephone, and 
Address ) 








Advertising for 1928 


AVE you thought of your advertising campaign for the balance of 
H 1928? Do you realize that this year, more than any other, will be 
charac. “ized by intense competition, inside our field and out? Start your 
merchandising campaign now—prepare to present your services as a ser- 
vant to your public—by advertising. Each week there is published in 
“Domestic Engineering” this valuible page of advertising copy and illus- 
trations. All you have to do is clip out whatever ads you want on this 
Advertising Editorial page, attach your name, and pass it over to your 
local newspaper. Use the copy free, and send to us for the illustration 
cuts at the rate of $4.20 for twelve illustrations. 
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ALES LETTER 
One a Week—No. 142 





Here is another “good will” letter we sug- 
gest you send to the entire list of apartment 
owners in your territory. It will be a great 
help to you in building up your sales, 


H ARR Y Ss m@igtda 
Plumbing : Heating 


Seneca, Mass., 
January 28, 192%. 
Mr. Howard Johnson, 
Seneca, Mass. 
Dear Sir: 

This is the time of year when the landlords 
begin to “look into themselves”’ and figure on 
the Spring renting season. 

Are you having trouble renting your apart- 
ments? Do you find that even after you have 
had your apartments newly re-decorated, the 
tenants are still disgruntled? Have you 
stopped to think that the trouble may lie in 
your plumbing and heating arrangements? 

In this progressive age of continual tear- 
ing down and re-building, new and modern 
apartments, equipped with the newest and 
most convenient plumbing, are appearing. 
Tenants do not have to accept worn out equip- 
ment and plumbing facilities. Rusty water, 
leaky pipes, inefficient water-closets—these 
are all small inconveniences—but they pro- 
voke tenants and invariably cause vacant 
apartments. 

Why don’t you call us on the phone and 
let us figure out a remedy for your plumbing 
troubles? We will be only too glad to eall 
around and inspect your plumbing and heat- 
ing system at no obligation to you. 

Yours very truly, 
Harry Smith. 


Adlet 


ONE A WEEK—No. 163 


sOR those plumbing and heating contractors 
| who feel they cannot afford the large adver- 
tisement in the opposite column, we print each 
week a smaller piece of advertising copy—the 
Adlet. Many feel that by using the Adlet each 
day they get more returns than by using the 
large ad once a week. Just clip this Adlet 
printed below, add your name and address, and 
turn it over to your local newspaper. 








——=, 





Keep Your Tenants 


Before you find yourself in the midst 
of the Spring renting season, let us call 
around and inspect your plumbing and 
heating systems. We have competent 
men who will advise remedies for solv- 
ing your plumbing troubles. 
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~ QUICK-QUIET- 
Positive in action 
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pa Distinguishing a ERE is a pop-up drain so correctly designed, so simple in 
ap aie operation that anything but quick, quiet, positive action is 


Ear 
xf ~ 


impossible. The large plug opening allows the water and any 
accumulated waste to rush freely from the bowl into the unob- 
ce Drains lavatory in a few structed, generous-sized waterway. Opening and closing action is 
= seconds. _ ee positive and reliable. Long, trouble-free service is insured by 
st , ae sturdy, substantial construction and high quality in every detail. 
» Positive opening and clos- pie | 

ing. : 


Features 


oy ' Large free waterway. 
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The character of plumbing 
that gains and holds business 


A lavatory drain is a little thing to the customer until it goes 
wrong. The new one you install will be watched carefully. The 
Mueller Pop-Up Drain will fully justify the customer’s confidence 
in you and your confidence in Mueller. 


Ask your jobber about Mueller Pop-Up Drain G-3620, shown 
above. Also number G-3624, furnished with either china or brass 


escutcheons. 


& Removable plug. 


4 Fits all makes of lava- 
tories, both vitreous and 
enameled iron with slipe 
joint inlet for 14-inch 
P. O. plug. 
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~ Adjustments made by 
tightening one screw. 





ay, Shae ; AZ Pam ° ee " . — 
Be ID cea CLES DAM be ag real ad a ates Cee Eee eae 
ES Se che Re itor co Ske ag any ca ATI ae eee see Er 
os ROSE be EAE ST Rie LP ba A Loe RP pe Atay nee bey Far 
eee <f BeSe 


ESE ate COT Ley 
STs AS 


ee 
oe * 
+e a 


aca 
cw 


Permanently tight-fitting 
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O-B Valves—Best Service 
Over Longest Period of Time 








These high and low 
pressure valves are 
giving full satisfac- 
tion in every day 
service in thousands 
of buildings. 





No. 10 Line 
O-B Disc Standard Globe Valve 
150 Ibs. Working Steam Pressure 





No. 15 Line 
O-B Disc Special Globe Valve 
125 Ibs. Working Steam Pressure 





LL THREE of these valves have renewable 


composition discs, large size stems, thick body 
sections and malleable iron non-heating handwheels , No. 3 Line 
. O-B Disc Low Pressure Globe Valve 
The No. 10 and 15 Lines can be furnished with Renewable Composition Disc 


discs suitable for steam, cold water, air, gas or 
other special service. The No. 3 Line is fitted with 
disc suitable for both hot and cold water. 


O-B Valves are better than ordinary valves—a fact 
you will prove to your own satisfaction upon exam- 
ination. You can get them from your Wholesaler. 


Ohio Brass Company, Mansfield, Ohio 
2386V 


Ohig, 


PORCELAIN 


, , 
INSULATORS 
LINE MATERIALS 
RAIL BONDS 
@ | CAR EQUIPMENT 
MINING | 
MATERIALS po 


VALVES 





























ASKED BY OUR READERS AND ANSWERED BY OUR EXPERTS 





man who is in need of information. 





The Questions and Answers Department is open to all readers. 
what is more, this department is an open forum, where readers may discuss plumbing and heating subjects. 
questions about the things you want to know, and don’t fail to send in your comments and criticisms of questions that have been an- 
swered. While all questions are answered by men who are expert in their particular lines, your experiences may help a fellow crafts- 
This department is for the craft. 


Here their questions are answered—their problems solved. And, 
Don’t hesitate to ask 


Use it freely. There are many ways to untie knotty problems. 








A DEFECTIVE HOT WATER SUPPLY SYSTEM 

Editor, ‘‘Domestic Engineering’’:——-One of my customers 
has a range boiler on the first floor hooked up with the 
furnace in the basement; and he complains that the hot 
water comes up through the cold water pipe and that 
the tank starts to heat at the bottom. I never saw any 
system or layout work like that. 

The supply is in the attic, a gravity feed system, as there 
is only that water pressure, which is caused by the eleva- 
tion of the tank. 

Kindly tell me how I can cure this defect. 

Michigan. 


W. E. 





Lack of a sketch makes it somewhat difficult to figure 
out exactly what is the cause of your trouble, and we 
therefore proceed by steps. 

First of all, be sure that there is a tube in the boiler 
and that the air hole in the tube is not too large. 

Second, be sure that cold water is supplied through that 
connection and tube to the bottom of the boiler. 

Third, be certain that the water-front is properly con- 
nected to the tank, that is: Lower pipe of coil or return 
pipe should be connected into bottom of hot water tank, 
and upper pipe or flow pine should be connected into top 
or side opening of tank. 

Fourth, be certain that 
trapped. 

And then, with tank supply from attic, make sure that 
an expansion pipe has been installed, this pipe to extend 
from the top of the hot water tank up and over the tank 
in the attic, at which point the pipe is to be open. See 
Fig. 1. 


neither of these pipes are 








Supply To Tank 














Expansion Pipe 


Cold Hot 














To Fixtures 


- 


== 














Fig. 1 


o1 


It is hardly necessary to add that all pipes and the coil 
in the firepot must be clear and open, neither plugged 
with lime, scale nor sediment or with uncut gaskets in 
any of the unions. 





DESIRES TO VENT RANGE BOILER 
Editor, ‘“‘Domestic Engineering’’:—Herewith is a rough 
sketch, Fig. 1, of a water supply system. Will you kindly 
tell me how I can vent the range boiler in this system so 
that I can get hot water at all times at sink No, 3? 
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This is a gravity water supply from a spring, and it 
flows all the time to sink No. 1, and from there to the 
other fixtures and on to the barn. 

You will notice that I have a gate valve on the supply 
pipe to the barn, and the water is shut off here when 
filling hot water plant, otherwise this valve is open to 
supply the barn. 

My customer tells me that he can raise the water up 
to the second story ceiling, which is, as near as I can tell, 
about 25 ft. below the head of the spring. 

When the gate valve is closed, the hot water runs fine, 
and the closing of the valve gives, of course, more pres- 
sure, 

Pennsylvania. M. W. H. 


— 


Apparently the hot water line becomes air-bound, but 
this airlock is overcome by the increased pressure, when 
the supply to the barn is shut off. 


You can install an air relief valve at the top of the 
hot water tank or, better yet, run a pipe from hot water 
tank up into second floor to a height greater than the 


height at the source of supply. This expansion pipe will 


(Continued on Page 55) 








The Complete Line © 
National Radiator Products 
Aero Radiators 
Continental Classic Radiators 
¢ ontinent4 Column Radiators 
L'nion Art Radiators 
Gurney Column Radiators 
Gurney Copley Radiator 
Niiagara Radiators 
Acc gsories 


Smokeless Boilers 
; jy Boilers All Types 
Gurney Rou oilers 
sectional Boilers 
Niagara eless Boilers 
h Nipple Sections Boilers 
; Smok less Boilers 
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O need, now, to expend 
extra effort to get the exact 
products you prefer. What- 
fer your heating needs, you can 
» all your marketing from one 


: 


esket. Lo it better— more econom- 


Bally — with greater satisfaction. 


Bhe products of the National 
fadiator Corporation comprise those 
u've tried and know. 


Maine capacity of the National Radi- 
' Corporation plants (60,000,000 
of radiation, 90,000,000 pounds 
boilers) permits immediate ship- 
.. 


-_- 


LORPORATION 


tu ipany 
jat@any 
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from one basket 


National Radiator Company 
Utica Heater Company 


The service of the National Radi- 


ator Corporation (10: plants and 12 
offices and warehouses, strategically 
located) is easily and quickly avail- 
able, in so high a degree that it 


will surprise and please you. 


Products — capacity — service — all 
from one basket, backed by one 
responsibility, guaranteed by the 


phrase — 
“Tt’s a 
National 
Radiator | POM ay 
Product.” |, surrato.n 


| McKinley Bldg., Delaware Ave. 
~*~ CHICAGO, ILL. 
2445 N. Keeler Avenue 
CINCINNATI, OHIO 
Spring Grove and Elmira Ave. 
| CLEVELAND, OHIO 
935 E. 63rd Street 
INDIANAPOLIS, IND. 
57 S. Bolton Avenue 
NEW YORK, N. Y. 
55 W. 42nd Street 
' PHILADELPHIA, PA. 
—121 N. Broad Street 
PITTSBURGH, PA. 
1509 Arrott Building 
RICHMOND, VA. 
3032 Norfolk Street 


WASHINGTON, D. C. 
2205 Fifth Street, N. E. 
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Adaptable to 
every position as 
shown on layout, 
and can be used 
with any type of 


—7™— 





—— 


The New Jackson Reversible Bath Will Please 


Available in 
DURO WHITE 
Enamel or in the 
new Rainbo- 
Colored Enamel, 














Wolff DURO including: 
Brass Trimmings, Black Pink 
with or without Green Cream 
shower. Blue Gray 


Designed to Meet the Critical Demand of 
Discriminating Builders 


The beautiful white or colored enamel 
surface provides a harmonious setting 

































































IC 5: for the modern tile bathroom, and will J ° | 
° provide a distinction which will satisfy. 
FREE-RH.Oct. FREE-LH Oot. 
ee — _ 000 
Ce ICT et) 
PIER -— R.H.Oct. PIER- R.H. Out. PIER -— L-H.Ovt. 
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RHCor.-RH.Out! 
ooo °oo0o°o0 


Cy Cy CS 


I HCor-L.HOvt. ') H.Gor.- LH Out. 





















































'LH.Cor-RH Out 
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'Recess-RH Out! Recess-L.H.Out! 
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lRecess-RH.Ovt! 


























Re cess-L.H Out! 


WOLFF MANUFACTURING CORPORATION 
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Mention Domestic ENGINEERING when writing advertisers. 














January 28, 1928 DOMESTIC ENGINEERING 55 


Questions and Answers 


(Continued from Page 51) 


relieve the hot water tank and the pipes of air and water 
will flow by gravity to lower sinks. 
This expansion pipe should be open at top, the top 


Expansion Pipe | A 


Cold Hot 























Hot Water To Sinks 





i 


Fig. 2 


being higher than the height of supply, or the air relief 
valve should be inserted at the point marked B. See 
Fig. 2. 


Heating Contractor is Dominant Factor 
in Selling Gas Heating Equipment 


(Continued from Page 24) 


How House Heating Is Sold in Stamford, Conn. 

J. W. Clark, Stamford Gas & Electric Cc., Stamford, Conn. 

Gas-fired boilers and temperature regulators are sold 
through the heating contractor only. 

The entire installation is made by the contractor with 
supervision and assistance furnished by the company. 

After the installation has been tested and approved, the 
company assumes all service work on the equipment, for a 


period of one year. (Our experience will determine 
whether this free service will be continued beyond this 
period. ) 


The contractor is not called upon to give up part of his 
profit due to service calls for which he cannot make any 
charge. 

During the winter of 1926-27 forty-five gas-fired boilers 
were operating. This equipment and its installation rep- 
resented about $25,000.00 in new business for the heating 
contractors. 

From January 1 to July 1, 1927, twenty boilers have 
been sold which represent about $12,500.00 worth of busi- 
ness for the contractors. 

Selling Gas Through Central Heating Plants 

Ek. S. Murray, The Laclede Gas Light Co., St. Louis, Mo. 

It is only within the last two years that we seem to 
have discovered at once that the ‘“‘heating contractor’? was 
a very dominating figure in the matter of selling central 
heating plants and his more active interest in house heat- 
ing by gas is now being systematically solicited. This par- 
ticular phase of central heating plant promotion is one 
which should receive more attention, and to the company 
that is just beginning its central heating plant promotion 
work, or to any company that has not as yet organized 
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Hospitals 
Another Big Market 


for Trane Pumps 


Practically every 
hospital heating system re- 
quires a pump—of the de- 
pendable, trouble-free type 
built by Trane. 


You can get the exact size you 
need, in the Trane line. Any 
capacity from 5 gals. a minute 
up. Any pressure from 0 up. 
Vacuum, condensation, cir- 
culating, booster—all at mod- 
erate prices made possible by 
Trane’s big volume of pump 
business. Easy to install- 

simple instructions with every 
unit. Write for Bulletin 20. 


THE TRANE CO. (Est. 1885) 


204 Cameron Ave. La Crosse, Wis. 


HEAT CONCEALED 
CABINETS HEATERS 


*** PUMPS AND HEATING SPECIALTIES °* 
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CLIMAX 


TEST PLUGS 


There is a type of Climax Test 
Plug made for every test purpose. 
Refer to our pamphlet illustrating 
the full CLIMAX line to get the 
plug you require. Play safe and de- 
mand CLIMAX TEST PLUGS. 





The No. I Climax 
Cellar Drainer is 
just what is need- 
ed for flooded 
basements. Write 
us and let us tell 


am you how to safe- 
—y guard your cus- 


tomer’s property. 





THE C.M. KE” re. Co. 
F 


MANUFACTURERS OF 


PLUMBERS SPECIALTIES 


405 4:5 LiveR sT 


BALTIMORE. Mpb.U.S.A. 


Southern Agents: J. M. BUTTS & CO. 
53 Woodcrest Ave., Atlanta, Ga. 
Pacifiz Coast Agents: WM. P. HORN CO. 
58 Federal St., San Francisco, Calif. 509 Wilcox Bldg., Los Angeles, Calif. 
L. C. Smith Bldg., Seattle, Wash. 


























The troubles that bloom 
in the spring, tra la 
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its house heating sales plan with heating contractor con- 
tact as an essential part of its sales program, we wouid 
say that they are overlooking an opportunity of cutting 
down part of the cost of their sales work. We have found 
the heating contractor a wonderful help. 

Our house heating maintenance men inspect all installa- 
tions and they must O.K. the job before the heating con- 
tractor’s bill is passed for payment. These men also make 
periodic inspections of all house heating plants to inspect 
the operation of the plants to see that proper instruction 
cards are posted near the heating plant and to give the 
necessary instructions for the operation of the thermostat 
and the winding of regulators. 

The following companies are just starting to promote 
house heating: 

Alabama Power Company, Birmingham, Ala. 

Arkansas Utilities Company, Helena, Ark. 

Coast Counties Gas & Electric Co., San Francisco, Calif. 

Central Counties Gas Company, Visalia, Calif. 

Riverbend Gas and Water Company, Visalia, Calif. 

Hanferd Gas and Power Co., Visalia, Calif. 

The Northern Connecticut Power Co., Thompsonville, 
Conn. 

Illinois Power & Light Corp., Brooklyn, Il. 
Illinois Power & Light Corp., Cairo, III. 

Illinois Power & Light Corp., Caseyville, Ill. 
Illinois Power & Light Corp., Central City, Ill. 
Illinois Power & Light Corp., Collinsville, III. 
Illinois Northern Utilities Co., Dixon, II]. 
Illinois Power & Light Corp., East Alton, Ill. 
Illinois Power & Light Corp., Fairmont, III. 
Illinois Power & Light Corp., Glen Carbon, IIl. 
Illinois Power & Light Corp., Hartford, Il. 
Illinois Power & Light Corp., Hillsboro, Ill. 
Kewanee Public Service Co., Kewanee, III. 
Illinois Power & Light Corp., Le Clair, Ill. 
Illinois Power & Light Corp., Mt. Vernon, III. 
Illinois Power & Light Corp., Nameoki, III. 
Illinois Power & Light Corp., National City, Il. 
Illinois Power & Light Corp., Roxana, III. 
Illinois Power & Light Corp., Schram City, III. 
Illinois Power & Light Corp., Staunton, Ill. 
Illinois Power & Light Corp., Swansea, III. 
Illinois Power & Light Corp., Womac, III. 
Citizens Gas Company, Indianapolis, Ind. 
Washington Gas & Coke Co., Washington, Ind. 
Fort Dodge Gas & Electric Co., Fort Dodge, Ia. 
Peoples Gas & Electric Co., Mason City, la. 
Muscatine Lighting Co., Muscatine, Ia. 
Ottumwa Gas Company, Ottumwa, Ia. 
Charlestown Gas & Electric Co., Charlestown, Mass. 











The troubles that bloom in 
the spring, tra la, have 
nothing to do with the case— 
of a Red Top Relief Valve. 
For this valve has no springs, 
no lever, no diaphragm, no 
complicated parts of any kind 
to get out of order. 








Sectional view, Model 
No.1 for domestic hot 
water supply systems. 














Pressure in the system lifts a 
piston which is weighted by 
a lead ball. Gravity closes 
the valve automatically when 
the soaring pressure has been 
relieved. 


Red Top Relief Valve Model 
No. 1 protects domestic hot 
water supply against explo- 
sions, while Red Top No. 2 
is the basis of a highly efficient 
system of hot water heating. 


Send for descriptive folder. 
Neptune Meter Company 


50 E. 42nd St. New York City, N. Y. 
Branch Offices in Principal Cities 


Red fop 





Relief Valves 














Haverhill Electric Company, Newburyport, Mass. 
Salem Gas Light Company, Salem, Mass. 

Citizens Gas Fuel Co., Adriam, Mich. 

Albion Gas Light Company, Albion, Mich. 
Central States Utilities Co., Grand Haven, Mich. 
Central Power & Light Co., Natchez, Miss. 
Stafford-York Gas Co., Rochester, N. H. 

Salem Gas Light Co., Salem, N. J. 

Lockport Light, Heat & Power Company, Lockport, N. Y. 
Ramapo Gas Corporation, Suffern, N. Y. 

Concord & Kannapolis Gas Co., Concord, N. C. 
Tide Water Power Company, Wilmington, N. C. 
Pennsylvania Power & Light Co., Allentown, Pa. 
Interborough Gas & Fuel Co., Red Lion, Pa. 
South County Public Service Co., Westerly, R. I. 
Northwestern Public Service Co., Mitchell, S. D. 
Bristol Gas & Electric Co., Bristol, Tenn. 
Roanoke Gas Light Co., Roanoke, Va. 

Lake Superior Dist. Power Co., Ashland, Wis. 
Wisconsin Public Service Corp., Green Bay, Wis. 


Ja 
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American 
Combination Shampoo Fixtures 


A Profitable Line for the Plumbing Supply Jobber 


STYLE 9—“STURDY” 


a 


\, (j | 














A popular fixture because it 
is: Substantially made; Hand- 
some in appearance; Easily in- 


stalled; Reasonable in price. 


STYLE 10—‘‘ARCH” 
Zs. 


> 
ie 











Used extensively by 
Beauty Parlors, as 
well as Barber Shops. 
Also well adapted for 
home use. Can be 


furnished with Com- 


pression or Quick- 





Compression lower 


faucets. 





We make many oth- 


er styles also. 


Ask us for prices and information. 


AMERICAN SANITARY MFG. CO. 


ABINGDON, ILLINOIS 
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K-2600. SPEAKMAN Built-in 
Mixometer Shower 


For installation in a stall or over 
a built-in tub. Size, ¥% inch. 
Mixometer with china wall plate 
and china handle. Bent arm with 
china escutcheon, ball joint and 
4-inch cast brass Anyforce head. 


Valve open to “Cold” posi- 
tion. Here the grooves in the 
cold plunger extend beyond 
the port both above and 
below, allowing cold water to 
pass through. The grooves of 
the hot plunger are closed 
by the ports at their upper 
ends, hence no hot water can 
get through. 
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There’s Nothing Mysterious About 


the Mixometer 


It is Simply Constructed 
and Just as Simply Operated 


The single handle of the Mixometer takes the place of 
both valves in a two-valve shower. There’s nothing to get 
out of order in a Speakman Mixometer. It is as easily install- 
ed as any two-valve shower—It has few wearing parts and 
when necessary can be rewashered as easily as a single valve. 


Your customers will appreciate the convenience and the 
speed of a Speakman Mixometer Shower. A single turn 
and you have all shower temperatures from cold to hot. 


Folders describing the simple operation of the Mixometer and Speakman 


Mixometer Showers are available for you and your customers 


SPEAKMAN COMPANY 








Here the hot plunger has 
moved until the upper ends 
of some of the grooves are 
open, hence hot water can 
get through. Thecold plunger 
has moved until the lower 
ends of the shorter grooves 
are closed, reducing but not 


stopping the flow of cold water. 





WILMINGTON. DELAWARE 


Working Parts of Built-in 
Mixometer 


From the accompanying illustration 
it will be noticed that the working 
parts can be drawn from the valve 
in a unit by unscrewing the cap. 
This is necessary only when the 
valve has to be rewashered, which 
is very infrequent as the washers 
are encased and the seats are raised 
and well rounded, thus reducing 
to a minimum the amount of wear. 
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Here the hot plunger has 
moved until all grooves in it 
are open at their upper ends, 
allowing maximum flow of 
hot water. Meanwhile, the 
cold plunger has moved until 
all its grooves are closed at 
their lower ends, thus shut- 
ting off all cold water. 


SPEAKMAN SHOWERS 4ua@o FIXTURES 


“Safe to build in the wall” 
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Getting the New Contract by Soliciting 
Old House Business 


(Continued from Page 29) 


have a share in the profits. 


Perhaps you'll recall reading 


now and then that this is a practice indulged in by many | 


business men who are national figures. 


In his store you will find his fixtures priced. He says: 


“If price is right on the fixture it gives confidence that | 
there is only one price for every one,’ a viewpoint I hear | 


expressed in many places. Another idea he has—and 
whether you agree with him or not I think you’ll recog- 
nize that he’s logical in it—is that if people want to buy 
the products he carries, he will sell them. If he refuses 
to do so, they’ll go to some wrecking house and buy the 


products anyway, and the profit doesn’t stay in the in- | 


dustry. 


[ think that perhaps the best insight I can give you into | 
Mr. Finzel’s ideas about this business of ours, is to quote © 


a card which was hanging in his store when I was there: 
“Count that day lost whose setting sun 
Finds prices shot to h... 
And business done for fun.’’ 





ENTERTAINS TWIN CITY MASTERS 
The Jones & Laughlin Steel Corp., of Pittsburgh, Pa., 


entertained 85 master plumbers of Minneapolis and St. | 
Paul recently at a dinner and smoker at the Nicollet | 


Hotel. After dinner, motion pictures were exhibited show- 


ing the manufacture of steel pipe from the raw product | 


to the finished article. 
Crocket of the steel company gave an interesting talk on 
the picture. 


IN MEMORIAM 


After the motion pictures, Mr. | 


lo the Editor of Domestic Engineering: May I suggest that | 


in memory of James Doherty of Chicago, vice president of the 


(‘tica Heater Co., who died Dec. 26, 1927, you print the follow- | 


mg by Tom Monaghan? This expresses in part and better than 
any one of us could, what we would like to say. 
A Reader of “‘Domestic Engineering.”’ 


To Jim Doherty 


Jim, when you passed out 

We were stunned with grief. 

It sure was a tough break 

For friends you left behind, 

And a tougher break for you. 

Jim, I sat in that chapel 

Looking at your loved face, 

So still and quiet in death, 

And the curtain was pulled aside 
So we would know why you were called. 
You see, the Lord looked down 
On this city of sin, and seeing 
Murder, rape and burglary on 

His birthday, was sad, so 

The angels came and, taking you 
To Him, said, Behold Jim Doherty, 
Who is a real guy and clean. 

He shall abide with us. 

So, old pal, all the foursomes 

You have planned with us 

Who loved you well, 

Will have a place for you, and 
Memory of that million dollar laugh 
Will cheer our heavy hearts, 

And when the score is posted, 
Jim, yours will be marked Par. 
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Rely-A-Ball 





The Rely-A-Ball is 
something that 
you can go to your 
customers with 
knowing that it 
will perform for 
the longest time at 
the smallest first 
cost and with very 
little if any, serv- 
ice cost. 





It is extremely 
simple; can be in- 
stalled in a few 
minutes by any 
one and has no 
tedious adjust- 
ments to be made 
while or after in- 
stalling. 


Simply slip the 
hook onto the 
lever arm; no guide 
is required since 
the rod (B) slides 
through its own 
porcelain guide 
(A). The rod can- 
not become stuck 
or bent as the 
whole valve is 











39 





floating and finds 
its own center. 





RELY 
“A- 
BALL 





Ask your jobber or 
write us direct. 


Philip Haas 
Company 


DAYTON, OHIO, U. S. A. 


Each Rely-A-Ball Flush 
Valveis neatly packed in 
an individual carton. 
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ECAUSE the Western Union Clock has established 
itself in the confidence of thousands, by its unfailing 
accuracy, people depend upon Western Union time. 

They know it’s correct—not a minute fast or a few min- 

utes slow—but absolutely accurate. 





Plumbers have the same confidence in the accurate per- 
formance of Sloan Flush Valves. They always deliver the 
correct amount of water required by the fixture. No more 
—that’s waste. No less—that’s insanitation. Then they shut 
off automatically, whether the handle is held or released. 


ROYAL FLUSH VALVES 


SLOAN VALVE COMPANY 


Cc HgEtFCcCA G&G O 


Denver, Colo. Indianapolis, Ind. 
Albany, N. Y. Buffalo, N. Y. Des Moines, lowa Kansas City, Mo. Minneapolis, Minn. Oklahoma City, Okla. Seattle, Wash. 
Atlanta, Ga. Burte, Mont. Detroit, Mich. Los Angeles, Cal. Nashville, Tenn. Philadelphia, Pa. t. Louis, Mo. 
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BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 





Shipments Show Slight Improvement 


A 


the movement of materials from manufacturers’ stocks is slightly on the up-turn. 


vary in the different sections of the country. 


Chicago and New York than in Philadelphia, New 


SURVEY of current business in the chief jobbing centers of the country leads to 


while contractor demand is about seasonally normal and contractors’ requirements are 


y {ctivity. accordimg to 


iz ngland and on 


the conclusion 
about lilé sane, 
Conditions, howeve) 
reports, 1s slightly more pronounced in 


the Pacific Coast. Much of this in- 


creased buying 1s attributed to the fact that wholesalers are rebuilding their stocks to a more satisfactor) 
working level. Wholesalers show little tendency to anticipate their future requirements. Ample stocks at 


manufacturing sources of supply insure prompt deliveries of most itewrs. 


| 5 per 


ufacturer reduced prices approximately 


hy 


price changes had becn announced 


December wholesale prices of standard plumbing fixtures f 


cent 


Vv manufacturers att 


During the week one large man 


on a certain type of packed radiator valve. No other 
he tune of gomg to press. 
Or a Sltra-roor house. as colle. ted by the 


Department of Commerce from reports of twelve representative manufacturers and wholesalers, were $99.44, 


as compared with $104.33 in November and $105.74 in December, 1926. 


72 


were placed in December, as reported by 


dustry, as compared with 1,235 boilers in November and 1,270 in October. 


New orders for 1,054 steel boilers 


manufacturers, comprising most of the leading firms in the in 


December shipments of domestic 


water softeners, as reported by 21 manufacturers to the Depariment of Commerce, were 1,106 units, with 


q net sale price of $128,986, as compared with 1,414 units 1 
and 1,015 units in December, 1926, with a net sale price of $151,961. 


18,118 units and were valued at $2,287,660, as compared with 17,355 units valued at $2,356,335 in 1926. 


n November with a net sale price of $157,243, 
The total shipments in 1927 numbered 


N CW 


orders for round bollers in thousands of pounds amounted to 17,740 in November as compared with 23,966 


in November, 1926; new orders for square boilers amounted to 24,812 in November as compared with 28,255 


in November, 1926. 


New orders for radiators in thousands of square feet of heating surface were 16,154 1m 


November as compared with 20,236 in November, 1926, according to the Department of Commerce. 


CENTRAL WEST 


Added Improvement Marks 
Business— 


In the week just passed business 
territory, particularly in Chicago, maintained the im- 
proved position gained during the preceding seven-day 
period. New construction, however, was interfered with 
to some extent as a large part of this district was in the 
grip of a zero wave during the first part of the week, 
ras in direct contrast with the ideal building 
weather enjoyed during the ten days preceding the period 
covered by this week’s report. Still, 
able to keep fairly well up to schedule on most jobs and, 
as a result, were in need of about the same quantities of 
material as during the previous week. 

With inventories in the main completed, many whole- 
salers were occupied during the week in re-building their 
stocks to a pre-inventory level. In particular, manufac- 
turers of enameled ware, pottery and soil pipe state that 
demand from wholesalers has mounted. While most or- 
ders reaching these makers only ordinary in size, 
they are, on the other hand, more numerous. Immediate 
shipment requests are attached to most orders reaching 


in the Central West 


which 


contractors were 


are 


manufacturers. Taking the market as a whole, most 
items are leaving points of production within the time 
specified on shipping tags, 

One large manufacturer reduced prices approximately 


15 per cent during the week on a common type of packed 
radiator valve. No other price changes were announced 
by makers. 

A review of the past four weeks reveals a gradual 
provement to the plumbing and heating business with the 
passing of each seven-day period. 
wholesalers in possession of comparatively light stocks as 
a result of inventory. While demand on the manufacturer 
did not reach large proportions at any time during this 


1In- 


The year opened with 


period, a quickening in new orders resulted as distributors 
commenced filling in low spots in their stocks, brought to 
light by inventory-taking. The this 
showed a noticeable improvement in the movement of soil 
pipe, enameled ware and pottery. While two brief 
spells hindered building operations to some extent, good 


the 


last week in period 


cold 


construction weather favored contractors during 
greater part of the four weeks. 

Several price changes of note occurred during the month 
of January. substantially 
3 At 


the same time the period price change system on boilers 


Radiator prices were reduced 


and boiler prices were slightly revised on January 


and radiators was abolished by manufacturers Soil pipe 
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prices were reduced 10 points on January 4. Malleable ness continued to improve during the past week. New 
fitting and cast iron screwed and drainage fitting prices orders reaching makers are, for the most part, marked for 


were reduced about 5 per cent on January 5. On January 


10 black nipple prices advanced approximately 20 per cent 


and galvanized nipple prices advanced about 10 per cent. 


Closet seat manufacturers state that business in this 
line maintained close to a seasonal pace during January. 


Reports indicate, however, that demand to date has not 
assumed as high a level as at this time a vear ago. Whole- 
salers are said to be showing interest in re-building their 


stocks of following inventory-taking, although, in 


reneral., clo Ts 


seats 


range buving is the rule. Prompt shipments 


ire available from manutacturers Manufacturers’ quota- 


tions are reported as fairly firm. 


Soil Pipe 


Manufacturers’ representatives in this territory state 


iat the increased interest noted during the previous week 


+ 
' 
; : 


imong wholesalers in regard to their stocks of soil pipe 


ontinued through the week for which this report is writ- 


ren In some instances, foundry representatives state that 
new orders were coming through in even a trifle better 
volume than during the previous week. For the most part, 
iobbers have been maintaining light stocks for some time 


completed and the 


past, and, as inventori are practically 
time is approaching when contractor demand will be 
eavier, many wholesaler feel it good business to enlarge 


heir holdings Prompt deliveries are being granted at 


oundries Price have not changed 


Steel Pipe 


Producers represented in this territory state that speci 


ications on steel pipe have shown encouraging increases 


luring the past week Many jobbers, whose shipping in- 


structions were meager all through December, particularls 


he latter part of the month in order to hold inventories 
n check, are now ordering more freely to equip them 
ives for the spring building trades’ demand: Mills an 
ticipated this but, even oOo, lind themselves pinched here 


there for certain Zes to make up mixed carloads 


Mill prices have not changed 


Pipe 
pipe 


Wholesalers are 


Wrought tron 


In the experience of wrought iron producers” rep 


this territory. showing a 


esentatives mn 


st in the condition of their racks, 


pipe 
during the 


trifle intere 
In thi 


yeek or two 


more 


sense, buving ha necked up shghth 


past pithougkh reneral, new orders reach 


continue to be comparativelv small in size and 


ne mills 


marked for immediate shipment \iill representatives are 


yptimistic concerning the future, stating that a good num 


ber of large projects will soon be at ti.e figuring stage 


Shipments are not being delaved at mills Mill prices are 


firm and unchanged 


Ware 


manufacturers’ 


Knameled 


Statements of enameled ware represen- 


tatives in this territory indicate that demand for enam- 
eled ware was somewhat better during the past week than 
luring the previous seven-day period While orders from 
wholesalers were a trifle more numerous, little change was 
ipparent in the _ size orders reaching maker: Re 
juests for assorted carloads and smaller quantities con 
stituted the bulk of busine depending upon the nature 
ff the various wholesalers’ stocks Shipments are re 
ported leaving § factori prompth Prices have not 
hanged 
Pottery 

Most wholesalers have finished their inventory and, 

iring the week, commenced to give more attention to the 


’ 


ondition of their st 


eiee. 


tractor requirement for pottery is reflected in the 


if wholesalers. However, manufacturers state that 


Che comparativels light con- 
buving 


husi- 


immediate shipment, the material in some instances being 
designed to better the position of wholesalers’ stocks and 
in others simply to take care of immediate requirements 


Shipments are leaving potteries promptly. Prices have 


not changed 
Plumbers’ Brass Goods 
Fairly good business is reported by representatives of 
both cast and tubular brass goods manufacturers. How- 
ever, new orders are said to have dropped-off a trifle in 


comparison with the past few weeks, during which tim: 
many wholesalers contracted for their first quarter re- 
quirements. Releases on both types of brass materials 


came through well from wholesalers during the week, and, 
in general, makers’ shipping departments were busy. Most 


sources of supply are in a position to grant prompt deliv 
unchanged. 
Range Boilers 


eries, Prices: are 
according 


W hile new 


volume 


Business continues to maintain a steady pace, 
to range boiler manufacturers in this territory. 
large 


reaching manufacturers in 


boilers contracted for prior to the last 


business is not 


the release of range 


for a fairly good volume. Current 


price advance makes 
requirements of plumbing contractors are seasonal. Prices 
current sheets. 


and Radiators 


are reported firm at 

Boilers 
November shipments of round boilers in thousands oi 
19.972, 
November, 


09,156, 


as compared with 25,734 in October 


1926: 


pounds were 
shipments of 
With 31,156 in 
November ship- 


and 26,175 in November 
as compared 


1926. 


square boilers were 
Qctober and 27.777 in November, 


ments of radiators in thousands of square feet of heating 


surface were 17,540, as compared with 18,156 in October 


and 19.631 in November, 1926. Manufacturers in this 


territory state that a fairly good seasonal demand prevails 


for boilers and radiators. Shipments in general are leav- 


ing factories promptly Prices have not changed 


i tie, y i . aa 
NEW YORK 
Market Earns Slightly Better 
Perspective— 
A\ survey of the market conditions in the plumbing and 


hgating industry New York is concerned 


again puts consumption at a rather low point despite the 


where Greater 


fact that demand for some of the major commodities in- 
creased somewhat beyond the low positions reported in 
the affairs of the previous week, This is true notwith- 


tanding the increasing numbers of plans filed that are 


reported daily in the various communities making up this 
The 


W ork, 


center. truth is that comparatively few steam shovels 


have not yet 


These in- 


ure at indicating clearly that builders 


rot earnestly into the business of construction. 
entions, however, which are indicated in these proposals 


potential amount of 


for building give this territory a 


that is substantial. 


busine Sn 


On the whole, manufacturers and wholesalers alike in 
New York seem to view the future with confidence, which 
in au measure is prompted by the higher quality of the 
work that is being submitted for figuring. There are 
though some students of business in the ranks of both 
producers and distributors who take a stand which is 


They, in giving their 
the 


directly opposite to this viewpoint. 


ons, call attention mainly to serious condition 


wind-up of the year. This situatio: 
the trade is attempting to 


credits were in at the 


nowever,. is slowly clearing as 


traighten out accounts. 
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For the most part, surpluses at the bases of manufacture 


continue to be ample to warrant uncurtailed deliveries. 
This seemingly strengthens the attitude most jobbers have 
long since held toward the close range buying policy that 


has become the method of trading. Little can be said 


about the price structure, aside from the firmness brass 
gsoods and range boilers seem to command. During the 
week one large manufacturer reduced prices approxi- 
matelv 15 per cent on a certain type of packed radiator 
valve | 
Soil Pipe 
This market seems rather slow to react toward the 


While a 
business 


price reduction and the after inventory period. 
number of inquiries reached jobbers and 
was placed, the 
that 
begun. Master plumbers were in need of but 
of this kind during the week. 


some 
recession in demand 


1926 


recovery from the 


gradually set in toward the end of has not 
little pipe 
The light stocks of jobbers 
to the holdings of most all of 


ire in contrast foundries, 


which are able to ship promptly. Prices were not changed 
Steel Pipe 
The steel pipe market was almost without feature dur- 
ing the seven days since the last report, as buying dragged 
little 
got practically no tonnage from this territory. 


¢ 


for pipe of this description by plumbing and heating con 


ind, save for a immediate delivery business, mills 


The need 


tractors showed little or no inclination toward heighten 
ing, as few buildings reached the supplies point. Mill 


stocks are such that shipments may be had as wanted. 
Price levels were reported unchanged. 
Wrought Iron Pipe 
Buving was ina slightly greater volume during the week 
than at any other time during the vear, but the activity did 
the month in position to compare with 
1927. 
tion is far from alarming as the amount of contemplated 
work will interest in 


not put the cor- 


responding time of January, However, this condi- 


increase wrought iron pipe before 


Wholesalers. 
stocks and seem 


very long, according to mill representatives. 
are going along on minimum 
to be placing a good deal of dependence on the ability of 


renerally, 
producers to make satisfactory deliveries. Prices have not 
been changed 


Enameled Ware 


With wholesalers, for the most part, keeping stocks 
comparatively low and the demand from master plumbers 
not materially increased since the falling-off in the late 
fall, the New York offices of factories did only an average 


Most 


about as 


business during the week, makers have good stocks 


and can ship staples wanted Prices have not 


changed. 

Pottery 
York ter- 
ritory are devoting their time to business involving con- 


Representatives of manufacturers in the New 


tracts that will, when actually let, embrace a considerable 


volume of pottery. Some little contracting for fixtures was 


done and a reasonable amount of fill-in stock buying was 


ronsummated by some of the wholesalers, whose holdings 


as a general rule are well down. All in all this gives the 
pottery market a fairly good aspect for late January. 


ters are making deliveries that are satisfactory. 


No price 


| ' Ts 
imalZes 


were effected. 


Plumbers’ Brass Goods 


[in the instances of some manufacturers the amounts 


of both tubular and cast goods ordered for this territory 


beyond the volume of 
The 


VW it Hy few 


and in a few cases 


are as 


heavy 


January of last year at this time. stocks of brass 


wholesalers, 


— 


roods on thie shelves {) eXcepLions, 


ire fairly broad. There are other factory representatives 


vho eontend that though their business during the week 
‘as seasonally fair, it did not compare with that put 


Pot- 
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through in 1927 at this time. The calls of plumbing con- 
tractors were, according to some of the wholesalers, serv- 
ing this section, rather light. Both makers and distributors 


are, as a whole, able to fill orders promptls Prices are 
strong, 

Range Boilers 
market 


still seems to be the stability the price structure continues 


The principal characteristic of the range boiler 


to retain. Some jobbers are tairly well supplied with this 


item: others bought lightly for their immediate require 
ments There apparently was very little demand from 
master plumbers. A little of the range boiler business 


sheets, but there are 


ported at the December 
still 


incorporated in the 


placed was r 


iobbers who have deliveries coming at the prices 


which were Qctohber sheets Viakers 


can deliver promptly. 
Boilers and Radiators 


The calls for boilers and radiators during the week by 


wholesalers were, when the time of year 1s considered, 


With the 


hoilers and radiators are 


fairly rood which have been effec 


cycle change 


five where concerned eliminated 


and prompt deliveries available, the trade, according to 


only it immediate re 


sheet 


reports, is content to take care of 
W hile 


Instance of 


quirements in its purchases. prices remain 


iL rie hanged and seem firm in the bollers. there 


are reports current Of ome weakness Int quotations on 


radiation 


NEW ENGLAND 
Construction Program Lends 


Optimism— 


At the present time, When activitt are naturally at a 
low ebb, there is considerable speculation 


will fare 


comparativels 


heating industry 


as to how the plumbing and 

throughout the remainder ot the year An optimistic 
feeling is being entertained by manv manufacturers, whole 
salers and contractors, and such trend of thought can De 


large ize de 


L928 


denied only by restriction of a number of 


velopments and considerable abbreviation of the 


building program asa whole. Municipal budgets now being 


prepared in various quarters include large expenditures 


for school and hospital construction In the Citv of Boston 


alone there are several immense projects, now pra ticalls 


assured of, which will add approximately 45 to 50 million 


follars to the vearly building figure 


Current consumption requirements, according to whole 


salers, lessen with each succeeding week. Disposals of 


finishing goods have predominated, although heating 


equipment and its accessories have been in good demand 


Since the first of the month the majority iker rn 
terviewed have been receiving quite fair volume dus 
mostly to jobbers’ desires to bring their stocks to well 
halanced levels after inventory With suf . KCeD 
tions, producers are sufficiently equipped to forward 
terials on short notices One large manufacturer redue 
prices approximately 15 per cent during thi et oO! 
certain type ot packed radiato} 
Soil Pipe 

WV the ¢ cept () Cont lil! iui 
Ing conltractol le nivel rf i ‘ ; P 
Oil pipe mal et 4 f | . 
Kiven wit rece pp! ‘ | ' } 4 ! } Tr)! ntat 
do no Pepa har ] 1) ! { tla () } ry 
‘ae! yr” ys ) Pre} ¢ j } 
take ear their pe ntorv dep 
1} iwal su rhe} ren { 
mike ! ( ) ij } 
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has stated that the past seven day period has granted him 
better volume than for quite a number of weeks. No price 
changes have been announced. Deliveries are usually 
prompt. 
Steel Pipe 

Distributors’ activities, the larger portion of which are 
confined to shipments to the heating trade, may be de- 
scribed as about normal for this period of the year. While 
mill receipts so far this month have been of satisfactory 
volume, there are practically no future delivery orders on 
their books, for jobbers are purchasing closely in accord- 
Stocks at 


delivery 


ance with their customers’ needs. sources are 


sufficiently proportioned so that no extensions 


firm and have not been changed. 


Wrought Iron Pipe 


occur. Prices are 
that only 
demand for this commodity exists. Although 
numerous, the majority of these 


Expressions of makers’ representatives indicate 
a moderate 
carload orders are not 


designating shipment, January totals of 


mills, up to the present writing, have been comparatively 
of small-lot purchases by 


direct-to-the-jeb 


well sustained by the number 


distributors who have been effecting more even balances in 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 








Par 1928 
Value High Low Quotations of January 23, 1928 * Bid Asked Last 
25 13834 130% American Radiator Co., com......... A 132 133 132 
100 «143% «2142 American Radiator Co., pfd \ 143 143% 143 
0 5934 5334 Anaconda Copper Mining Co \ 55 554 = 55 
NP 4 254 Brunswick-Balke-Collender Co A 33% 3434 3% 
NP 101% 90% A. M. Byers Co., com 1&F lo 9916 98% 
1 =6112%)« «110 1. M. Byers Co., pfd.. LaF 110 lit 110 
100 «140 139 Century Electric Co., con i; 139 141 140 
100 «(106 101 Century Electrie Co., pfd (; 10 103 101 
0) f r Chicago Nipple Mfg. Co., “A 3 . 7 Pe 
() ; 4 Chicago Nipple Mfg. Co., *B”’ i , a 2! 
25 47', 4654 Crane Company, com { +; 4s 17 
100 =120 119 Crane Company, pfd (* 119 120 11914 
100 G4 9] Detroit Brass & Malleable Works D 04 9 
100 +110 109 The John Douglas Co., pfd 1 108 110 109 
20 23° 2234 Eagle-Picher Lead Co [ 2 2214 22% 
NP 40% 32% Fairbanks, Morse & Co., com \ ile) 86 39 j816 
100 «6104 104 Fairbanks, Morse & Co, pfd \ 104 105 104 
NP 124 113 Johns-Manville Corp B 1234, 1233 123% 
100 155 150 Jones & Laughlin. com F 15334 154% 154 
100 122 120°4 Jones & Laughlin, pfd r ite 121% 121% 
iO 832] 20 Michigan Copper & Brass Co D 2% £22 21 
NP 32% £32 Minneapolis-Honeywell Regulator (« B 32 2145 8632 
100 134 126 National Lead Co., com 4 12916 130 129% 
100) «139 139 National Lead Co., pfd 4 139 140) 139 
NP 40% 37 National Radiator Corp B 7! 38 37 
100 «106 104 Ohio Brass Co., pfd H 106 107 10614 
NP 8 4 Onio Brass Co.,"“B"’ H 93 6 G4 
NP 14 1344 Pacific Steel Boiler Corp B13 i4 1316 
LOO Penberthy Injector Co., pfd D 100 
29 2b 24 Pierce, B. & P. Mfg. Corp., com | 24 2) 4 
100 5 3 Pierce, B. & P. Mfg. Corp., pfd tC Ot oF 93 
NP 27% 23% Richmond Radiator Co., com B 23% 2% 2% 


NP Gl 9 Richmond Radiator Co., pfd BK i, 40 3914, 
LO > a] Seovill Mfg. Co a] a4 D2 
25 ill 109 Standard San. Mfg. Co., con F 109 110 109 
loo 145 115 Standard San. Mfg. Co., pfd kW 115 
10 45 15 Trenton Potteries Co., com l 15 95 45 
Li g5 Q5 Tre nton Potteries Co . pid | Oo 105 95 
100 222'4 205 U.S. Cast Iron P. & F. Co., com 1 218 219 215 
100) «120! 119% U.S. Cast Iron P. & F. Co., pfd A 120 121 120'¢ 
NP 42 38 U.S. Radiator Corp., com. I 4! $3 41 
100 106 4=©=- 108) ~—Ss«wU. S. Radiator Corp., pfd.. D 105 107 105} 
100 §27%4 56 U. &. Rubber Co., com , ol 6144 61! 
100 109% 104 U.S. Rubber Co., pfd... A 107%, 1081¢ 107% 
100 152% 14354 U.S. Steel Corp., com... { 149 151 149 
100 140 «188% U.S. Steel Corp., pfd. 4 139%) 140 = 139% 
NP 17%4 164% Walworth Company..... \ if} 17 1} 
NP 8 74% Williams Oil-O-Matie Htg. Corp Cc ™m 8 1M 
NP 1003, 95 Youngstown Sheet & Tube Co. 1 99 9972 99 
* Where listed— 


F—Pittsburzgh Stock Exchange 
G—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 


A—New York Stock Exchange 
B—New York Curb Exchange 


, 


— 


—Chieago Stock Exchange 
1—Cincinnati Stock Exchang: 
T’—Unlisted Stocks 


D—Detroit Stock Exchange 
E—Boston Stoek Exchange 
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The Metal Market 


Average Average Averages 


Jan. 24 Dec.,1927 Oct., 1927 1927 
PIG TIRON— 
No, 2 foundry, Chicago, 
ae ee $18.50 $18.50 $18.75 $19.6) 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 
burgh, per Nae L.S8d5e 1.s80c 1.75¢ LSS 
KRlue annealed sheets, 
No. 10, Pittsburgh, per 
TRS oe ee ey Cee ae 2.10 z2.10c 2.15¢c 2.20: 
Black sheets, No. 24, 
Pittsburgh, per Ib.... 2.75¢e 2.75¢e , 95e 2 O1¢ 
TIN— 
I EO nk ae wed 564ec 
LEAD— 
0 ee ee 6.30¢c 
The Old Metal Market 
Dealers’ Buying Prices 
Per Ib Per ll 
Aluminum clippings....18 c Copper, light .... 2. Oe 
OS EE eres Copper, uncrucibled 
Breage. BOGE vic wcccscss G26 a ee ee 11%4« 
Brass, heavy mixed.... 7%c Faucets and valves.... 9 ¢ 
Se NS og es ede eae 10 e¢ MO «sa einstcive f ». Oe 
Copper, crucible .11%¢ BOIGeSP SOUMEH cccccvccce 10% 


NOTE: Prices are those quoted on Tuesday of this week. 


their inventories since the first of the year. Absorptions 
of wrought iron pipe by the plumbing and heating trade 
are in accord with the season of the year. Prices are firm 
and unchanged. Prompt deliveries may be had. 
Enameled Ware 

Wholesalers report that late January demand somewhat 
surpasses that experienced in former years. New orders 
being placed with makers are mainly of replacement type, 
for stocks at jobbing points were returned to a pre-inven- 
tory level shortly after January 1. Local warehouses of 
manufacturers are amply equipped to satisfy emergency 
needs. Stocks at factories also insure easy deliveries. 
Prices have not been changed. 

Pottery 

The average jobber is at present covered on his future 
needs of staple bowls and tanks, and most of these con- 
tracts run well along until late March. There are, conse- 
quently, few new placements reaching potters’ hands. 
Wholesalers’ stocks are not being heavily taxed, for their 
customers are not using any large quantities of ware at 
this time. Movements from sources during January have 
been closely comparable with those recorded for the cor- 
responding month of last year. Deliveries are being easily 
effected. Prices are firm and unchanged. 

Plumbers’ Brass Goods 

Most jobbers have by now attended to their first quar- 
terly needs, yet there is still a fair amount of business of 
this nature remaining. Wholesalers’ supplies of both cast 
tubular brass goods, while not over-extended are 
sufficiently well balanced to immediately care for their 
trade’s diminishing wants. Factory reserves are such that 
quick deliveries are assured in most all cases. The price 
structure still maintains that strength which has featured 
the brass goods market for the past several weeks. 


and 


Range Boilers 

In so far as plumbing contractors are requiring 
quantities of range boilers with each succeeding week, 
wholesalers display no active interest in the way of order- 
ing ahead. Jobbers are amply supplied for the present 
through withdrawals which they have been making at in- 
tervals, from contracts assumed during early December. 
Makers’ activities are reported as quite substantial for this 
period of the year, production being maintained at a lively 


(Continued on Page 75) 


lesse! 
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Legal Questionnaire 
Answered by “The Judge’’* 


Should [I Put a Mechanic’s Lien on This Property? 

Editor, ‘‘Domestic Engineering’’:—-As a subscriber for 
your paper, I am asking you as a favor to give me some 
legal information in regard to a customer of mine. 

I have a contract, drawn by myself and signed by the 
two owners, to the amount of $1,863.00, agreeing that 
said owners were to give me $600 while the job was being 
installed, said amount in two payments, and the remainder 
at the completion of all work. The installation was 
started in July and finished August 28. The owners were 
to get a loan on this property and we were to be paid Sep- 
tember 1, or, at the latest, at the end of said month. 

Payments while the job was being installed were 
prompt, and we received the $600.00. When the job was 
completed we did not get our final check. We waited 
about three weeks and then went to the owners, who said 
that the loan had not been granted, but they could give 
me $200, which I accepted. ‘ 

They stated at that time that the loan would be granted 
any day. One of the owners is a next door neighbor of 
mine who contracted sickness in the meantime, lasting 
until about two weeks ago. I did not bother him while in 
bed, but thought it unbusinesslike not to at least send 
word of the circumstances or have the partner explain the 
situation. 

When he got up to work he actually ignored his indebt- 
edness to me until a few days ago I got angry and made 
him come to center. He stated that the loan was not as 
yet granted, but he could give me $150. I am pretty 
well tied up, and, needing the money, I accepted this 
November 23. 

My solution of the case is that they do not intend to get 
the loan, but drag my payments as long as possible and 
maybe not pay the total bill. I wish to know what I 
shall do in this case. Should I put a mechanic’s lien on 
the property? If so, tell me the procedure to go about 
the same. 

If this property is sold and I have a lien on same, when 
do I get my money? Can TI hold up the sale of same? 

New Jersey. S. G. 





Answer:—By all means, put a mechanic’s lien on the 
property and get after your customer with the assistance 
of a lawyer, just as hard and as soon as you can. It is 
very evident that your customer intends to string you 
along until something happens, which will be to hig ad- 
vantage—your death, or perhaps his own. 

As a matter of business policy, any business man who 
lets matters drift along as you have done, must face the 
fact that he is taking the road which may lead to utter 
loss of his claim. In such a situation, a master plumber 
or any other business man should ask himself the ques- 
tion: Is there anything of equal or greater value which 
I shall gain by crossing this bill off my books? In other 
words, is it good policy for me to take a chance that I 
shall never be paid the amount due me from John Jones? 
If the only answer to this question is that Mr. Plumber 
cannot afford to lose the amount of the claim or any 
part of it, then from the very first he should take every 
means of collecting it and as promptly as possible. So 
many times I have seen the creditors who press their 
claims first, secure payment in full, and the lazier and 

*Ivery effort is made to the end that these answers may 
be authoritative. However, we cannot assume any respon- 
sibility because of the very nature of the service, which is 
rendered without a personal interview.——Editor. 
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We are so proud of Square 
“G’’ fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 









THE GRABLER MANUFACTURING CO. 
CLEVELAND, OHIO 
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Paid Semi-Automatic HandOperated 7 











Electric Water Systems 
For Shallow or Deep Wells 
Filters + Septic Tanks 


Let us send you new Price Sheet 
and all details on Duro Finance 
Plan which makes sales easy. 








The Duro Company c 


800 Monument Ave. Dayton, Ohio 


VERTITANK WATER SYSTEM AUTOMATIC WATER SOFTENER 
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OR more than 20 years we have specialized in the 

manufacture of time and labor saving pipe tools. 

And today, with costs high and competition keen, 
contractors find in Beaver Die Stocks and Pipe Cutters, 
a sure means of lowering their threading and cutting costs. 

How Beavers do this is most interestingly told in 
Booklet No. 19. A copy will be sent to you promptly 
upon receipt of your request. 


THE BORDEN COMPANY 
510 Dana Ave., Warren Ohio 
New York Office. 50 Church Street, N. Y. City 


2EAVE 


TIMEs"* LABOR SAVING TOOLS 

















You would 


not think of missing your daily 
paper, yet it does not begin 
to help you as your business 
paper, so why not spend a 
minute to send in your sub- 
scription. You will soon realize 
the tremendous help you 
have been doing without. 
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She Jenkin 
‘ll 


HE ball cock is the guardian of your reputation in 

the bathroom. The fixtures and faucets and other 
fittings have your careful attention in their selection. 
Your customer, too, is able to express an opinion regard- 
ing these bathroom necessities. 







But the ball cock — here is something of which he knows 
very little, if.anything, and the selection of the proper 
one is almost entirely in your hands. 


Sherwood Ball Cocks are built in a plant that has long 
been recognized for its quality and precision machine 
work. A Sherwood costs no more than the average 
competitive ball cock because of advanced manufactur- 
ing methods and increased production. 


If you put a Sherwood in every tank you install, it will 
take good care of your name. It will never cause 
trouble or inconvenience and it will close against any 
city water pressure without whistling or gurgling. 


SHERWOOD BRASS WORKS 


Jefferson and Mt. Elliott Aves. Detroit, Mich 


Representatives 
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Any installation of 
sufficient importance 
to need brass pipe re: 
quires the finest, Brass Fit- 
tigs obtainable to make it 
a success. N Vv \ 


Good Pipe 


Demands 


Good Fittings 





General Brass Pipe Fittings 
measure up to the most exacting 
specifications. Machined to a very 
close gauge, and carefully tested 
with water pressure, they can be 
thoroughly relied upon to give com- 

plete satisfaction. \v v 


The General Brass Line of Brass 
Pipe Fittings includes Elbows, Tees, 
Crosses, Plugs, Unions, Couplings, 
Bushings, Return Bends and Nip- 
ples, in all sizes from one-eighth 
inch to three inches. 


Your Jobber Has Them. 

















BRASS COMPANY 


Michigan Lubricator Co. agd S:andard Peninsular Brass Works ) 


DETROIT, MICH. 


GENERAL 
(Formed by The McRae & Rohorts Co 
100-146 SOUTH CAMPBELL AVE. 
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more foolish creditors take their small dividend in bank- 
ruptcy. 

The steps which you should take to perfect your right to 
a lien cannot very well be summarized in an answer of 
this nature, because space would permit only the most 
general summary. It is a very technical matter and re- 
quires the services of a lawyer from the very start. 

If your attorney starts your lien claim properly, it will 
make no difference that the house may be sold, as it 
would be sold subject to your lien rights. Also, there 
would be no need, except for special circumstances, for you 
to hold up the sale of the house. The length of time 
which it would require for you to secure payment of your 
money would depend upon the speed with which your 
attorney may be able to push your lien claim through 
the courts under your court practice. You should seek a 
lawyer’s advice immediately and learn whether you have 
lost your lien rights by lapse of time or other act or 
failure to act on your part. 


Legal Decisions 


INSTALLATIONS CHANGED AFTER CONFERENCE 
WITH OWNER 


HE rights of a plumber whose bid was accepted, and 
T who, after a conference with the owner and on the 
order of the building superintendent, made changes in the 
fixtures were considered in a case recently decided by the 
Supreme Court of Alabama, 114 So. Rep. 131. The plumber 
was protected, but the case is a warning to use care in 
making changes in a bid without approval directly from 
the owner. 

The plumber bid for a job including certain described 
fixtures at stated prices. The bid was accepted, on the 
understanding that the owner might select other fixtures 
than those specified in which event he would be credited 
with the values as specified and charged with the values 
as substituted whether greater or less. The fixtures actu- 
ally put in were three closets and a gas water heater, 
being more expensive fixtures than the ones specified in 
the bid. 

The facts which gave rise to the dispute may be thus 
summarized: The plumber advised the owner to install 
the fixtures other than the ones specified. He and the 
owner then went to a dealer, and examined and priced the 
élosets and heater which were afterwards installed. There- 
after, the owner’s building superintendent told the plumber 
that the owner wanted the better closets and the heater. 

The owner contends that his superintendent did not 
have authority to change the agreement as to the materials 
which were to go into the building, and that he, the owner. 
was not advised that different fixtures had been installed. 

It was held that the plumber was entitled to recover. 
But, the court said, if the question were merely whether 
the building superintendent had authority to change the 
terms of the original contract with the plumber, it would 
clearly be held that the superintendent did not have such 
authority. That however is not the question here. For 
here, the plumber and owner discussed ‘changes as con- 
templated in the contract; and the owner actually priced 
the fixtures installed, and impliedly agreed to seasonably 
inform the plumber of these selections. Yet he did not 
personally report his decision to the plumber. Under these 
circumstances, the court said, the plumber was entitled 
to assume that the owner had left the communication to 
be made by his superintendent, and was entitled to rely 
upon the instructions received as emanating from the 
owner. The proposition involves, the court remarked. an 
element of estoppel against the owner. 

















AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








TAKE OVER SEATTLE SUPPLY HOUSE 
The Western Supply Co., wholesalers of plumbing and 
heating supplies at 1115 North Thirty-sixth street, Seat- 
tle, Wash., has been taken over by Paul Revelle, formerly 
of the Seattle Plumbing Supply Co., and V. A. Golden, 
formerly of the Seattle branch of Crane Co. 





NOW PEERLESS-ALABAMA CO., INC. 

The Peerless-Alabama Co., Inc., 3000 Avenue E, Bir- 
mingham, Ala., has succeeded the Meriwether Plumbing 
Supply Co., Inc., formerly at that address. The company, 
of which George M. Meriwether is treasurer, will operate 
as a branch of the Peerless Selling Co., Evansville, Ind. 





TAKES ON NEW REPRESENTATION 

Derbyshire & Mack, manufacturers’ agents, with head- 
quarters at 923-5 Real Estate Trust building, Philadelphia, 
have been appointed representatives for the Phoenix Brass 
Foundry, Irvington, N. J. The Philadelphia men will rep- 
resent the company in Pennsylvania, Southern New Jersey, 
Delaware, Maryland and the District of Columbia. 

SXCELSO PRODUCTS CORP. HOLDS ANNUAL 
SALES MEETING 

The Excelso Products Corp., Buffalo, N. Y., held its an- 
nual sales meeting on Friday and Saturday, January 13 
and 14, at the Statler Hotel in Buffalo. Twenty-four per- 
sons were present and a nice exhibit of the company’s 
products was a feature. C. W. Farrar, president of the 
company, presided and in his opening address stated that 
1927 had been the best year the company ever had, and 
that the sales organization had not changed since the 
company was first s’arted. Plans for the coming year were 
taken up and discussed. The men were taken through a 
few of the plants and on Friday evening a banquet was 
given in the Filmore room of the hotel. 











NATIONAL RADIATOR HOLDS SALES MEETING 

The annual sales meeting of the National Radiator Corp. 
was held in Trenton, N. J., on January 22, 23 and 24. 
Conferences were held on the two latter days, with enter- 
tainment scheduled for the evenings. Among the functions 
was a meeting of the Aero Club, with initiations of new 
members the feature of the program. 





OHIO BRASS CO. HOLDS SALES CONVENTION 

Vialve representatives of the Ohio Brass Co., Mansfield, 
Ohio, both salesmen and sales-promotion men in the field, 
gathered in that city during the week of January 9 to 14 
for their annual convention. 

Daily meetings were devoted to trips through the fac- 
tory, study of manufacturing methods and valve design; 
and also to discussions by sales, advertising and other 
executives and by territory men, themselves, concerning 
the sales and advertising program for the next 12 months. 





MUELLER CO. ELECTS OFFICERS 

Adolph Mueller was elected president and general man- 
ager of the Mueller Co., Decatur, Ill., at the annual busi- 
ness meeting of the company’s stockholders. Mrs. Ora 
Mueller Blair, Ebert R. Mueller and J. W. Simpson were 
named as new members of the board of directors. The 
other officers of the company, re-elected for 1928, are: 
Phillip Mueller, first vice president; Robert Mueller, sec- 
retary and second vice president; Frank W. Cruikshank, 
assistant secretary; William E. Mueller, treasurer, and 
Lucien W. Mueller, works management. 





DURO CO. EASTERN BRANCH HOLDS SALES MEETING 

The Eastern branch of the Duro Co., which has its 
headquarters in the Hudson Terminal building, 50 Church 
street, New York City, held its annual salesmen’s meeting 
on December 28 and 29, the photograph shown herewith 
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Photo taken at New York of the sales and office force of the enstern division of The Duro Co., Dayton, Ohio 
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being taken at that time. Forty members of the organi- 
zation were in attendance, a gain of 14 since last year’s 
sales convention. H. E. Lauman, branch manager, re- 
ports a successful meeting, the aftermath of a successful 
business year, which showed a substantial gain over 1926. 





MIDWEST POWER SHOW TO BE HELD IN CHICAGO 

The third annual Midwest Power conference will be held 
this year at the Stevens Hotel, Chicago, February 14 to 
17 inclusive, and it is expected will surpass all conferences 
of past years in substance, appeal and attendance. 

Of special interest to men in the plumbing and heating 
field is the inspection trip on Thursday afternoon, Febru- 
ary 16, to the famous sewage disposal plant of the sani- 
tary district of Chicago. This plant, which is now nearing 
completion, is the largest of its kind in the world. 

The third annual Chicago Power show, presented simul- 
taneously, will be held at the Coliseum in Chicago. Every 
available foot of floor space of this large auditorium has 
been taken. 





DATES FIXED FOR “OWN YOUR HOME” 
EXPOSITION 

The tenth annual “Own Your Home” Building and 
Equipment Exposition will be held February 21 to 28 in- 
clusive, at Madison Square Garden, New York City. Rob- 
ert H. Sexton is managing director of the exposition. 
Among the concerns who have reserved space are: Amer- 
ican Radiator Co., Artcraft Radiator Enclosure Co., Con- 
solidated Gas Co., Circular Heat Co., Domestic Stoker Co., 
Fitzgibbons Boiler Co., Hart & Cooley Co., Richardson & 
Boynton Co., Rome Brass Radiator Co., and Wayne Tank 
& Pump Co. 

The exposition has received the unqualified cooperation 
of the Heating and Ventilating Committee, which is headed 
by R. H. Carpenter, president of the New York Chapter 
of the American Society of Heating and Ventilating Engi- 
neers, chairman, and comprising Dr. A. A. Adler, Frank 
H. Alcott, J. B. Garfield, Wm. W. Hubbard, Wallace F. 
roodnow, W. H. Hyman, A. V. Hutchinson, H. T. Rich- 
ardson, George Schmitt, Walter H. Wilson and R. A. Wolff. 





JONES & LAUGHLIN ELECTS OFFICERS 

T. M. Girdler was elected president of the Jones & 
Laughlin Steel Corp., to succeed the late B. F. Jones, Jr., 
who died recently, at a meeting held in Pittsburgh on 
January 12. W. J. Creighton was named a vice president 
and also a member of the board of directors, and W. C. 
Robinson was also elected to the board. William D. 
Evans and William L. Jones, Jr., become members of the 
executive committee, and W. H. Dupka was selected as 
controller and assistant secretary. Selection of a new 
chairman of the board will probably not be made before 
the annual meeting in April, it was stated. 





ORGANIZE VIRGINIA SALESMEN’S ASSOCIATION 

The Virginia Chapter, Association of Plumbing and 
Heating Salesmen, was recently organized in that state, 
with A. Milton Buck as president, H. L. Glasgow, secre- 
tary, and H. L. Pelouze, secretary. The organization is 
open to salesmen from wholesale houses and manufac- 
turers who travel the State of Virginia selling plumbing 
and heating equipment. The first general organization 
meeting was held at the Patrick Henry Hotel, Roanoke, 
Friday evening, January 13, dinner being served. 

Plans are being made to hold a February meeting in 
Norfolk and the March meeting in Richmond. It is also 
planned to hold a state convention in Roanoke on or about 
April 14, just before the annual convention of the Vir- 
ginia Associated Plumbing and Heating Contractors. 
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NEW YORK CHAPTER HEARS INSULATION TALK 

Clark Keeler, of Chicago, a representative of the Beaver 
Products Co., Buffalo, N. Y., was the principal speaker 
at the regular monthly meeting of the New York chapter, 
American Society of Heating and Ventilating Engineers, 
held at the Building Trades Employers Club, 34 West 
33rd street, Monday evening, January 16. Mr. Keeler was 
a co-guest of honor with D. C. Sullivan of New York City, 
also a representative of the insulating concern. 

One of the first things done by President R. A. Wolff 
after he had called the meeting to order, following the 
dinner, was to announce a new meeting place for future 
sessions. The Building Trades Employers Club is moving 
to new headquarters in the Park Avenue building, 33rd 
street and Park avenue. There will be several more mem- 
bers eligible to attend at the new place, .as Secretary E. 
B. Johnson announced the election of seven members, 
these including William E. Worth, R. C. Willis, P. D. 
Rech, T. N. Thompson, E. T. Lyle, L. I. Nale, and M. G. 
Harbula. 

Mr. Keeler talked principally of house insulation, men- 
tioning the fact that there are three principal types, the 
quilt, board, and fill types. He went on to describe in con- 
siderable detail the last named variety, quoting methods, 
the usual saving in fuel, and costs. Experience has proved 
that the saving in fuel when residences are insulated 
ranges from 10 to 30 per cent, he stated. Following the 
talk, questions were encouraged, and the speaker answered 
all asked by the membership. 

E. J. Ritchie, chairman of the meetings committee, an- 
nounced that the speaker at the February meeting would 
be Merritt Lunn, formerly publisher of ‘Factory,’ now 
with the McGraw-Hill Publications, who would tell of the 
different kinds of heating systems in factory buildings. 





PLUMBSTEAM CLUB HOLDS EDUCATIONAL NIGHT 

Friday evening, January 13, was Educational Night for 
the members of the Plumbsteam Club of Philadelphia, 
who held their monthly meeting at the Sylvania Hotel in 
that city. Part of the object of the meeting, besides the 
usual business matters that come before the members, 
was to familiarize the membership with the objects, aims 
and purposes of the Plumbing and Heating Development 
League, which is seeking to improve trade conditions and 
increase business. The Plumbsteam Club is 100 per cent 
back of the League, the leaders state, and want to co- 
operate in every conceivable way. 

Speakers at the meeting included E. B. Lane, sales man- 
ager of Thomas Maddock’s Sons Co., Trenton, N. J.; Rob- 
ert H. Pflug-Felder, secretary of the Master Plumbers As- 
sociation of Philadelphia; Stanley S. Backner of the 
Camden Pottery Co., Camden, N. J., and E. S. Thompson, 
Philadelphia manager of the EverHot Heater Sales Co. A 
fifth speaker, Ernest L. Flentje of the National Trade Ex- 
tension Bureau, was called back to Evansville, Ind., shortly 
before the meeting and had to postpone his talk until a 
later session. A large crowd took advantage of the op- 
portunity to hear these leaders of the industries, and the 
meeting proved to be one of the most interesting the sales- 
men had held for some time. 





WESTERN TRADE GOLF ASSOCIATION CALLS 
ANNUAL MEETING 

The annual meeting of the Western Trade Golf Associa- 
tion, Chicago, has been called for the evening of Febru- 
ary 11, at the EFitel Hotel, 900 Rush street. In accord- 
ance with the by-laws, this meeting is called for the pur- 
pose of electing officers for the coming year. It is planned 
to combine the business meeting with a dinner and enter- 
tainment. 
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Personal Mention 


S. S. Fretz, Jr., president of S. S. Fretz, Jr., & Co. and 
the Thomas Devlin Mfg. Co., both of Philadelphia, is 
making his customary winter visit to Miami, Fla. 


William J. Hawkins, whose 
likeness is shown herewith, 
recently took over the man- 
agership of the new Boston, 
Mass., office of the Bridgeport 
Brass Co., Bridgeport, Conn. 
He has been connected with 
the company for the past 
twenty years, in various ¢ca- 
pacities, and is well known in 
the Boston territory, as he has 
been handling the company’s 
products in that district for 
some time. The office is lo- 
cated in Room 1060, Park 
Square building, in the Back 
Bay district. | 

R. H. Parent, for the last 
two years associated with the 
Preferred Utilities Co., New York City, has been appointed 
field man for the Caloroil Burner Corp., New York City. 

L. B. Fulton, manager, Chicago sales office, Standard 
Sanitary Mfg. Co., was confined to his home the early part 
of the week with a severe cold and bronchial trouble. 

William T. Leonard, formerly with the Columbia Radi- 
ator Co., McKeesport, Pa., has béen appointed sales man- 
ager of the Raritan Radiator Co., Raritan, N. J., effective 
February 1. Mr. Leonard is well known to the wholesale 
trade, as well as many heating contractors, as he has spent 
the past several years in executive positions with boiler 
and radiator manufacturers. He will make his headquar- 
ters at the company’s main offices. 

R. E. Moore, for four years 
Western representative of Ex- 
celso Products Corp., Buffalo, 
N. Y., with headquarters in 
Chicago, has become associ- 
ated with the Bell & Gossett 
Co., Chicago, where he will 
have charge of the indirect 
water heater division of this 
company’s business. His ap- 
pointment was effective Jan- 
uary 3. Mr. Moore has had a 
wide experience in the art of 
heating water, and is well 
known in the indirect water 
heater field. Practical expe- 
rience with the tools pre-dates 

R. E. Moore his connection with Excelso 
Products Corp., and he brings 

to his new duties as manager of Bell & Gossett’s indirect 
heater division well-rounded qualifications, therefore, to 








William J. Hawkins 





handle them efficiently. 

Bruce D. Cruickshank, formerly connected with the 
Walworth California Co. as manager of the San Francisco 
branch, has severed his connection with that company, 
effective the first of the year, to assume the vice-presi- 
dency of the Natural Bitumen Products Corp., with head- 
quarters at 835 Howard street. 

George H. Kitson, manager of the Kitson Co., Philadel- 
phia, and John H. Moore, Atlantic City, master plumber, 
accompanied by their wives, sailed on January 20 for 
Jacksonville, Fla. 
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Michigan Smelting 
and Refining Co. 
now operating 
Capitol Brass Works 





They Never Need Re-packing 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS 
AND PLUMBERS’ BRASS GOODS 
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GEROFIN fo. 


Whatever you ’ve wished for in 
a Fan System Heating Surface 
you 'll find in Aerofin! 


Non-Corrosive—Compact—Lightweight 
Encased Units, installed quickly and cheaply 








Bulletins upon request to Aerofin Corporation, 750 Frelinghuysen Ave., Newark, N. J. 


25 to 350 lbs. HIGH PRE SSURE 


gauge steam 
Continuous Seamless Tubes 
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PLUMBERS’ BRASS 


The Worlds Most Complete Line 


More than 70 
years of soundest 
manufacturing ex- 
perience is behind 
the Peck Bros. & 
Co. line of braas 
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Sink neat x Ss. 


THE PECK BROS.& CO. 


NEW HAVEN, CONN, ““GOMSNEd 1856 a, ew orry 


CO 




















70 DOMESTIC ENGINEERING January 28, 1928 





Tue PLUMBER who 
sells on price alone is kid- 
ding himself, reducing his 
profit and disappointing his 
customers. Home owners 
want quality which means 
dependable service. 


Soft Water, Too! 


When you sell a Paul Private Water 
System or a Paul Soft Water Gen- 
erator you can be confident that you 
have made a friend. Paul Pumps 
come in many sizes, pump water 
from any source. Paul Soft Water 
Generators are neat, compact and 
honestly rated. 











FORT WAYNE ENGINEERING 
AND MANUFACTURING CO. 





















FORT WAYNE, INDIANA 
1706 N. Harrison St. nett 
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Trade Mark 


Trade Mark 


IRON BODY GATE VALVES 


Screwed 
Flanged 
and 
Hub 


Ends 
0.S.&Y. 


Patterns 


Sizes 
2” to 12” 
inclusive 











Manufactured by 


ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 
GENERAL OFFICES: 1801 DIVERSEY PARKWAY 

















SEATTLE SALESMEN ELECT OFFICERS 

The Seattle Chapter of the National Association of 
Plumbing and Heating Salesmen held its annual election 
of officers at a meeting held January 11, at the Seattle 
Yacht Club. The following officers were elected for the 
ensuing year: R. C. McComb of Walworth Co., president; 
E. F. Riley of Walworth Co., vice president; Ray Wesley 
of the U. S. Radiator Corp., secretary; J. B. Blair of 
Crane Co., treasurer. 





PHILADELPHIA A. S. H. V. E. ELECTS OFFICERS 


Heating and ventilating engineers of Philadelphia com- 
bined a little business with a lot of fun on Thursday eve- 
ning, January 19, the occasion being the annual dinner 
and meeting of the Philadelphia Chapter, American Soci- 
ety of Heating and Ventilating Engineers, held at the 
Stephen Girard Hotel. Such business as was transacted 
proved to be important, but took up only a short time. 

President R. E. Jones, who presided, announced the re- 
sults of the balloting for officers for 1928, as certified by 
the tellers. These results showed that R. V. Frost, Nor- 
ristown, Pa., had been advanced from vice president to 
president of the chapter, and that Benjamin Wilson had 
been elected vice president. A. J. Nesbitt was named sec- 
retary to succeed Stephen S. Whitby, and E. N. Sanbern 
takes James V. Cavileer’s post as treasurer. The new 
board of governors comprises Retiring President Jones, L. 
Nusbaum and Mr. Whitby. 

Approximately 350 members and guests gathered for 
the dinner, devoting their full attention to this feature for 
the first hour. After dinner, President Jones introduced 
Past National President W. H. Driscoll of New York City, 
who, during a short talk, lauded Samuel R. Lewis of Chi- 
cago, head of the research committee of the society, and 
Perry West of Newark, for the work they have been doing. 
Mr. Driscoll was followed by R. A. Wolff, president of the 














Top row: James Crossan; H. G. Thomas and the manager of 

the Glen Oaks Country Club; Macey Good.—Bottom row: Car! 

Johnson; John Hale; A. B. Martin; J. H. Houghteling. Photos 

tnken at the Glen Oaks golf meeting of the Illinois Chapter, 
A. S. H. V. E. 


New York City chapter, who urged the members to attend 
the national convention in New York City, and by F. C. 
Houghten, director of the research laboratory, who spoke 
briefly. Secretary A. V. Hutchinson gave his greetings, 
and Mr. West also made a short address. 

Then the meeting was turned over to the entertainmen! 
committee, composed of Robert B. Beahm, H. G. Black, O. 
Walther, W. C. Francis, A. E. Dambly and V. E. Welamb. 
This committee had arranged a scene on the stage which 
represented the ‘‘A. S. H. & V. E. Night Club.”’ The tables 
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at the ‘club’ were filled with actors, some of them from 
the membership of the chapter, with a few professionals. 
Several good singing voices were discovered, and some 
heating and ventilating engineers may find themselves on 
the concert stage as a consequence. Quips and jokes 
aimed at various members*helped make the program amus- 
ing and entertaining. Professional entertainers included 
singers, a xylophone player and dancers. 





S. S. ROBERTSON CALLED BY DEATH 
S. Robertson, vice president and counsel of the Ruud 
Mfg. Co., Pittsburgh, Pa., died in Oklahoma City, Okla., 
Monday, December 26. He had been connected with the 
Ruud company for nearly twenty years. 





HOLDS SUCCESSFUL SALES CONFERENCE 

The annual sales conference of the York Heating & Ven- 
tilating Corp., Philadelphia, ended with a big banquet at 
the Manufacturers’ Club in that city on Tuesday evening, 
January 17. All the sales and executive force of the com- 
pany, together with guests, were present, a total of 90 
people taking part in the festivities. Among the features 
was the awarding of prizes for best sales work during the 
year, William Graham of Chicago taking first prize for 
the second consecutive year. 

During the sales conference, which preceded the jolli- 
fication, 52 salesmen and executives were present. The 
conference was in charge of Thornton Lewis, president 
of the company. 





HOLD NOVEL NEW YEAR’S PARTY 
A novel New. Year’s party was held by the employes of 
H. A. Underwood, 208 First avenue, Newark, wholesaler 
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Photographs taken at the recent sales meeting of the Alberene 
Stone Co., New York City, at the quarries in Virginia. Upper 
picture, left to right: EK. L. Collins, Boston manager; W. M. 
Buchroeder, Chicago manager; F. R. Nichols, Newark, N. J., 
manager; Geo. A. Thomas, Jr., Philadelphia manager; J. L. 
Kretzmer, New York, vice president in charge of sales; W. H. 
Stovall, Richmond, Va., manager, and T. F. Vickers, Pittsburgh 
manager. Bottom picture: Sales representatives at the 
meeting 


of plumbing and heating supplies, for their customers, 
their wives and families. The event was staged from 
2 to 4 p. m. on December 31, at the concern’s offices, all 
of the office furniture being removed except the tables 
for the refreshments for the occasion. The offices were 
appropriately decorated, making an attractive setting, 
and an all electric radio, furnished by a local dealer, 
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MORE KITCHENS 


have Classic Sink Fixtures 
than any other combina- 
tion faucet. The demand 
increases steadily. So do 
profits—ours and yours. 
Why trouble with clumsy 
imitations when you know 
what Classics will do? 








Cc ad H CAG oO The Chicago Faucet Ce. 
2700-22 N. Crawford Ave. 
FAUCETS Chiceees I 





| PBF | 


Phoenix Brass Fittings 





Red 





Phoenix Brass Foundry, /rvington, N. J. 
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Telephone: Lawndale 1850 - 1851 


Ingot Brass 


Smelters and Refiners 
High Quality Metals 


Metals made up to specifications. 


R. LAVIN & SONS 


2511-2525 W. 21st St. 
John Hartman, Sales Mgr. Chicage, Iii. 

















Trap Screw 
FERRULES 


Richmond Trap Screw Ferrules 
are clean cut, uniform and per- 
fectly machined. Ihey are the 
result of long years of manufac. 
turing experience in the plumb- 
ing specialties field. 


RICHMOND 


Foundry&Manufacturing Ce. 
RICHMOND, VIRGINIA 


‘A: DEPENDABLE : SOURCE -OF- SUPPLY”...-. 








helped add to the gaiety and pleasure of the occasion. 

One of the surprise features was a display of toe danc- 
ing ability by Miss Jeanette Zangrilli, whose attractive red 
costume blended well with the red and green of holiday 
decorations. The entire spirit of the party emphasized 
what is said to be the firm motto, “Business to be a real 
success must be done between people who can call one 
another friends, transaction of which business must be a 
pleasure. If not conducted along these lines it is a 
failure in the greater sense of the word.” 


THIS WAS NEWS @® 


















January 25, 1908 
The American Society of Heating and Ventilating Engi- 
neers held its fourteenth annual meeting at the Engineer- 
ing Societies building, New York City, January 21 to 23. 
President C. B. J. Snyder was in the chair. James Mackay, 
of Chicago, was elected president for the coming year. 
1908 








The directors of the National Association of Master 
Plumbers, at their meeting last week in Indianapolis, ap- 
propriated $1,000 to continue scientific investigations of 
the best preventives of sewer gas. 

1908 

Edwin Ruud, of Pittsburgh, Pa., has received patent on 
a gas burner. 








1908 
The Philadelphia Master Plumbers’ Association recently 
held its annual banquet and entertainment. A large 
number from Harrisburg, Reading and surrounding towns, 
as well as Philadelphia, were present. A handsome oil 
painting was presented to the retiring president, Harry 
L. Righter, of Germantown, in token of appreciation of 
his successful administration during the two years just 
past. 








1908 

Charles B. Ball, chief sanitary inspector of the city 
of Chicago, received notice this week of his election as 
member of the Royal Sanitary Institute of Great Britain. 
He is the fifth American to receive this honor. The elec- 
tion was based on the record Mr. Ball made in reorganiz- 
ing the sanitary department of New York City, and on his 
handbook on sanitary plumbing. 

1908 

At the annual meeting of the Master Plumbers’ Asso- 
ciation of Boston and Vicinity, held recently in Elks’ 
hall, the following officers were elected: President, An- 
drew F. Curtin; vice president, Daniel Shannon; financial 
secretary, John W. Cosden; recording secretary, John J. 
Vogel; treasurer, Thomas J. Tute. 
1908 

The Wisconsin Master Plumbers’ Association met in Mil- 
waukee on January 20 for its fourteenth annual session. 
VW’. E. Goodman, ex-treasurer of the National Association of 
Master Plumbers, was on hand grecting old friends. Presi- 
dent Jacob Schuh, Vice President George F. Reeke, Secre- 
tary P. H. Murphy and Treasurer F. FE. Green were unani- 
mously re-elected. 




















1908 
George H. Drake, of Buffalo, N. Y., has the plumbing 
and heating contracts on several buildings for barracks 
and quarters at Fort Niagara, for the United States gov- 
ernment. 
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New Trade Literature 


“Color Charm Enters the Bathroom’ 

Kohler Co., of Kohler, Wis., has just issued a booklet 
with the title ‘“‘Color Charm Enters the Bathroom.’’ The 
pooklet consists of sixteen pages, nearly every page con- 
taining an illustration in several colors, showing bath- 
rooms to harmonize with varying decorative schemes. A 
color chart depicts the six colors available in the com- 
pany’s fixtures—blue, green, gray, brown, lavender and 
ivory. One of the bathrooms shown has green tiling, with 
fixtures in autumn brown; another shows green fixtures 
with floor in analogous color; still another shows a color 
scheme worked out in various tones of blue, with white 
and contrasting colors in hangings and accessories. An 
attractive kitchen, with sink in green, is also illustrated. 


Wm. H. Page Boiler Co.’s Catalog 

Catalog No. 54, consisting of 103 pages, with attractive 
red and gold cover, has just been issued by Wm. H. Page 
Boiler Co., of New York City. Water boilers, steam boil- 
ers, hot water supply boilers and storage tanks, water tube 
boilers, smokeless boilers, radiators, water heaters, auto- 
matic air valves, etc., are listed and illustrated. The cat- 
alog also contains information on the subject of methods 
of boiler rating; the various parts of the company’s round 
boilers are described in detail. A section of practical in- 
formation for the steamfitter is also included, this section 
containing data about proportioning radiation for steam 
and hot water heating, area and heights of chimneys, etc. 

Calendar and Wall Hanger of F. E. Myers & Bro. Co. 

F, E. Myers & Bro. Co., of Ashland, Ohio, is distributing 
a calendar and wall hanger measuring 17 by 48 inches. 
The wall hanger is printed in several colors, and, in addi- 
tion to the calendar pad, has several hundred illustrations 
of power pumps, working heads, water systems, pump 
jacks, hand and windmill pumps, as well as various others 
of the company’s products. 

Bathwhite Brevities 

E. H. Titchener & Co., of Binghamton, N. Y., manufac- 
turers of closet fittings, have issued a booklet in minia- 
ture which they have named Bathwhite Brevities. This 
little book is mailed to the wholesale trade and is consid- 
ered unique in that it contains in every issue a reproduc- 
tion of the E. H. Titchener & Co. advertising in ‘‘Domestic 
Engineering,’’ which advertising is especially written to in- 
form plumbers and sanitary engineers about the com- 
pany’s make of closet fittings. 


Booklet of the Chicago Pump Co. . 

The Chicago Pump Co., Chicago, Ill., has recently issued 
a Six-page pamphlet describing some of the uses to which 
its pumps have been put, and picturing some of its per- 
sonnel. The booklet contains six pages in three colors, 
and the front cover shows pictures of several of the per- 
sonnel, superinscribed on a green Christmas tree. 

John Wood Mfg. Co.’s Calendar 

The John Wood Mfg. Co., Conshohocken, Pa., distrib- 
uted an attractive calendar among its customers. The 
calendar is mounted on a large piece of tinted papier- 
mache, having a beveled edge. Above the calendar, which 
is placed near the bottom of the mounting board, is a pic- 
ture of the company’s Chicago factory. 

Calendar of Barnes & Jones 

Barnes & Jones, of Boston, Mass., are distributing a 
calendar measuring 11 by 31 inches, and consisting of 
twelve sheets, each illustrated with a large picture of the 
U. S. Frigate ‘“‘Constitution,’’ known as “Old Ironsides.”’ 
Each sheet has a calendar for three months, the current, 
with figures in white with brown background, and the pre- 
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ceding and succeeding with figures in brown, with white 
background. 
Circular of Janette Mfg. Co. 

Janette Mfg. Co., of Chicago, is distributing a circular 
describing a motor-driven device which forces water 
through a hot water heating system faster than it flows 
when moved by the usual thermo-siphon action. The cir- 
cular has several illustrations of this device which cuts in 
and starts the circulation when the water directly over the 
fire rises to a certain temperature. 


No ew Equipment 


A New Pipe Joint 

A new pipe joint has been introduced recently, the chief 
feature of which is that it is flexible. That is to say, 
pipes connected with this joint can be bent at the joints 
in various directions. In a straight line of pipe the 
amount of deflection may amount to 5 degrees. How- 
ever, a branch pipe hanging vertically below a horizontal 
pipe line, for instance, may be changed to horizontal or 
vertical position above the pipe instead of below it, or 
vice versa, without any loss of pressure. 

This joint, which has been used in piping oil for about 
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three years, is now making a bid for business in the 
plumbing and heating field. 

While rubber usually deteriorates rapidly, it is claimed 
that the rubber gasket or ring used in this joint does not 
deteriorate as ordinary rubber does. It is claimed that 
it will last for many years—just how long probably no 
one knows. 

The joint consists of two half housings of malleable 
iron, each housing forming the half of a circle around the 
pipe, two bolts, two nuts and the rubber ring of special 
composition. 

Pipe for use in connection with this joint may be had 
from the manufacturer or may be prepared from ordinary 
pipe on the job by the use of a special grooving tool pro- 
vided for this purpose. The groove is cut around the 
pipe a little less than the depth of ordinary threads and 
a short distance from the end. 

The rubber ring fits into the groove. Frequently pipes 
are grooved at one end for this particular joint while 
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ENNINGS Sewage Ejectors 

are supplied for raising sew- 
age and drainage from base- 
ments below street sewer level, 
where disposal by gravity is not 
available. 


Capacities up to 1500 g. p. m 
Heads up to 50 ft. 


Write for Bulletin No. 67. 


NASH ENGINEERING CO. 
41 Wilson Rd., So. 


Jennings Pumps 





Jennings Sewage Ejector 


Norwalk, Conn. 





The Knauer Plumbing Co., 
of Milwaukee, Wis., says: 


“It is a pleasure to recom- 
mend EverHot Heaters be- 
cause they stay sold. After 
trying them out in our own 
homes for over a year and a 
half we are convinced that 


it is the heater to recom- 
mend.”’ 


tw ecHot Yeater Co. 


Detroit. Michigan 













| Mass., 
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the other end is connected with a threaded or flanged 
joint. 

The manufacturers claim that the use of this joint facili- 
tates the insertion of one pipe without disturbing the re- 
mainder of the line. It is stated that extensive tests are 
now being conducted for the production of heat resisting 


rings. These fittings are made up in sizes up to 12 inches. 





WILLIAM J. HENRY DIES AFTER OPERATION 


William J. Henry, president of the Oswego Tool Works, 
Oswego, N. Y., died in the Auburn City Hospital on Janu- 
ary 18, following an operation performed the day pre- 
vious. In addition to heading the tool concern, Mr. Henry 
was president of the Henry Forge & Tool Co. and the 
Crouse-Pope Foundry Co. For many years he was presi- 
dent of the Henry & Allen Mfg. Co., but about ten years 
ago founded the two companies in which he was active up 
until the time of his death. Last year he secured a con- 
trolling interest in the Oswego Tool Works. 

He was a member of the Auburn City Club, Rotary Club, 
director of the Auburn Country Club, director of the Au- 
burn Trust Co., life member of the Elks Lodge, member 
of Auburn Council K. of C. He is survived by his widow 
and two sons, Paul A. and William M. Henry. The latter 
is vice president of the Oswego Tool Works. 





DANIEL KENNEDY CALLED BY DEATH 

Daniel Kennedy, president of the Kennedy Valve Mfg. 
Co., Elmira, N. Y., died suddenly at Hot Springs, Ark., on 
January 14, while on his way to the West Coast. Stricken 
on the train, Mr. Kennedy was taken off at the Arkansas 
city, where he passed away. The body was taken to Elmira 
for interment. The late manufacturer had reached an ad- 
vanced age, being in his eighties. 





COMPANY DECLARES DIVIDEND 


The Chapman Valve Manufacturing Co., Indian Orchard, 
recently declared a 66 2/3 per cent stock dividend, 
and will offer one new share for each three shares at $100 
a share. This stock dividend and stock subscription will 
have the effect of increasing the outstanding stock from 
$1,500,000 to $3,000,000. 





W. O. Carbis, president, and J. B. Keddington, vice- 
president and general manager of the K & K Plumbing 
{©ompany, Salt Lake City, Utah, have departed on a month’s 
business trip to California. 
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Markets 


(Continued from Page 64) 


pace. Whatever delivery extensions obtain are inconse- 
quential, forwardings being usually effected in satisfactory 
manner. Prices are firm and have not been changed. 
Boilers and Radiators 

At this writing, most manufacturers have issued their 
new sheets, incorporating previously reported reductions 
in radiator prices and readjustments of boiler prices, but 
there is still at least one large factor in the market yet to 
be heard from. No concessions beyond existing sheets are 
heard of, the whole market having attained new strength. 
Makers report a seasonal decline in their shipments, yet 
a fair volume of material continues to move into consump- 
tion. Deliveries are being satisfactorily executed. 


MIDDLE ATLANTIC 


Wholesale Credit Conditions 
Tighten— 


Winter still holds sway in the northern part of the 
Middle Atlantic district and, naturally, the building pro- 
gram has not yet gotten under way. Conditions point to a 
fairly active spring program for the average heating and 
plumbing contractor in this district, according to most stu- 
dents of business. However, some wholesalers already find 
indications of an even earlier revival. For instance, one of 
the larger distributors was asked for bids on two large 
house building projects last week, one of these of over 
100 houses. Both of these projects, however, were of 
the competitive type, with the cheaper grade of plumbing 
and heating fixtures specified, and price a determining 
factor in the placement of contracts. 

Permits granted during 1927 in Philadelphia proper 
exceeded those in 1926, it developed when a check of 
figures by city statisticians was completed last week. But 
this did not take into account the actual number or value 
of buildings that were started, and it is probable that 
figures for these would show a slight decline from 1926 
figures. The average wholesaler reports a slight falling- 
off in total volume for the year. Demand so far this year 
will compare favorably with that for the same period in 
1927, with little change in the prices secured in the two 
periods. A significant fact, however, is that many whole- 
salers whose credit policy was comparatively elastic last 
year are now tightening up on credits, refusing to earry 
large percentages back on operation houses and the like. 

One large manufacturer reduced prices approximately 
15 per cent during the week on a certain type of packed 
radiator valve. Deliveries of the average item covered 
by this summary can be made fairly promptly. 


Soil Pipe 
The lack of a strong market and scarcity of need for 
soil pipe at this season combine to make the demand light 
for both foundries and wholesalers. Some of the latter 
have placed fairly large sized orders for delivery during 
the next 60 days, but many foundries state that a sustained 
demand is lacking. Prices are reported firm on the re- 
cently established base. There are few reports of delays 
in shipments. 
Steel Pipe 
While demand is not by any means heavy, the average 
week’s business compares favorably with what mills have 
come to expect at this season of the year. Business placed 
during the past seven days aggregates a greater volume 
than that during the same period of 1927, but less than in 
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an Monel Metal 
Pantry Sinks 


Every fine large dwelling 
and restaurant around 
you is a prospect for a 
Monel Metal Sink. 


We make them to order 
for any installation 


TRAGESER 


John Trageser Steam Copper 
Works, Established 1850. 


Grand St. 


Maspeth, L. 1., N.Y. 
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HANGER 








The McAlear Uni- 
versal Radiator 
Hanger will meet 
every installation 
requirement, easier 
and quicker. It is 
simple to install 
and can be ad- 
justed on the job to 
meet all conditions 
—Only one bolt. 


The McAlear Uni- 
versal is the ac- 
cepted standard of 
radiator hangers. 
You will find it will 
give years of satis- 
factory service. 

Be sure you specify 
McAlear Universal 
when ordering from 
your jobber—or or- 
der direct from us. 
We will be glad to 
send you complete 
information and 
prices. 

Write for Bulletin K. 


THE McALEAR 
MFG. CO. 


1901 S. Western Ave. 
CHICAGO : ILLINOIS 
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Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes-—— Liquid Soap Fixtures, etc. 


Manufactured and Sold Exchusitely by 


THE IMPERIAL BRASS MFG. COMPANY 


1231 West Harrison St. CHICAGO 





























UNITED 
Pressure Relief Valve 


Made of the bronze grade red 
metal characteristic of the United 
line of Built-in Bath and Shower 
Fixtures; {Staple Plumbing, 
Tubular Brass and water works 
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NO DIRT CAN ENTER 
FITTER VALVES 


3844 Hamilton Ave., Cleveland, Ohio 
An extra cap in the extreme lower part of the 


I 
Donnelly Fitter Automatic Vacuum Air Valve 


yy, accumulates the dirt and prevents it from passing 
































. into the valve. 
rt Positively no foreign substance can get beyond 
—_—_ this point. Thus, the most destructive element 
) is eliminated from the Fitter Valve. 
Another reason why we can unconditionally 
guarantee The Fitter. 
a Ask your jobber 
DONNELLY MFG. CO. 
Malden - - - Mass. 
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The Flagg Trade Mark 

on Fittings is the sign of 

the quality that comes 

with years of fitting 

manufacturing expe- 
rience 


STANLEY G.. FLAGG & COMPANY, Inc. 
1421 Chestnut St., Philadelphia, Pa. 
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1926, in the experience of some mills. Prices are main- 
taining the same level. Deliveries continue to be made 
in good time. 
Wrought Iron Pipe 

Demand for wrought iron pipe is good for the season, 
mills report. This is due principally, salesmen say, to 
the fact that wholesalers let their supplies dwindle over 
the inventory period, and many are now building up stocks 
in anticipation of their near future needs. If the last 
week of the month shows the usual pick-up in demand, 
January will be a satisfactory month, these reports say. 
Prices have not changed. 


Enameled Ware 

A continued call for enameled ware is lacking, the 
average distributor preferring to turn over the greater 
part of the stock he has on hand before placing orders 
for any considerable quantities. Master plumbers, of 
course, do not need a great deal of ware at this season. 
Prices have not changed. Makers are maintaining large 
enough stocks to give good service to wholesalers who 
require quick shipments. 


Pottery 

Current demand is not large, and closely in keeping 
with the season. Quite a few orders are in the offing, 
however, and pottery salesmen are now busy calling upon 
architects, owners and wholesalers, in the hope of getting 
their ware into projected buildings. One of the larger 
potters states his company did a larger business from the 
dollar standpoint in the Middle Atlantic section in 1927 
than in 1926, but sold a smaller number of pieces. 


Plumbers’ Brass Goods 

Reports from salesmen representing cast brass manu- 
facturers conflict. One of the large interests in this terri- 
tory, for instance, finds wholesalers very receptive to price 
quotations, with a good deal of business being placed at 
prices noticeably higher than they were 60 days ago. An- 
other maker of high grade brass, who also does a good 
business in this section, speaks of spirited. price competi- 
tion, with wholesalers avid to secure the lower figures on 
equal quality. Conditions have changed little for tubular 
brass salesmen. The price tone is firm, with a fair amount 
of business for future delivery being placed. 

Range Boilers 

There is little change from week to week in the market 
for this product, as the average distributor has anticipated 
his needs for some time, and now has a fair stock of 
boilers bought before the price increase early in December. 
These stocks are generally adequate to care for the com- 
paratively small orders from master plumbers. 


Boilers and Radiators 

One large company has had a very good month to date, 
with wholesalers buying a good deal of both radiation 
and boilers for stock. Another concern finds a more active 
demand for radiation than for boilers, while a third has 
sold more than its usual amount of boilers, but finds a 
sluggish demand for radiation. Prices are reported fairly 
firm on the new base. Shipments are not delayed. 


PACIFIC COAST 


Construction Outlook is Good— 


January so far has not been a very active month and 
business has not opened up to any noticeable extent. The 
outlook for new construction, based on work on archi- 
tects’ boards, is encouraging. Distributors’ stocks are 
being kept at as low a level as consistent with current de- 
mand and distributors generally are following their policy 
of only purchasing in about the same volume as sales. 
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Distributors’ prices to the trade are being fairly well main- 
tained, and a disposition is apparent on the part of many 
distributors to obtain a profit on their merchandise or pass 
the business. 
Soil Pipe 

The demand for soil pipe shows very little change over 
the last few weeks. Most distributors have sufficient 
stocks and tonnage enroute to take care of present de- 
mands without delay. Distributors’ prices to the trade for 
out-of-stock delivery remain unchanged. 

Steel Pipe 

Current demand for steel pipe is not heavy, nor are 
there many inquiries for future requirements. Distribu- 
tors’ stocks are well assorted and the trade’s requirements 
ean be filled without delay. Distributors’ prices to the 
trade, while varying in the different jobbing centers, are 
as a rule firm. 

Enameled Ware 

A steady, although not large, volume of ware is moving 
at the present time. Sellers in this territory feel that 
conservative improvement may be expected in the near 
future. Distributors are maintaining their policy of carry- 
ing only small stocks and depending upon nearby fac- 
tories for prompt replacement of merchandise as sold. 
Prices to the trade are based on new costs and, while 
varying somewhat in the different jobbing centers, are 
being well maintained. 

Pottery 

A seasonable demand for pottery continues, with few 
inquiries of any size appearing. The trade, as a whole, 
continues to purchase as definite needs are created. Dis- 
tributors’ stocks are sufficient to take care of present re- 
quirements and prompt delivery on all ware can also be 
obtained from nearby potteries and warehouses. Prices 
to the trade, while varying somewhat in the different job- 
bing centers, are holding rather firm. 

Plumbers’ Brass Goods 

The demand for brass goods is well maintained and, 
while the individual purchases are not large, the gross 
amount of brass goods being consumed on the Coast is of 
good volume. There is, however, no change in conditions 
surrounding the manufacture and disposition of this prod- 
uct and it continues to be sold at a low price level. 

Range Boilers 

The demand for range boilers continues to be of a mod- 
erate nature, with little change from week to week. The 
trade is purchasing only such range boilers as actually re- 
quired. Distributors’ prices are based on present replace- 
ment costs and remain unchanged. 


* 





Frank P. Boyd of Columbus, Ind., has recently been 
awarded the plumbing and heating contract for the 
United States Post Office in Akron, Ohio. 





HERE ARE THE ANSWERS 
(Questions will be found on page 15) 
1.—42.4 B. t. u. per minute. 


2.—When the tank has a capacity of 1,000 gal- 
lons or more. ; 

3.—To present, by means of a bend, a fluid obsta- 
cle (water) to the passage of sewer gas. 

4.—Saturated steam, dry saturated steam and su- 
perheated steam. 

5.—Oxygen, nitrogen, water-vapor, argon, carbon 
dioxide, ozone, nitrous acid and ammonia. 


6.—October 25, 1848. 
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Here are added sales points 
and improvements that 
home owners recognize 
quickly as making this 
famous quality line of 

water systems even more distinctly 


the leader in the field. 
HOOSIER Water Systems have 


built their reputation on sound, 
workable principles and ability to 
do their work for years, without 
fuss or trouble. 


And now they are better than ever! 


FLINT & WALLING MFG. CO. 
76 OAK ST. KENDALLVILLE, IND. 
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Dehn Water is always the same. 
Ask us for dealer facts and prices. 


COMPOUND INJECTOR & SPECIALTY CO. 


Chicago, Ill., U.S.A. 


Originators, designers and sole manufacturers of 
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419-421 D. No. Laramie Ave. 


aemee 1897 


THE QUALITY GO 


GALVAZINK PUMPS” 
HOOSIER PUMPS 
HOOSIER CYLINDERS 
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Fig. 118. No. 5—%-inch Compound Injector. 
Patented in U.S., Canada and Foreign Countries. 


Always the Same 


After a Dehn Automatic Water Softener 
has been installed the water is always 
sure to be free of scale and all other 












New refrigeration type motor 
runs cool and smooth under 
heavy load; New rubber motor 
mounting for quiet operation; 
New ““V" type belt that does 
away with noisy, troublesome 
idlers, PLUS the famous Gal- 
vazink rust-resisting coating, 
pump design that keeps oil from 
water supply and other 


HOOSIER features. 


Write ! 


For more than one 
reason, the HOOS- 
IER should inter- 
est you. Your 
name and address 
will bring detailed 
information, and of 
course, will not 
obligate you. 
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Chapman Apartments, 
New Rochelle, N. Y. Hil 
Architect, Laurence M. Loeb fill 
Plumbing Contractor, i 
Robt. M. Mullins, Inc., 
Pelham Manor, N. Y. 
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N present-day apartments modern conveniences 
count, not only because of the efforts of the con- 
tractor and builders to give their clients the best, 
but because such appointments add rental value 
to the structure. And in competition with the many 
similar buildings going up in any community, the 
apartment that presents T / N One-Piece Closets in 
the bathrooms has indeed an extra “drawing card.” 
Specify them—recommend them—sell T/N! 


W. A. CASE & SON MFG.CO., 220 DELAWARE AVE., BUFFALO. N. Y. 
POTTERIES, ROBINSON, ILL. 
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Mention Domestic ENGINEERING when writing advertisers. 

















WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








EXPOSITION BUREAU PLANNING FOR NATIONAL 
CONVENTION 

According to a recent announcement from Thomas F. 
Nolan, president of the National Association of Master 
Plumbers, the Exposition Bureau of the forty-sixth an- 
nual convention of the association is already working on 
plans for the convention, which is to be held in Memphis, 
Tenn., June 19, 20 and 21. 

The committee is composed of: Mr. Nolan, who is chair- 
man; A. Selden Walker, vice chairman; Frank F. Schimpf, 
secretary-treasurer; John J. Vogelpohl of Cincinnati, Ohio; 
F. A. Burmeister of Memphis, president of the Tennessee 
state association; G. B. Jones, manager of the Memphis 
branch of the N. O. Nelson Mfg. Co.; C. B. Nash, advertis- 
ing manager of the Standard Sanitary Mfg. Co.; A. M. 
Maddock, president of Thomas Maddock’s Sons Co.; W. K. 
Glen, advertising manager of Crane Co. 

The exposition bureau held a meeting in New York City 
on January 9, and discussed preliminary arrangements for 
the exposition. According to the announcement, plans for 
the booth space are now in course of preparation, and will 
soon be ready for distribution. 





ALABAMA MASTERS TO MEET IN MOBILE 
The annual convention of the Associated Master Plumb- 
ers of Alabama will be held this year in Mobile. The dates 
set for the meeting are April 16 and 17. No headquarters 
have been selected for the convention as yet. 





JOLORADO CONVENTION TO MEET IN MAY 
The thirty-first annual convention of the Colorado So- 
ciety of Sanitary and Heating Engineers will be held May 
Sand 9. The city in which the meeting will be held has 
not yet been selected, but will be announced shortly. 





MAINE ASSOCIATION TO HOLD THIRTY-FIFTH 
CONVENTION 

The Maine State Master Plumbers’ Association will hold 
its thirty-fifth annual convention March 13 and 14 in 
Portland, with headquarters at the Falmouth Hotel. The 
meetings will be held in the State of Maine Room of that 
hotel. 

According to a recent communication from George T. 
Noyes of Presque Isle, president of the Maine state asso- 
ciation, a series of district meetings are to be held in the 
state for the purpose of better acquainting the health offi- 
cers, plumbing inspectors and the trade with the require- 
ments of the State Board of Health, and its interpreta- 
tions of the state plumbing code. The first of these meet- 
ings was to have been held in either Portland or Bidde- 
ford. 





NEW JERSEY CONVENTION TO BE HELD IN MAY 

The twenty-seventh annual convention of the New Jer- 
sey State Association of Master Plumbers will be held May 
22 and 23. No city has yet been designated for the 
meeting. 


MASSACHUSETTS CONFERENCE TO LAST TWO DAYS 

The plumbing conference to be held at the Massachu- 
setts Institute of Technology has been changed from a 
three-day affair to a two-day meeting. The conference will 
be held February 15 and 16, under the auspices of the in- 
stitute, the Massachusetts Sanitary Club and the Massa- 
chusetts State Association of Master Plumbers. 





LOS ANGELES ASSOCIATION ELECTS OFFICERS 

James G. Gray was elected president of the Los Angeles 
Merchant Plumbers Association at the annual meeting held 
at Master Plumbers’ Hall, Los Angeles (Calif.), on Janu- 
ary 9. The other officers of the association elected at the 
meeting were: Thomas H. Hogan, first vice president; 
Charles G. Perry, second vice president; C. G. Wilkinson, 
auditor; E. A. Rowland, treasurer, and George Neal, sec- 
retary pro tem. The board of directors of the association 
consists of the following: George E. Howe, Theodore Loh- 
man, E. W. Crowell, W. E. Hensley, L. F. Stuffler, R. J. 
Kennedy, Thomas Clark, Roy Younger, E. J. Edwards and 
EK. W. Phillips. 

George Neal, who has been secretary of the association 
for many years, will retire from that office on April 1, 
1928, after which the office -force will be reorganized. 
William F. Wood will remain as business manager. 

NEW ORLEANS ASSOCIATION INSTALLS NEW 
OFFICERS 

At a meeting held January . ee = 
9, the New Orleans Associa- 
tion of Master Plumbers in- 
stalled the following newly 
elected officers: William C. 
Maher, president; A. H. Grim- 
aldi, vice-president; E. H. 
Loubat, treasurer; L. C. de- 
Leon, secretary; L. Opper- 
mann, sergeant-at-arms. 








The following board of di- 
rectors was also installed: E. 
H. Loubat, chairman, R. E. 
Aitken, E. M. Babst, H. 5S. 
Charlton, L. C. deLeon, A. H. 
Grimaldi, M. Korn, J. R. Law- 
ton, T. E. Lynch, William C. 
Maher, L. Oppermann, L. J. 
Petrie, A. J. Sciambra, and F. P. Tweedie. The newly elec- 
ted officers were installed by H. S. Charlton, past president 
of the association. 

Following the installation, William C. Maher, the new 
president, addressed the association, stressing his apprecia- 
tion for the confidence reposed in him by the membership, 
and promised on behalf of his fellow officers the best pos- 
sible service they could render. He also stressed on be- 
half of himself and the other officers their thanks for the 
election to their various positions. 

Frank P. Tweedie, retiring president, on turning over 








Ww. C. Maher 
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the gavel of authority to Mr. Maher, expressed his best 
wishes for the success of the new administration, and 
pledged his aid and support whenever the newly elected 
officers should call upon him. 











H. S. Charlton, director; E. H. Loubat, newly elected treasurer, 
H. Grimaldi, vice president, of the New Orleans asso- 
ciation 


amd A. 


The application committee having reported favorably 
on several applications, several new members were elected 
to membership. A. H. Grimaldi, chairman of the enter- 
tainment: committee, announced that a banquet had been 
prepared, the meeting adjourned and the members re- 
paired to Arnaud’s Restaurant where the sumptuous re- 
past was served. 





RICHMOND OFFICERS RE-ELECTED 

The recommendations of the nominating committee for 
the Master Plumbers and Heating Association of Rich- 
mond, Va., Inc., were accepted by the members of that 
organization, and the following officers were elected to 
serve during 1928: President, E. G. Harris; vice presi- 
dent, R. C. Beverley; secretary-treasurer, H. G. Long- 
worth; sergeant-at-arms, W. F. Gerhardt; trustees, T. E. 
Beckner, R. M. Booth and H. A. Carter. They will be in- 
stalled on February 13. 

At the meeting, Executive Manager B. Y. Kinzey pre- 
sented plans for a Home Comfort Exposition to be held 
during May. These plans, which have been carefully con- 
sidered by a joint committee representing the association 
and Richmond wholesalers, include an exhibit of plumbing 
and heating goods, 58 manufacturers having already been 
invited to show their wares. Carly discussions also pro- 
vide for each member of the association to have at least 
one floor day a week when his customers will be invited 
to attend as his guests. In addition the women’s clubs of 
the city will be invited to hold their meetings at the expo- 
sition and a talk on “‘Civilization’s Greatest Gift’’ is being 
arranged for. 





INSTALL OFFICERS OF PASSAIC ASSOCIATION 

Roy J. Schleich was made president for the third con- 
secutive term at the annual installation of officers of the 
Passaic Association of Master Plumbers, held Wednesday 
evening, January 11, at the Y. M. C. A., Passaic, N. J. 
James Desmond, president of the New Jersey State Asso- 
ciation, directed the installation ceremony, and George R. 
Aldous, honorary member and past president, acted as 
toastmaster. 

Other officers installed were: Samuel Schneider, vice- 
president; Harry Pruzansky, treasurer; Allan J. Blair, 
secretary; Harry Vogel, financial secretary; Abe Levenson, 
sergeant-at-arms, and §S. L. Levenson, executive secretary. 
Committee chairmen appointed at the session were: S. 
Schneider, trade welfare committee; H. W. Burrell, sani- 
Blair, press committee; H. Vogel, 
L. Schneider, state conference com- 


tary committee; A. 
finance committee: 


mittee; B. Steinberg, membership committee. 
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FORM SOUTHERN CALIFORNIA HEATING AND 
VENTILATING COUNCIL 

The Southern California Heating and Ventilating Coun- 
cil is the name of a new organization which was formed 
recently in Los Angeles, Calif. Its purpose is to operate 
directly upon the heating and ventilating trade in the 
standardization of materials and methods, and promote 
legislation to help the industry. 

The membership of the new association will be com- 
posed of active and associate members. The active mem- 
bers will consist of members of the Heating & Piping 
Contractors Association, the Heating & Ventilating Con- 
tractors Association and the Los Angeles Society of Heat- 
ing & Ventilating Engineers. Associate members who will 
not have a voice and voting power in the meetings of the 
organization, will consist of engineers connected with 
public works and utilities, and of engineers in the em- 





TO MAKE MORE PROFIT 


J. MAKARIUS, plumbing and heat- 
R. ing engineer of Dayton, Ohio, has 
this to say about the trend of business: 
“Many plumbing and heating contractors 
are of the opinion that the jobber would 
like to sell direct. In fact, it is just the 
reverse of that. I am positive that the 
closer the plumber, jobber and manufac- 
turer get together the more money we 
will all make. 

“From my observation there seems to 
be a bigger hangover of business from 
1927 than there was from 1926, thereby 
giving us a running start over last year. 
The volume of business done by most mas- 
ters this coming year will depend very 
much on how willing they are to go out 
and get it. As to profit, those who know 
their costs will receive a return on their 
money. For the plumber who is ‘guess- 
timating’ at his work, let him begin to read 
the hand-writing on the wall. The supply 
house credit associations will see that he 
no longer gets credit. Banks must have 
gilt-edged securities and a first class profit 
and loss statement, and he cannot produce 
them. 

“If your figures tell you what you should 
have for a job, stick to them. If you do 
not get the contract you haven't lost any- 
thing. Begin looking for another man to 
do business with.”’ 











ploy of private contracting firms and individuals. Thus 
it will be evident that the new organization will attract 
into its membership every engineer of ability and stand- 
ing in both the heating and ventilating as well as those 
in public service. 

Regular monthly meetings will be held, the meeting 
date being the first Wednesday of the month. However. 
owing to the holiday season just closed, the January meet- 
ing probably will not be held before the third Wednesday. 
This postponement will enable the committees ap- 
pointed at the first annual meeting, held in December, to 
get together and to prepare their preliminary reports and 
to outline the work of the organization for the ensuing 
year. 

Officers of the Southern California Heating & Ventilat- 
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ing Council are as follows: president, E. L. Ellenwood, 
consulting engineer; vice president, H. S. McClelland, ven- 
tilating contractor; treasurer, T. G. Lohman, of Lohman 
Bros., plumbing contractors; secretary, E. W. Hokom, 
secretary of the Heating & Piping Contractors Association. 

At the first meeting of the association held in Decem- 
ber the following standing committees were appointed: 
heating engineering standards—O. W. Ott, chairman, E. E. 
Emerson, J. L. Holmes and T. G. Lohman; ventilating 
engineering standards—S. E. Locke, chairman, H. 8S. Mc- 
Clelland, R. E. Phillips and H. N. Tyson; heating equip- 
ment materials and workmanship—J. G. Holmes, chair- 
man, H. C. Westover, E. W. Holmes and D. S. Reynolds; 
ventilating equipment materials and workmanship—R. E. 
Phillips, chairman, J. C. McInturff, S. E. Locke and H. C. 
Westover; membership—E. W. Hokom, chairman, T. G. 
Lohman, E. E. Emerson and H. S. McClelland; investiga- 
tion—D. S. Reynolds, chairman, E. W. Hokom, E. E. 
Emerson and S. E. Locke. 





PHILADELPHIA SUBURBAN ASSOCIATION TO HOLD 
BANQUET 

The sixth annual banquet and ladies night of the Phila- 
delphia Suburban Master Plumbers Association will be 
held at the Brookline Square Club, Thursday evening, 
February 16, it is announced by David S. Sanderson, who, 
for the fifth successive year, is chairman of the committee 
in charge. Mr. Sanderson’s associates on the committee 
include Messrs. Wilson, Sharpe, White, Hughes and Mur- 
phy. 





TO HOLD ANNUAL BANQUET 
The annual banquet of the South Bergen Master Plumb- 


ers’ Association is to be held on the evening of March 17, - 


at the Elks Club, Rutherford, N. J. 





For the New 
TubeType, Too 


The Moore Radiator 
Hanger takes every 
type of installation 
with equal ease. Even 
the new tube type ra- 
diators are easily and 
quickly hung with 
Moore Hangers. 


Your jobber has them 





CARTY & MOORE 





NEERIN . 
ENGINEERING C e., oe 
611 West Larned Street 
Detrelt, Michigan 
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CADIAT ORK HANGER ¢ 
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NEW OFFICERS OF N. & N. W. MASTER PLUMBERS’ 
PLEASURE CLUB INSTALLED AT DINNER DANCE 
The newly elected officers of the North and Northwest 

Master Plumbers’ Pleasure Club of Chicago, voted on at 

the club’s January meeting, were formally installed in 

their respective positions at a dinner dance held the eve- 
ning of January 18, at Aldine Hall. Over one hundred 
members and ladies were present to do honor to Martin 

Sauser, the new president, and his associates, and they 

stayed after the dinner to dance. 

Walter J. Blyth acted as toastmaster at the dinner, and 
when the business meeting was ready for call, he turned 
over the chair to Elmer Sanger, retiring president. Mr. 
Sanger made his annual report, which showed that the club 
was in a flourishing condition. Frank Pearson then offi- 
ciated as installation officer and, helped by William E. 
Bahn as marshal, duly installed Martin Sauser as presi- 
dent, E. J. Benning as vice-president, H. H. Diedesch as 
financial secretary, Henry Breyer as treasurer, and John 
Blair as sergeant-at-arms. After each newly elected officer 
had said a few words, Henry Swade, on behalf of the club, 
presented Elmer Sanger with a token of the club’s appre- 
ciation of his excellent services as president during the 
past year, Mrs. Henry Clauson acted in the same capacity 
in presenting a token to Peter M. Munn. 

Mrs. Robert Liss, president of the Women’s Auxiliary 
to the Illinois Master Plumbers’ Association, was present 
and spoke to the club about her organization’s activities. 
Mrs. H. H. Diedesch, president of the Women’s Auxiliary 
to the North and Northwest Club, was also called upon, 
and announced that her organization would hold a card 
party on February 2. Others who spoke were William 
Redieske, Henry Clauson and Harold Stift. 

It was announced that the club’s annual dance would be 
held on February 15. 





An all brass octagon shaped union, 
made from special red brass. Leaks are 
unknown to users of Ace Unions and 
once attached to the line your troubles 
are over. 


Ace Unions possess strength, quality 
and appearance that is unexcelled. 

Look for the name ACE cast on each 
union and beware of imitations. 


Ask your jobber or write us 


THE KING UNION ComMPANy, Jvc. 
Hillsgrove, Rhode Island 
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ELECTRIC BASEMENT DRAINER 


- The 

i 1928 
Model 

Is Ready! 


S. O. S. Calls 
on account of 


LEAKY 
BASEMENTS 


are coming! 


Get Ready 
NOW! 


~With "7 Important 
Improvements 


The Stark 


Pump Company 


17128 Mt. Elliott Ave. : DETROIT 


. 
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World’s Largest Manufacturer of Pumps of This Class 

















COMMITTEE APPOINTMENTS ANNOUNCED FOR 
CALIFORNIA CONVENTION 


Plans are rapidly maturing in making the 1928 conven- 
tion of the California State. Master Plumbers’ Association 
one of the largest and most enthusiastic gatherings ever 
held in the Golden State. It is scheduled to take place in 
San Francisco on May 14, 15 and 16, with headquarters 
at the Clift Hotel. 

Alexander Coleman, past secretary of the national asso- 
ciation, is in charge of convention arrangements, and has 
announced the following committee appointments, the ap- 
pointee in each case being the chairman of his respective 
committee: Albert J. Wilson, banquet; Joseph Ahlbach, 
registration; Anthony J. Silva, grand ball; William P. 
Goss, steamer excursions; J. V. Young, auto sightseeing: 
Victor J. Petersen, card parties; Frank J. Klimm, golf; 
James H. Pinkerton, finance; George Y. Morton, badges 
and program; William J. Forster, hotel; A. Newmark, 
special; S. Petersen, theatre party—for ladies; Joseph 
Rohr, speakers and luncheons; Ernest Schaeffle, secretary 
of all committees; and William J. Monihan, as president 
of the local body, will act as ex-officio member of all 
committees. 

Some indications of the thoroughness with which Mr. 
Coleman is looking after the many details having any 
bearing on the success of the convention, may be gained 
by taking note of the fact that he has just secured the 
co-operation of the Park Commission of the City of San 
Francisco toward having a floral design planted in front 
of the conservatory in Golden Gate Park which will read 
“WELCOME—CALIFORNIA MASTER PLUMBERS-—-MAY 
14, 15, 16, 1928,’’ and which will be in full bloom during 
the convention period. 





NORTH HUDSON MASTERS INSTALL OFFICERS 


Over 165 members and their friends attended the party 
and reception held in conjunction with the installation of 
officers of the North Hudson Master Plumbers Association, 
at the Elks’ Club, Union City, N. J., on the evening of 
January 9. <A. C. Krieger, second vice president of the 
New Jersey Association of Master Plumbers, acted as mas- 
ter of ceremonies for the affair, and a message of welcome 
was delivered by Charles W. Gilmour, president of the 
North Hudson Master Plumbers’ Association. 

The newly installed officers of the association consisted 
of: Charles W. Gilmour, president; Fred Baker, vice presi- 
dent; William H. Dyer, recording secretary; O. Viehweg, 
financial secretary; J. C. Westervelt, treasurer. This ses- 
sion marks the second re-election of Mr. Gilmour as presi- 
dent of that association. Mrs. A. Thane was elected as 
president of the Women’s Auxiliary; Mrs. Wm. T. J. Or- 
riss, vice president; Mrs. J. Meffert, secretary; and Mrs. 
L. Manegaux, treasurer. 

Attending the affair were: Charles A. Mohn, mayor of 
Union City; Andrew A. Taaffe, of Newark, director of the 
National Association of Master Plumbers; James E. Des- 
mond, of Elizabeth, president of the New Jersey Associa- 
tion of Master Plumbers; William Chesnut, first vice presi- 
dent of the New Jersey association; Mrs. Louis Wiegel, 
president of the Clifton, N. J., Women’s Auxiliary; Mrs. 
Leslie H. Williams, of East Orange, state president of the 
Women’s Auxiliary; Mrs. Charles Werner, president of the 
Jersey City Auxiliary, and Mr. and Mrs. George Brenner, 
of East Orange. 

Entertainment, consisting of orchestral and vocal music, 
was provided by local musical groups, made possible by 
the entertainment committee of the reception, consisting 
of A. Thane, chairman, C. C. Cole, A. C. Krieger and C. 
Steller. A half-pound box of candy was presented to each 
lady present by the Thatcher Co. 
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TAKES TRIP IN INTEREST OF APPRENTICESHIP 

S. Lewis Land, director of the apprenticeship depart- 
ment of the National Trade Extension Bureau, Evansville, 
Ind., left recently for an extended trip during which he 
will talk to groups on the subject of apprenticeship. It is 
understood that his itinerary will eventually take him to 
the Pacific Coast, where several meetings are planned. 

The itinerary so far announced includes stops at Bir- 
mingham, Tuscaloosa, Ala.; Montgomery, Ala.; Auburn, 
Ala.; Mobile, Ala.; New Orleans, Baton Rouge, La.; Hous- 
ton, Tex.; San Antonio, Tex.; Fort Worth, Tex.; Dallas, 
Tex.: Oklahoma City, Norman, Okla.; Muskogee, Okla., 
and Tulsa, Okla. 





A. S. H. V. E. CELEBRATES FRANKLIN’S BIRTHDAY 

The American Society of Heat- 
ing and Ventilating Engineers 
was prominently active in the 
celebration of Benjamin Frank- 
lin’s birthday in New York City. 
Tuesday, January 17, a pilgrim- 
age was made by the society, co- 
operating with the Benjamin 
Franklin Memorial Committee, 
to Franklin’s statue in Park 
Row, New York, where wreaths 
were placed by various organiza- 
tions, including the A. S. H. V. E. The heating and ven- 
tilating engineers were represented by Champlain L. Riley, 
past president, and A. V. Hutchinson, secretary, who thus 
Officially and publicly acknowledged the recent designa- 
tion of Franklin as the ‘‘Patron Saint of the American 
Society of Heating and Ventilating Engineers.’’ 

Franklin, it may be remembered, invented a stove, a 
type still in existence and still bearing his name, and was 
a pioneer advocate of fresh air. The society planned to 
honor the famous statesman and inventor again at the 
annual meeting, where former U: S. Senator A. O. Stanley 
of Kentucky, the principal speaker at the banquet, was to 
eulogize his name. 

The exercises on Franklin’s birthday were in charge of 
J. Henry Smythe, Jr., of the Sons of the American Revo- 
lution. 








BROOKLYN ASSOCIATION TO HOLD BENEFIT FOR 
WELFARE CAMP 

The Brooklyn Branch, Association of Master Plumbers 
of the City of New York, has taken on a pleasant duty 
in sponsoring a benefit affair for the Welfare Camp Asso- 
ciation, which conducts a camp for poor children each 
year. The idea had its inception last fall, when several 
members of the master plumbers’ association made a visit 
to the camp, which is run by a committee headed by 
Matthew J. Kennedy, who is also president of the Greater 
New York Association and a past president of the New 
York State Master Plumbers Association. 

The Brooklyn body, which helped put the camp on its 
feet soon after it began, by contributing $500, has decided 
to hold a dinner dance soon after Lent, the entire pro- 
ceeds to go to the camp association. A committee, headed 
by Harry Voletsky, was appointed, and this committee is 
now making plans for a big celebration, which will include 
associations from other boroughs. The Brooklyn body 
plans to underwrite all expenses of the dinner. 

The camp consists of approximately 57 acres in the foot- 
hills of the Berkshires, near Brewster, N. Y. Last year 
there were 60 girls between the ages of 5 and 12 years 
cared for at the camp. Sanitary conditions are excep- 
tional, the masters say, all fixtures having been donated 
by a prominent Brooklyn plumbing supply house. 





DOMESTIC ENGINEERING 83 








P 





IPE HANGERS 














JUMBO PIPE HANGERS 


Perfection Jumbo Pipe Hangers 
are characteristic of their name. 
They are rugged, strong and built 
for the heavy work of holding 
pipe lines solid. 





From your jobber. 


éstablished 1894 
NEW BRITAIN, CONN. 














3 Times the Profit! 


Every time you sell a Whale-bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 
ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer. 

TOILET! 


WHALE-BONE-ITE 3:37 


THE BRUNSWICK-BALKE-COLLENDER COMPANY: CHICAGO 





























Improved 
“Wilhelmi” Boilers 


Built of the finest of lake 

copper, Improved ‘‘Wilhelmi” 

Copper Boilers give matchless 

performance at all times under 

the most ddverse conditions. 
Write for our complete catalog. 


HAYES MFG. CO., Makers 


Paterson, New Jersey 























HARD:RUBBER 
FLINTEX TOILETSEATS 


A = 
The Seat a Flood Could Not Destroy 
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: Spencer 


steam .vapor or hot water 


Heater 
burns No.1] Buckwheat coal 


“A Size and Type for Every Heating Requirement’’ 








SPENCER HEATER CoO., General Offices: Williamsport, Pa. 


New York City Boston Philadelphia Baltimore Hartford 
Buffalo Rochester Scranton Syracuse Albany 














Stringer ‘tu... Fi 
| x — 





There is a complete line of STRINGER cast iron or 
screwed pipe fittings for the better and more econom- 
ical roughing in of any type operations—whether for 
the smaller cottages or bungalows, the larger apart- 
ment or hotel buildings, or skyscrapers. 


Special features save you both time and money. 
Write us for catalog of modern and economical plumb- 
ing roughing-in systems. 


STRINGER BROS. CO., Inc. 
1100 West 38th St. 33 Chicago, Illinois 
Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois; Gadsden, Alabama 











| AND FITTINGS 


Order from jobber—Get 
Mueller Genuine Brass Pipe 
with Mueller Fittings. Send 
for new Mueller Catalog. 


PORT HURON + MICHIGAN 





| i} GENUINE MUELLER PIPE 








MIDLAND oxerecce FLASHINGS 


Made from virgin 
pig lead by a pat- 
ented process that 
assures you of 
a pliable lead flash- 
ing free of air pock- 
ets and cracks and 
of uniform thick- 
ness. Heavy calk- 
ing ring inside. No 
joints tocomeapart. 
Will fit any pitch 
roof. 
Ask your jobber. 


=... santana Midland Metal Mfg. Co. 
The Yeliow Label is your protection againet Kansas City, Me. Newark, N. J. 


inferior imitations. Insist upon it 





















































SAN ANTONIO ASSOCIATION ELECTS OFFICERS 

The annual election of the San Antonio Master Plumb- 
ers’ and Heating Contractors’ Association was held in the 
offices of the association recently and the following offi- 
cers were elected to serve the association for the current 
year: Harry G. Wharton, president; Charles Gutzeit, vice 
president; F. C. Wangler, treasurer; C. M. Zeigle, secre- 
tary, and Owen Wicker, sergeant-at-arms. Members 
elected to the board of directors were: J. B. Hudson, F. W. 
Geyer, J. C. Kirkwood, A. Sacks, W. P. Shafer and Harry 
G. Wharton. 

Preliminary plans were also outlined by Secretary 
Zeigle for the establishing of a benefit fund for members. 
According to the plan, it is proposed to set aside a cer- 
tain portion of the dues each month to establish a fund 
from which would be drawn a sum of $1,000, payable to 
a member’s family in event of his demise. Such members, 
in order to obtain the full benefit of this fund, would be 
obliged to be in good standing in the association and to 
have their dues paid up at all times. It is also proposed 
to turn a part of the gross income from the association 
into this fund. Dues will probably be slightly increased 
to take care of this fund. 

The benefits of such a plan were explained by Mr. 
Zeigle, who pointed out that each member’s family would 
have a representative sum of money in hand immediately 
upon the death of the member, without waiting for insur- 
ance, red tape, or business procedure. At the same time, 
it would be an incentive for members to keep in the asso- 
ciation and keep their dues paid up at all times. The 
plan has been well received by all the members. 





TRENTON ASSOCIATION FORMS BUDGET COMMITTEE 
The president of the Master Plumbers Association of 
the City of Trenton, N. J., announces the formation of a 
budget committee, which is to work out the financing of 
association activities during 1928. The committee is headed 
by Clifford Jeffries and includes Harry Greiner, J. M. 
Heidweiler, John Edelman and Joseph B. Reeve. 





RICHMOND MASTERS PUSH PLUMBING LEGISLATION 

The bill creating a board of plumbing commissioners in 
Virginia to promulgate and enforce a state-wide plumbing 
code has been introduced in the State Legislature and re- 
ferred to the committee on general laws. Members of 
the Master Plumbers and Heating Association of Rich- 
mond, Va., are being urged to write James P. Jones, 315 
West Broad street, and to Charles W. Crowder, American 
National Bank building, both Richmond members of that 
committee, asking them to support the bill. 





TO HOLD ANNUAL BANQUET 

The annual banquet of the Master Plumbers’ Associa- 
tion of Montclair, Bloomfield, Verona and Vicinity will be 
held at the Elks Club, Park street, near Bloomfield ave- 
nue, Montclair, N. J., on Wednesday evening, February 8, 
it is announced by Charles J. Samuel, secretary of the com- 
mittee in charge. The committee is headed by William N. 
Chesnut, and consists of Mr. Samuel, Henry J. Weingart- 
ner, treasurer, Henry J. Williamson, Raymond W. Kier- 
stead and David B. Van Sant. 





NEWARK ASSOCIATION TO HOLD LADIES’ NIGHT 

The annual banquet and ladies’ night of the Newark 
Master Plumbers Association will be held in the Elks’ 
Club of the New Jersey city, on Thursday evening, Febru- 
ary 16, itis announced. Fred Engelberger, past president, 
is chairman of the entertainment committee which has the 
affair in charge. Mr. Engelberger announces the affair 
will be held in the lodge room instead of in the dining hall, 
as formerly. 

















Complete Calendar of Convention Dates 





January 31 and February 1 and 2, 1928.—The fortieth annual 
convention of the Iowa Master Plumbers’ Association to be 
held in Cedar Rapids. 

February 6 and 7, 1928.—-The annual convention of the 
Master Plumbers Association of West Virginia, at Fairmont, 
W. Va. 

February 7 and 8, 1928.—The thirty-fourth annual conven- 
tion of the Minnesota Retail Plumbers’ Association to be held 
in St. Paul at the Lowry Hotel. 

February 8 and 9, 1928.—The winter meeting of the Eastern 
Supply Association, to be held in New York City, with head- 
quarters at the Hotel Astor. 

February 13, 1928.—The State-Wide Conference for the Pro- 
motion of Apprenticeship and Journeymanship Education in 
the Plumbing Trade, to be held at the Republican Hotel, Mil- 
waukee., 

February 14, 15 and 16, 1928.—The thirty-seventh annual 
convention of the Ohio State Association of Master Plumbers, 
at Cleveland, Ohio, with headquarters at Hotel Winton. 


February 14, 15 and 16, 1928.—The thirty-fourth annual con- 
vention of the Wisconsin Master Plumbers’ Association to be 
held at the Hotel Schroeder, Milwaukee. 


February 14 to 18, 1928.—The Midwestern Engineering and 
Power Exposition, at Coliseum, Chicago. 


February 15 and 16, 1928.—Plumbing Conference at the 
Massachusetts Institute of Technology, Cambridge, Mass., 
under the auspices of the Massachusetts State Association of 
Master Plumbers and the Massachusetts Sanitary Club. 

February 21-28, 1928.—The tenth annual Own Your Home 
Building and Equipment Exposition of New York City, to be 
held at the Madison Square Garden. 


March 6 and 7, 1928.—The eighth annual convention of the 
State Association of Master Plumbers of North Dakota, to be 
held at the Chamber of Commerce, Fargo. 


March 12, 13 and 14, 1928.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Gary, Ind. 


March 13 and 14, 1928.—The thirty-fifth annual convention 
of the Maine State Association of Master Plumbers, to be held 
in Portland with headquarters at the Falmouth Hotel. 


March 19, 20 and 21, 1928.—The forty-fourth annual con- 
vention of the Missouri State Association of Master Plumbers, 
to be held at Joplin. 

March 20 and 21, 1928.—The fortieth annual convention of 
the New York State Master Plumbers’ Association to be held 
at Rochester. 


March 27, 28 and 29, 1928.—The thirty-sixth annual conven- 
tion of the Michigan State Association of Plumbing and 
Heating Dealers to be held at Bay City, with headquarters 
at the Wenonah Hotel. 

March 31 to April 7, 1928.—The eighth annual Own Your 
Home Building and Equipment Exposition, at the Coliseum, 
Chicago. 











April 3, 4 and 5, 1928.—The annual convention of the Amer- ‘ 


ican Oil Burner Association at Stevens Hotel, Chicago. 

April 9 and 10, 1928.—The sixth annual convention of the 
Arkansas State Master Plumbers’ Association, to be held in 
Little Rock, with headquarters in the Lafayette Hotel. 

April 9, 10 and 11, 1928.—The forty-fifth annual convention 
of the Massachusetts State Association of Master Plumbers, 
to be held in Boston, with headquarters in the Statler Hotel. 

April 11 and 12, 1928.—The meeting of the Central Supply 
Association, to be held at the Palmer House, Chicago. 


April 16 and 17, 1928.—The annual convention of the Asso- 
ciated Master Plumbers of Alabama, to be held in Mobile. 

April 16 and 17, 1928.—The fifth annual convention of the 
Virginia Associated Plumbing and Heating Contractors, to be 
held at Salem, Va. 

April 16, 17 and 18, 1928.—The thirty-ninth annual conven- 
tion of the Associated Master Plumbers of Texas, to be held 
at El Paso, with headquarters at the Paso del Norte Hotel. 

April 19 and 20, 1928.—The seventh annual convention of 
the Louisiana-Mississippi Association of Plumbing and Heat- 
ing Dealers to be held at Mandeville, La., with headquarters 
at the St. Tammany Hotel. 

April 23 and 24, 1928.—The sixth annual convention of the 
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Florida State Association of Master Plumbers and Heating 


Dealers, Inc., to be held at Winter Haven. 

April 26 and 27, 1928.—The annual convention of the Geor- 
gia State Association of Master Plumbers to be held at Savan- 
nah, with headquarters at the DeSoto Hotel. 


May 8S and 9, 1928.—The thirty-first annual convention of 
the Colorado Society of Sanitary and Heating Engineers. 

May 8S and 9, 1928.—The thirty-eighth annual convention of 
the Connecticut Master Plumbers’ Association, to be held in 
Waterbury. 

May 14 and 15, 1928.—The twenty-sixth annual convention 
of the Oklahoma State Association of Master Plumbers, to be 
held in Tulsa. 

May 14, 15 and 16, 1928.—The twenty-seventh annual con- 
vention of the California State Master Plumbers’ Association 
to be held in San Francisco, with headquarters at the Clift 
Hotel. 

May 15 and 16, 1928.—The thirty-fourth annual convention 
of the Pennsylvania State Association of Master Plumbers to 
be held at Reading, with headquarters in the Rajah Temple. 

May 18 and 19, 1928.—The thirty-eighth annual convention 
of the Oregon State Association of Master Plumbers. 

May 22 and 23, 1928.—The twenty-seventh 
tion of the New Jersey State Association of Master Plumbers. 





annual conven- 





May 22 and 23, 1928.—The annual meeting of the National 
Pipe and Supplies Association, to be held in Detroit, Mich., 


with headquarters at the Statler Hotel. 


May 31 and June 1 and 1928.—The annual convention of 
the National Association of Plumbing and Heating Salesmen 
at Pittsburgh, Pa., with headquarters at the William Penn 
Hotel. 

June 4, 5, 6 and 7, 1928.—The thirty-ninth annual 
tion of the Heating and Piping Contractors National Associa- 
tion to be held in Philadelphia, with headquarters at the 
Bellevue-Stratford Hotel. 


June 12, 13, 14 and 15, 1928.—The annual convention of the 
National District Heating Association, to be held in Atlantic 
City, N. J., with headquarters at the Ambassador Hotel. 

June 18, 1928.—The thirtieth annual convention of the As- 
sociated Master Plumbers of Tennessee to be held in Memphis. 


June 19, 20 and 21, 1928.—The forty-sixth annual convention 
of the National Association of Master Plumbers in Memphis, 
Tenn., with headquarters in the Peabody Hotel. 


°” 
me 


conven- 





COMING TRADE EVENTS 


February 2, 1928.—The annual banquet and ladies’ night of 
the Master Plumbers Association of Jersey City, N. J., to be 
held at the Masonic Club. 

February 8, 1928.—The annual Ladies’ Night of the Master 
Plumbers Association of Philadelphia, to be held at McCallis- 
ter’s Auditorium. 

February 8, 1928.—The annual banquet of the Master Plumb- 
ers’ Association of Montclair, Bloomfield, Verona and Vicinity, 
at the Elks Club, Montclair, N. J. * 

February 14, 1928.—The annual ball of the Boston Master 
Plumbers’ Association, to be held at the Convention Hall in 
that city. 





February 15, 1928.—The annual dance of the North and 
Northwest Master Plumbers’ Pleasure Club of Chicago to be 
held at the Logan Square Masonic Temple. 

February 16, 1928.—The sixth annual banquet and ladies’ 





night of the Philadelphia Suburban Master Plumbers Associa- 
tion, to be held at the Brookline Square Club. 





February 16, 1928.—The annual banquet and ladies’ night of 
the Newark Master Plumbers’ Association, to be held in the 
lodge room of the Elks Club. 

March 1, 1928.—The thirteenth annual ball of the Master 


Plumbers Association of Baltimore City, Inc., to be held at 


Lehman’s Hall. 

March 3, 1928.—The annual masquerade of the North Hud- 
son Ladies Auxiliary, to be held at the Elks Club, Union City, 
N. J. 

March 17, 1928.—The 
Master Plumbers Association, 
Rutherford, N. J. 





South Bergen 
Elks Club, 


the 
at the 


annual banquet of 
to be held 








86 DOMESTIC ENGINEERING 










Our bulletin No. 11 
tells the whole 
story. Send 
for it. 


CABCO GAS STEAM 
ADIATOR 





Cabco 
Gas 


Steam 
Radiators 











CABCO GAS STEAM 


An 
RADIATOR 


Unusual fe = 


Opportunity 
for 


Exclusive 


Dealers 






































AN AUXILIARY HEATER 


Here’s how the Cabco Gas Steam Radiator hooks 
up to the regular heating system. 


It may also be used as a separate heating unit. 


Reasonably priced — easy to install —simple to 
operate. Write for details. 


CABCO IRON WORKS, Incorporated 


GOWANDA, NEW YORK 








A NEW S &K RAINBOW FIXTURE 


PATENTED AND PATENTS PENDING 
STANDARDIZED UNITS —. 


REMOVABLE WEARING 
PARTS 












NO WEAR ON BODY 


12-in. Center to Center 
D-478 


Incorporating all of the desirable 
features of the S& K “Nowob’”’ (no 
wear on body) construction, this new 
Rainbow swinging spout and swinging 
shampoo attachment will ‘‘get over’’ 
big with your customers. 


No switch valve or sliding 
parts in the shampoo of this 
fixture 


There’s a real profit in it for you, too. 
Ask your jobber for prices. Write for 
descriptive circular. 


Street & Kent Mfg. Co. ciybovre‘sve. Chicago 
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Obituary 


Harry Verbeek 
Harry Verbeek, for many 
years connected with the 
plumbing supply business in 
Chicago, died at his home in 
Berwyn, Ill., a suburb of Chi- 
cago, on Thursday, January 
19, in his sixty-third year. 
Mr. Verbeek was for several 
years president of the Sani- 
tary Specialty Mfg. Co., on 
Milwaukee avenue, Chicago, 
until this firm went out of 
business. Later he acted as a 
manufacturer’s representative 
for about twenty years, until 
about four or five years ago 
when he entered the insur- 
ance business. Mr. Verbeek 
had a large circle of friends 
in the plumbing trade in Chicago and vicinity who will 
regret to hear the news of his death. His wife and two 
married daughters survive him. 
Edgar J. Pratt 
Edgar J. Pratt, for many years engaged in the plumbing 
and heating business at Cohasset, Mass., died at his home 
on Ripley Road, in that city, January 3. He was in his 
seventy-second year. He was a native of Cohasset, and 
at the age of 17 left the city and learned the trade of 
stove-making and tinsmithing. Returning some years 
later, he engaged in the plumbing and heating business, 
which he conducted successfully for many years. Al- 
though never a town official, he took an active part in 
civic affairs, gave willingly of his time in public service 
and served on many unpaid commissions and committees. 
A widow, one daughter and three sons survive him. 


Thomas J. Conroy 

Thomas J. Conroy, who for the past ten years conducted 
a plumbing business in St. Paul, Minn., died January 7 in 
Phoenix, Ariz. He was in his fifty-sixth year. Mr. Con- 
roy went to Phoenix in November to recover from bron- 
chial asthma. He was an honorary member of the St. 
Paul Master Plumbers Association. He is survived by 
three brothers and two sisters. 

John B. Gaffey 

John B. Gaffey, a master plumber at 475 Blue Hill ave- 
nue, in the Roxbury district of Boston, was killed in that 
city Saturday, January 7, a day after the death of his 
wife. He was in his sixtieth year. He suffered a fainting 
spell while on the elevated platform, and fell over onto 
the tracks in front of an approaching train. He suffered 
a fractured skull and severe burns from the third rail, 
and was taken to the Boston City Hospital, where he died. 

Thomas C. Wishart 

Thomas C. Wishart, plumbing contractor of Redwood 
City, Calif., accidentally shot and killed himself on a 
hunting trip, January 8. The accident occurred near 
Santa Rosa. 





Harry Verbeek 


Frank H. White 

Frank H. White, vice president of William White, Inc., 
2216 Ridge avenue, Philadelphia, and a son of William 
White, who has been a member of the Master Plumbers’ 
Association of Philadelphia for many years, died on Fri- 
day, January 13. The funeral was held from his late 
residence, 1214 West Airy street, Norristown, Pa., on 
January 16. 





ee 
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SOUTH BEND ASSOCIATION HOLDS DINNER DANCE 

Members of the South Bend (Ind.) Society of Sanitary 
Engineers, their wives and representatives of the local 
wholesale houses held a dinner, dance and get-together 
celebration, January 11, at the College Inn, Hotel La Salle. 
About forty couples were present and the affair was one of 
the most successful ever staged by this association. 

William H. Burke, president of the South Bend associa- 
tion, presided as toastmaster. Harry Schriner, of Elkhart, 
member of the board of directors of the state association, 
and Mrs. Schriner were present. 

Dancing and card playing followed the dinner and Mr. 
and Mrs. Robert Braunsdorf, of Walter J. Braunsdorf & 
Son, were awarded a prize as the most graceful dancers. 





CHARLES BREEN TO HEAD UTICA ASSOCIATION 

Charles Breen was elected president of the Utica Asso- 
ciation of Master Plumbers at the annual meeting held in 
the association rooms at 224 Genesee street on a recent 
evening. Other officers who were elected at the same time 
treasurer, W. C. 


are: Vice president, Raymond Ehrsam; 
Hughes; secretary, Ernest Marotta; trustee, A. M. Ober- 
nesser. The association voted to send Prof. Harman of 


the Utica Free Academy faculty to Pittsburgh, Pa., to at- 
tend the conference of plumbing and heating instructors. 





MONTHLY MEETING CHICAGO OIL BURNER 
ASSOCIATION 


The regular monthly meeting and luncheon of the Chi- 
cago Oil Burner Association was held in Chicago at noon 
on January 10. Russell D. Barnes, of the Chicago branch 
of the Oil-O-Matic Company and vice president of the 
association, was in the chair in the absence of the presi- 
dent, Lyle Strait. Special entertainment was provided. 
Cigars were furnished by Cliff W.-Presdee. 

The speaker was Herbert B. Snyder, president of the 
First National Bank, Chicago. He contrasted business 
and manufacturing methods years ago with those of the 
present time, discussed loans and credits and cited several 
rocks on which manufacturing concerns are likely to be 
founded. At the close of the address, many questions 
were asked, among them being the question: ‘‘Do bankers 
consider that there is some definite relation between moral 
worth and financial worth of a company in deciding upon 
loans to that company?’’ The reply was that banking 
would be too easy if this were possible. 

T. C. Kyle, chairman of the ordinance and standardiza- 
tion committee, made an extensive report relative to Chi- 
cago ordinances, which was discussed at some length. 
Homer R. Linn, chief engineer of the western executive. 
office of the American Radiator Company, Chicago, spoke 
advising strongly that sales be sought from among those 
home owners who have been using a cheaper class of oil 
burners and prepare for apartment house business with 
boiler hook-ups that will permit all-year-around oil burner 
service. 

The question arose as to the necessity for providing 
service for oil burners, whether represented by members 
of the association or not in the general interest of oil 
burning. It was announced by Wm. K. Cochran, General 
Heat Machine Company, 4655 North Western avenue, Chi- 
cago, that he maintained such a service with 10 men on 
the job day and night for servicing burners of all kinds. 





PHILADELPHIA ASSOCIATION TO HOLD LADIES’ 
NIGHT 
The annual ladies’ night and dinner of the Master 
Plumbers Association of Philadelphia will be held at Me- 
Callister’s auditorium on February 8, it is announced. 
Frank Dykes heads a committee to handle the affair. 
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Safeguard Your Reputation! 


Where health protection depends upon ee safe sewage disposal, your repu- 
tation rests upon the Septic Tank you install. San-Equip satisfaction will protect 
your good name and bring more business and greater profits. 


Si airEguip Septic Tanks 


are made exclusively for the plumbing trade, following U. S. 
Public Health Service designs. ousands in use without a 
single failure. Easily installed. Write today for literature and 
sales helps. 






Chemical Toilet Corporation 
908 E. BRIGHTON AVE., SYRACUSE, N.Y. 


Makers also of San-Equip Self-Drain 
Waterless Toilets 























AewsTrome Baas 
CcHic . 


Write for 
Catalog 


' Armstrong Bros. 
ADJUSTABLE 


PIPE DIES and STOCKS 


Improved Design— Cut Like Lathe Tools 
| Dies are Alloy Tool Steel. Chasers are backed cff making 
them easy cutting and long lasting. 


ARMSTRONG BROS. TOOL CO. 


323 N. FRANCISCO AVE. CHICAGO, U. S. A. 




















DEPENDABLE 


CAST IRON 
Sor PIPE and FITTINGS 





Sanitary Co. of America 
LINFIELD, PA. 


















| geuggnain Hand Pumpsinclude 
a complete line of Pitcher 
Spout and Cistern Lift Pumps for 
shallow wells and cisterns; House 
Force Pumps for hand use in do- 
mestic water supply; Set Length 
Liftand ForcePumpsfor handand 
windmill use; and many other 
types. Send forComplete Catalog. Fig. 616. “Blue 



















Fig. 125 
Closed Top 
a The Deming Co., Est. 1880, Salem, O. Special H House 
orce Pump 











HAND AND POWER PUMPS 
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—— LL omen’s Ai uxilary 


New Jersey Auxiliary Board to Meet 

The Women’s Auxiliary of the New Jersey State Asso- 
ciation of Master Plumbers will hold its next state board 
meeting at the Elks Club, Hudson boulevard and Thirty- 
second street, Union City, N. J., beginning at 2:30 p. m., 
Monday, February 13. The board will be guests of the 
North Hudson auxiliary, who will entertain with a dinner 
in the Peacock room at 6 o’clock, and a theater party at 
the Lincoln theater in the evening. The hosts look for- 
ward to a large delegation from all New Jersey auxiliaries. 

Committees Named for Milwaukee Auxiliary 

The Ladies’ Auxiliary of the Milwaukee Master Plumb- 
ers’ Association held its first meeting of the New Year, 
Monday, January 9, in the Grill Room of Gimbel Brothers’ 
store. Mrs. A. J. Maag was appointed custodian. Mrs. 
Henry Weber was appointed chairman of the Sunshine 
Workers, and Mrs. Charles Heffling was appointed ser- 
geant-at-arms. 

The following members of the Ladies’ Auxiliary will 
serve on the entertainment committee during the coming 
year: Mmes. Charles Kreigel, George Block, Joseph Muel- 
ler, George Vogel, William Holzhaeuser, R. Schafer and 
Rob Schmidt. Mrs. Walter Dusold and Mrs. Charles Heff- 
ling are chairman and assistant chairman of the enter- 
tainment committee. 

Within the next week the committee will hold a con- 
ference to arrange for the entertainment of the ladies who 
attend the Wisconsin Master Plumbers Association con- 
vention to be held in Milwaukee in February. Every effort 
will be made to give the ladies a roval welcome, according 
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to Mrs. Jos. Brah, secretary of the Ladies Auxiliary there, 
and members are therefore especially urged to bring their 
ladies. 

Officers of the Ladies Auxiliary of the Milwaukee Master 
Plumbers Association were not formally installed at the 
last meeting as the ladies had a number of other things to 
attend to. They will be installed, however, at the Febru- 
ary 6 meeting. 

A number of activities are planned for the coming year. 
The ladies had intended to hold a Valentine party, but 
this has been postponed now because of the state conven- 
tion. A visit through the telephone building is scheduled 
for March 8. 

Oranges Auviliary Elects Officers 

The Ladies’ Auxiliary of the Master Plumbers of the 
Oranges, N. J., at its last meeting, held January 12, in- 
stalled the following officers: President, Mrs. Joseph 
Berg; vice president, Mrs. Frederick Hoffman; treasurer, 
Miss Bertha A. Koeck; recording secretary, Miss Hilda M. 
Koeck; financial secretary, Mrs. Ludlow Clark; sergeant- 
at-arms, Mrs. Charles Kunz; trustees, Mrs. Al Berg, Mrs. 
George Fricke, Mrs. Charles Hammil, Mrs. Harry Kraus. 
The master plumbers were invited for the installation and 
a pleasant evening was had at cards. 

Program Planned for Massachusetts Auxiliary Convention 

The Ladies’ Auxiliary of the Master Plumbers’ Associa- 
tion of Boston was entertained at luncheon at the Hotel 
Statler, on January 10, by the directors of the master 
plumbers’ association. The auxiliary’s program for the 
convention of Massachusetts State Association of Master 








BPERBECKER 


SHOWER. CURTAIN ROD/ 
















Patents Pending 





This is the new Shower Bath Curtain Rod that can- 

not be scratched or marred after it has been installed 

— Reason—tThere is no wear on the outside surface. 
The Bar Shown is our Type B. 

Get in touch with our nearest authorized agent or write us direct. 


THE BERBECKER & ROWLAND MFG. COMPANY 
WATERVILLE, CONNECTICUT 


Authorized Agents: 
ANDERSEN, 629 W. Washington Blivd., Chicago, IIl. 
-— HN G. KELLY, 210 E. 45th St., New York City 
FRANK H. KUHN, louse Bidg., Room 906, gg Pa. 
D. D. REED, 2459 Woodward Ave. -- Detroit, Mic 
Seg F. O’HARA & CO., sae Ist St., N. Minneapolis, Minn. 
. BRONSON PHILHOWER, 
RUSSELL D. KNIGHT CO., 18 Soaks 20th St., Philadelphia, Pa. 
FLETCHER-WEIL CO., 1921 E. 7th Street, Los An Stic Calif. 
FRANK J. RYAN, 12121 Saywell Ave., Clevelan 





» 62 Summer St., Boston, Mass. 




















— 


~ ODO PN reF 








January 28, 1928 DOMESTIC ENGINEERING 89 


Plumbers, to be held in Boston in April, will consist of a | - 


shopping tour on Tuesday, April 10, an entertainment for | 
everyone in the evening, Wednesday morning the annual | a ae ae SE 
meeting, and a “home talent tea’’ on Wednesday afternoon. COMMONWEALTH BRASS CORPORATION 

North Hudson Auxiliary to Hold Masquerade I ma\ \ \ 1 \ | IN 

The annual masquerade of the North Hudson, N. J., Rat 
4 >) a {\ © yy Vv 

Ladies Auxiliary will be held at the Elks Club, Union City, REA IDA J 1K@)Lea VY, AL ~ ES 
on Saturday, March 3. Mrs. William T. J. Orriss, 309 Ker- 
rigan avenue, Union City, is secretary of the entertainment 


committee which has the affair in charge, and tickets can 
be secured from her. 
HOST of success- 
ful steamfitters 
have learned by expe- 
rience that the most 
satisfactory radiator 


Hutchinson Auxiliary Entertained at Luncheon 

The ladies of the Auxiliary to the Hutchinson, Kan., 
Master Plumbers’ Association were recently entertained at 
luncheon by their president, Mrs. C. E. Wilkie. Red sweet 
peas and pink roses were used profusely as decorations. valves for any heating 
Those present were: Mesdames W. T. Polley, K. Sawyer, : requirement are identi- 
A. P. Riggs, M. M. Stevens, K. F. Agee and Bert Ebersole. | fied by this trade-mark. 
Salt Lake City Auxiliary Holds Monthly Meeting | | 
The regular monthly meeting of the Ladies Auxiliary 
to the Salt Lake City, Utah, Association of Sanitary and 
Heating Engineers, was held January 4 at the home of 
Mrs. Wayne F. Carbis. A business session, cards and re- 
freshments were enjoyed. » milli Your 
The annual election of officers will be held February 1. cemananeedd eee 
The present officers are Mrs. Ralph D. Evans, president; \ Pe aap Jo 1 

Mrs. Oliver S. Walsh, vice president; Mrs. S. J. Tobin, \ bes atabidcd Can 
secretary, and Mrs. William Duncan, corresponding secre- ii yy, Supply 
tary. —— i - wel You 

Denver Auxiliary Holds Meeting = % 4 

The Denver, Colo., Ladies’ Auxiliary held its regular 


meeting January 12 at Baurs Lunch Room. Mrs. Slattery 
was hostess, and sixteen members were in attendance. COMMONWEALTH BRASS CORPORATION - DETROIT 


After the business meeting, cards were played, and lunch- 
con was served. During the holidays, a very successfu! | aay 


party, attended by eighty persons, was given by the aux- 
iliary. Gifts were presented to all present, and refresh- 








ments were served. A valentiné party and a card party 
are also being planned. 


Friendly Competitors 
Editor, “Domestic Engineering” : 

Is there any greater comfort than that inexpressible 
satisfaction of feeling safe with a person, without weigh- 
ing thoughts, or measuring every word, knowing that the 
fair and friendly thing will be done with no danger of a 
come-back should opportunity arise. That is the beauty of 
friendship and the honor of business, we trust our friends 
and similarly they trust us. 

It is possible to acquire just as sincere and lasting 
friendship with competitors, as between persons who meet 
at the social fireside. 

Our friendship is quite as desirable, more profitable than 
the personal ones and is based on the same principles. 
Confidence is the cornerstone of business friendship, as 
of those personal. We value our personal friends, first 






AY) 





because we believe in their integrity, then for the pleasure “The Oatey 4-in-1 Roof Flashing goes 
they give and the hepmenannes ay con render. So when a on the easiest and stays on the longest 
man knows that his competitor friends feel safe with him, ? 
he delights to chat with them over business matters, col- of any I have ever seen. 


lections, how to give better service, increased profits and , ] tat t f 
the like, just as with a personal friend when he talks That's not an unusual statemen are 


about his car or game of golf. plumbers who use Oatey 4-in-1 Roof 
The trouble is that some merchant plumbers have no Flashings to make. 

real friendship, they are ‘‘afraid the others will try to do 

them.” Merchant plumbers with this viewpoint, who 

think more of the cut price that can be squeezed out in a 


given instance, rarely have many friends amongst their 

customers or competitors. * R. OATEY COMPANY 
In our business, friendship should be our watchword. 5500 Walworth Ave. Cleveland, Ohio 

Confidence and real honor exist only among true friends. 


Order them from your jobber. 
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PUMPS 


“Only one moving part” 


-a A LIFE-TIME OF SERVICE/ = 
Dealers: Send for No. 83 Bulletin! 


DECATUR PUMP COMPANY 
632E. Cerro Gordo St., Decatur, III. 











UNCONDITIONALLY GUARANTEED 
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PNEUMATIC—STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Streets Baltimore, Maryland 


























“e@e'TABER 
—— || (ie Automatic Midget 


SUMP PUMP 


72 Hour’s continuous operation of 
the Taber, in a recent thaw, proved 
that the superpowered motor pays 
—proved that the entire pump 
could be depended upon. Every 
Taber installation a satisfactory one. 


BE SURE! INSTALL A TABER 
Write for Bulletin MJ727 NOW! 











quality pumps 68 years 
entrifugal, Rotary, Special 


Buildin 


" TABER PUMP CO., BUFFALO, N.Y. 
Sewage, 
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Use this complete line. E-Z 
/ Hangers are made for ALL 
tube-typ=2 radiators as well as 
all standard types. Complete 
stocks in principal cities. 
Prompt shipments. 


HEALY-RUFF CO. 


m 770 Hampden Ave. St. Paul, Minn. 
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We must be unwilling to knock our competitors, and thus 
we will upbuild our associations, and in fact the whole in- 
dustry. 

It is a fine thing to feel safe, it is a feeling not easily 
obtained. but it is worth while to pay the price. It 
makes work a real joy. 

(Signed) Mrs. Harvey W. Strader, 
Minneapolis, Minn. 


Business ft hanges 


Charlotte, Mich.—Bailey & Son have bought out the 
plumbing business of L. J. Krogman, who is retiring. Mr. 
Bailey has been with the R. S. Spence Co. for thirteen 
years, while his son was formerly with Fairbanks, Morse 
& Co. 

Azusa, Calif.—E. L. Fisher has moved to the Arcade 
block, where he has arranged an elaborate plumbing dis- 
play. 

Lowell, Mass.—Desmarais Bros. moved recently from 
their old location at 720 Aiken street to 177 Merrimack 
street, where they opened an attractive display. 

Bloomfield, Iowa—John and Ray Sayres recently bought 
the Bloomfield Heating, Plumbing & Electrical Co. from 
its former owners, E. S. Stockham and Clarence P. Fry. 
The Dietz Plumbing & Heating Co. has 





Lakeview, Ore. 


been succeeded by the Dietz & Lyons Plumbing & Heating 
|—6Co. 


at 





Ne w Business ‘Ventures 


Chatham, N. J.—William Would & Son have filed papers 

of incorporation for the purpose of conducting a general 
plumbing and heating business. The firm will be located 
23 Passaic avenue. 
Luverne, Minn.—Frank Fritz, who formerly conducted 
a plumbing business, has re-entered the plumbing and 
heating field, and will be located in the Delate & Fritz 
building. 

Portland, Me.—Townsend & Knight, Inc., has recently 
been organized to carry on a general plumbing and heat- 
ing business. The firm is capitalized for $10,000. The 
directors of the company are: Philip M. Knight, Wilford 
D. Chapman and Clark D. Chapman. 

Clarkston, Wash.—J. F. Mellison and A. H. Wagner 
hate formed a partnership to engage in the plumbing and 
heating business. 

Polo, Tll.—Floyd Keeney have 


N. Davis and Horace 


| formed a partnership to carry on a plumbing and heating 


business. Their shop is located in the Mosher building. 


Moscow, Ida.—Frank Tabor and Paul Mickey have en- 
gaged in business as the Idaho Plumbing & Heating Co. 

Leavenworth, Wash.—George Hauber has engaged in 
the plumbing and heating business. 

Los Angeles, Calif.—Elmer Renz has engaged in busi- 
ness at 204 West Manchester avenue as the Safeway 
Plumbing Co. 

Bothel, Wash.—Bartleson & Wideen have engaged in 
business under name of the Bothel Sheet Metal & Plumb- 
ing Co. 

Lynwood, Calif.—A. M. Borcherding has engaged in 
business at 3366 West Josephine street as the Lynwood 
Plumbing Shop. 


Portland, Ore.—E. L. Clark has engaged in business at 





105 East Sixth street as the Clark Heating Co. 


Pe Ell, Wash.—R. Surber has engaged in the plumbing 
and heating business in the Knox building. 
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Baltimore, Md.—The plumbing and heating contract has 
heen awarded Lloyd E. Mitchell, Inc., 915 East Monument 
street, in the erection of the $250,000 Centire Fire In- 
surance Co. office building. 

Baraboo, Wis.—Otto Schadde & Son were low bidders 
for plumbing, at $9,498, and the Otto Biefeldt Co. of Wa- 
tertown on heating, at $25,100, for the new high school. 

Beaumont, Tex.—The Ideal Plumbing Co., 1806 South 
Hackberry street, San Antonio, has been awarded the 
plumbing and heating contract for a hospital for Dr. A. D. 
Mann and others. 

Belleville, I1l.—George Hirth, 210 Illinois avenue, has 
the plumbing contract in the remodeling and erection of an 
addition to the hospital. 

Beverly, Mass.—The Robert Robertson Co., 220 Ran- 
toul street, is installing a new plumbing system in the 
large garage at Prides Crossing for W. E. Dexter. 

Birmingham, Ala.—Thke heating and plumbing contract 
has been let to Frank R. Heck, 915 South Eighteenth 
street, in the erection of the new brick veneer residence 
for H. L. Hahn at 4433 Clairmont avenue. 

Bridgeport, Conn.—F. & F. C. Booth, 230 Middle street, 
were awarded the plumbing and heating contract for the 
proposed $500,000 church edifice and parish house to be 
erected at Harrison and Elm streets for the First Meth- 
odist Episcopal Church Association. 

Bridgeport, Conn.—-A. E. Roberts, 48 Crescent avenue, 
has the plumbing contract for the new residence now in 
the course of construction on Brooklawn Parkway for 
Herbert M. Lyons. 

Bristol, Conn.—The F. A. Shaffer Co., 240 Main street, 
was selected to install the plumbing and heating in the 
addition to the convent and parochial school building on 
West street for St. Anne’s Parish. 

Bristol, Conn.—Arnold & Arnold, 255 Main street, have 
recently been awarded several contracts in that city. They 
were awarded the plumbing, heating and oil burner con- 
tract for the Upsonia apartment building being erected by 
Miss Ella A. Upson, and have also secured the heating 
contract for the new brick school house of District No. 12. 
They recently completed the heating contract on the St. 
John’s chapel parish house in the Forestville section of 
the city. 


Boston, Mass.—H. F. Nation, 107 Brighton street, has 
the plumbing contract for the electric sub-station being 
built on Beale street, Dorchester, for the Transit Depaft- 
ment of the City of Boston. 


Boston, Mass.—F. W. Zemeir & Co., 140 Castle street, 
have been awarded the contract for heating, and the Wil- 
liam N. McKenna Co., 79 Chestnut street, the plumbing 
contract for the alterations which the City of Boston, 
White Fund Commission, is making to the Health Unit 
at 41 North Margin street. | 

Birmingham, Ala.—The plumbing and heating contract 
has been let to A. Getman, 1804 Lee avenue, in the erec- 
tion of a new residence for Charles F. Zukoski. 

Birmingham, Ala.—The plumbing contract has been let 
to the Pate Co., 2215 Avenue A., and the heating contract 
has been let to the Tully Plumbing & Heating Co., 2612 
North Second avenue, in the erection of the Kennedy 
School addition. 

Birmingham, Ala.—The Pate Co., 2215 Avenue A., has 
the plumbing contract, and the Tully Plumbing & Heating 
Co., 2612 North Second avenue, has the heating contract 
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Introduce Your Customers to 
The Electric Furnace Man 


They'll appreciate it and so 
will we. 

Youll get something out of it 
yourself, too! 

Lots of your customers want 
clean, safe, quiet automatic heat 
Perhaps they feel that they can't 
afford it because they know only 
of the expensive kinds. 

The running cost of our Electric 
Furnace-Man is much less than 
the cost of hand-shoveling with 
the usual sizes of anthracite coal. 
That's because it burns Buck- 
wheat and Rice Anthracite which 
costs from $5 to $8 a ton less. 
Write us for the name of the 
nearest dealer and find out how 
you profit. 


The Electric Furnace-Man 


It can be controlled by a thermostat or 
automatic heat regulator from a central 
room upstairs. It answers instantly upon 
the slightest change in temperature by 
increasing the coal feed and the draft. 
The inexpensive Buckwheat or Rice 
sizes of Anthracite are carried by a 
screw conveyor into the fire box where it 
is mixed with the correct amount of air 
for complete combustion. The ashes are 
carried by a similar conveyor out of the 
boiler or furnace and deposited in a dust- 
proof can outside the furnace. 

There is no hum or roar of combustion 

It is a safe, sound, economical method 
of heating. 


DOMESTIC STOKER CoO. 


NEW YORK, N. Y. 


Q] 
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in the erection of the Bush School addition at Twenty- 
fifth street and Avenue K. 


Birmingham, Ala.—Contracts have been let to T. J. 
Reece, 309 Forty-fourth street, Fairfield, for the plumb- 
ing work, and to the Tully Plumbing & Heating Co., 2612 
North Second avenue, for the heating work in the erec- 
tion of the Minnie Holman school. 


Bridgeport, Conn.—J. P. Hartnett, 2311 Barnum ave- 
nue, Stratford, Conn., has been awarded the heating and 
plumbing contracts on the one-family residence being 
erected on Merritt street, Bridgeport, for Einar Simon- 
son, and a similar contract for a cottage on Windsor ave- 
nue, Stratford, for Mary K. Farnum. 


Boston, Mass.—J. F. Donan, 819 Boylston street, has 
been commissioned to do the heating and plumbing for the 
alterations which the Sawyer Construction Co. is making 
to the building at 71 Newbury street. 

Boston, Mass.——-The George E. Soar Co., 263 Harrison 
avenue, has been awarded the contract for the heating, 
and Pierce & Cox, 143 Kingston street, the plumbing con- 
tract for the garage which the city of Boston, Transit 
Department, is to erect at Fields Corner, in the Dorchester 
district. 

Boston, Mass.—For the new men’s dormitory building, 
which the city of Boston, Institutions Department, is to 
erect on Long Island, in Boston Harbor, the contract for 
the heating has been awarded to J. J. Huley & Co., 104 
Broadway, and that for the plumbing to William Mc- 
Kenna, 79 Chestnut street. 

Boston, Mass.—-Pierce & Cox, 143 Kingston street, are 
to do the plumbing and heating in the proposed office and 
store building being built for J. H. Johnson. 

Boston, Mass.——-The McLean & Cousens Co., 65 Chandler 
street, and J. P. O’Hearn & Co., 134 Bowdoin street, have 
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the heating and plumbing contracts, respectively, for the 
large warehouse at 145 Forsythe street for the United 
Drug Co. 

Boston, Mass.—Pierce & Cox, 143 Kingston street, sub- 
mitted the low bid for remodeling the heating system in 
the branch library at 31 Pleasant street, Brookline. 


Brunswick, Me.—Scribner & Iverson, 64 Union street, 
Portland, have been awarded the plumbing contract for 
the new building being erected for Bowdoin College. 


Blue Mountain, Miss.——-The plumbing and heating con- 
tract has been let to the Fischer Heating Co., 367 Adams 
avenue, Memphis, Tenn., in the erection of the new ad- 
ministration building at Blue Mountain College. The 
company was also the successful bidder for the plumbing 
and heating work in the erection of the new girls’ dormi- 
tory at the college. 

Boston, Mass.—The Barber Co., 26 Warrenton street, 
has the heating contract, and A. E. Touchet, 1 Byron 
street, has the plumbing contract for the residence and 
garage to be built on the Sargent Estate, Brookline, for 
A. W. Anthony. 

Cambridge, Mass.—The contract to install the plumbing 
arrangement in the proposed $250,000 home for the poor 
on Concord avenue was awarded to James S. Cassedy, 133 
Austin street. 

Clinton, Tex.—J. C. Nolan of Houston has been awarded 
the plumbing and heating on the high school building for 
the common school district, on a combined bid of $10,260. 

Cedar Rapids, Iowa—A. D. Schodde, 1521 Washington 
avenue, has been awarded the plumbing contract for the 
residence of James Taylor. 

Clarksburg, W. Va.—The Steward-McMunn Co., Sixth 
street, has been awarded the heating and plumbing con- 
tract for the Central Fire Station. 
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Connected Waste and 
Overflow with Trap 





| Some Special Features: 
Deep water seal. 
: Roughs in line. 

Will line up straight on any tub. 


No 20B & S gauge tubing. 

{ All cast brass trimmings, 
nickel plated. 

This fixture is reasonable in 

price and you cannot secure 

: a better one no matter how 

; much more you pay for it. 
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Manufactured by 


DEARBORN BRASS CO. 
: CEDAR RAPIDS 3: IOWA 
Seld to the jobber only 



















CLEAN 


and 
CONVENIENT 


HE new Wessels Electric 

Water Heater has all the 
advantages usually attributed 
to electrical equipment. 
Clean, even heat, and the 
utmost convenience in opera- 
tion. In construction and 
durability the new Wessels 
is in keeping with its 
operating qualities and ap- 
pearance. 


There are three types of 
control and a special heater 
for installed tanks—making 
a complete line from which 
your customers can make just 
the right selection. 





























Write us for specifications 

and details of sales possi- 

bilities. Your jobber will 
handle your order. 


D. D. WESSELS & SONS CO. 
DETROIT, MICHIGAN 





"ty i 
MTT s ver" 
i. 


MI 


j 

\ ye ti 4404. 

" (p) = 
a 


—* 


weet 


Ait : 
<-- 
a 


~~ 1 


™-- 7° 








ay 
I} 


m 
tr 








January 28, 1928 


Cedar Rapids, Iowa—James Hammersmith, 2715 Second 
avenue, East, has been awarded the plumbing contract, and 
liten & Taege, 210 South First street, West, the heating 
contract for the residence of Frank Whitters. ; 

Clifton Forge, Va.—S. H. Guza, 9 Wickham street, Rich- 
mond, has been awarded the plumbing and heating con- 
tract for the hotel building of L. S. Higginbotham. 

Houston, Tex.—The Modern Plumbing & Electric Co. 
has been awarded the plumbing contract on the store 
building for Don Hall. 


Hartford, Conn.—Harris & Graham, 58 Trumbull street, 
and J. L. & M. A. Fierberg, Inc., 1337 Main street, were 
awarded heating and plumbing contracts, respectively, for 
the new fire station at Blue Hills avenue and Harold 
street, being built at a cost of $125,000. 

Houston, Tex.—The Wyllie-Calvert Plumbing & Heating 
Co. has been awarded the plumbing contract on the auto 
laundry for R. E. Houser. 

Hattiesburg, Miss.—The Cook Plumbing Co. has the 
plumbing contract in the remodeling of the building for 
the Mattingly Bakery. 

Kansas City, Mo.—John H. Kitchen & Co., 1011 Pioneer 
Trust building, have been awarded the heating contract 
for the National Air Transport Hangar. 

Kansas City, Mo.—George Jorgensen, 3313 East Fif- 
teenth street, has been awarded the heating contract for 
the residence of W. J. McCord, 1428 Brookwood Road. 

Lawrence, Mass.—James R. Tetler, 270 Broadway, Me- 
thuen, is installing the plumbing and heating in the mov- 
ing picture theater under construction at 139 Common 
street, Lawrence, for Jeremiah Campopiano. 

Lincoln, Nebr.—The Acme Plumbing Co., 1935 D street, 
has been awarded the plumbing and heating contract for 
the residence of August Gunnerson. 

Louisville, Ky.—The F. A. Clegg Co., 110 South First 
street, has been awarded the heating contract, and the 
P. H. Meyer Co., 640 South Preston street, the plumbing 
contract, for the $500,000 Pendennis Club building. 


Lincoln, Nebr.—The Acme Plumbing Co. 
awarded the plumbing and heating 
residences of Rathbone & Co. 


Liberty, Nebr.—Frank Gage of Fairbury has. been 
awarded the plumbing and heating contract in the addi- 
tion to the high school. 


Leeds, Mo.—The Interstate Plumbing & Heating Co. of 
Kansas City has the plumbing contract, and the United 
States Engineering Co., 914 Campbell street, Kansas City, 
has the heating contract in the erection of the addition to 
the tuberculosis sanitarium. 

Little Rock, Ark.—Himstedt & Son, 208 Louisiana 
street, were the successful bidders for the plumbing con- 
tract in the erection of the residence for C. W. Cox, 800 
East Eighteenth street. 

Louisville, Ky.—The Redmon Heating Co. has been 
awarded the heating contract at $128,500, for the Western 
Girls High School. The Crescent Plumbing & Heating 
Co. has been awarded the plumbing contract at $34,600. 

Morris, Minn.—Meyers & Judd have been awarded the 
heating contract for the armory here. 

Minneapolis, Minn.—L. O. Klopfer, 315 N. E. Fifth 
street, has the plumbing contract for the factory of Coyle 
& Roth. 

Milwaukee, Wis.—Otto A. Waskow has been awarded 
the plumbing contract for the club house under construc- 
tion at 2649 Fond du Lac avenue. 


Minneapolis, Minn.—A. T. Berg, 3861 Minnehaha ave- 
nue, South, has been awarded the plumbing contract, and 


has been 
contract for three 
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Bathwhite. 


White elephants are rare; in India they are worshipped. 
White bathrooms are not rare in this country—they re 
numerous, yet the up-to-date and fussy homeowner re’ 
gards an “all-white” bathroom as “Heavenly.” That is 
not exactly worshipping the All-white bathroom, but 
there’s no denying that it is in popular demand. So are 
BATHWHITE “all-white” closet fittings—the brand 
used by Crane, Standard, and others. Get the best for 
your customers—it pays. Ask your jobber for details, 
E. H. Titchener & Company, Binghamton, N. Y. 














3 Inch Portable 
Pipe Machine 
wy Curtis Diehead 


makes possible tremen- 
dous savings in power, 


time and labor. [nvest- 
gale now. 
Portable 2, 3,4 Inch 
Others 6, 8, 12 Inch 


The Curtis & Curtis Co. 
318 Garden St., Bridgeport, Conn. 
Find out about wide dies 








OIL BURNER CONTROLS 
Send for our Bulletin No. 110 


It shows a complete line of automatic 
electric controls incorporating the 
Con-Tac-Tor Mercury Switches. 


Thermoswitches Boiler Controls 
Safety Devices 














2) G6 
Lavatory 
Corner 


Oval Bowl 


This low cost bowl 
is finished inside 
in white enamel 
and furnished with 
concealed hanger. + \ 

















It is just the thing 
for installations 
where room is lim- 











ited, 
Write for LOL2 LAP ELLOS 
prices. 
JONES HOLLOW WARE CO. 
BALTIMORE MARYLAND 
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A freak pipe connection 


—but entirely practical as made with 


SMOOTH-ON NO. 1 


HE 
Georgia ice plant found 
it necessary to take a I-in. 


kngineer in a 








pressure line off the back 
end of a 4-in. cast tee. As 
there was no boss on the tee, he doubted. whether 
a tapped opening could be made to hold under pres- 
sure, but it had to be done if possible. 


The sketch shows how the problem was solved with 
Smooth-On No. 1. The opening was tapped and 
drilled and the 1-in. pipe was threaded in to project 
about 1% in. through the wall of the tee. The sur- 
rounding inner metal was thoroughly cleaned, and a 
short section sawed from pipe of larger size was 
fitted over the end of the 1-in. pipe to form an 
annular opening. [his space was packed tightly with 
Smooth-On No. 1, which was left to harden, and 
the line was then reassembled. Under considerable 
vibration and ammonia pressures varying between 
vacuum and 85 lb., this construction had not de- 
veloped a sign of a leak 18 months later when it was 
brought to our attention. 


Tight joints at screw threads and flanges, in emer- 
gency constructions, and at cracks and open seams 
are easily made with Smooth-On No. 1 without 
special tools or experience. Diagrams and instruc- 
tions in the Smooth-On Handbook will show you 
how to proceed. 


Get Smooth-On No. 1 in 1 or 5-lb. can 
or 25, 50 or 100 lb. keg from your dealer 
or if necessary, direct from us. 


This BOOK FREE 
if you return the coupon 


Twentieth Edition—Completely _ re- 
written—136 pages of new data—1g3 
diagrams, pictures and practical hints 
on at least 200 different uses for 
SMOOTH-ON. Every progressive en- 
gineer should have this book—get your 


copy NOW. 





Wy 














Smooth-On Mfg. Co., Dept. 12, 
570 Communipaw Ave., Jersey City, N. J. 
Please send copy of the Smooth-On 
Twentieth Edition. 


Handbook 
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Walter G. Christensen, 4310 Upton avenue, South, the 
heating contract for the residence of H. M. Peterson. 

Marion, Kans.—-The E. K. Campbell Heating Co., 2441 
Charlotte street, Kansas City, Mo., has been awarded the 
heating contract for the Presbyterian Church. 

Milwaukee, Wis.—The Noerenberg-Marien Co. has been 
awarded the heating contract for a $300,000 apartment 
building under construction here. 

Minneapolis, Minn.—H. A. Fritz, 927 West Broadway, 
has been awarded the plumbing and heating contract for 
two bungalows for Hildebrand Bros. 

Minneapolis, Minn.—The Olson Plumbing & Heating Co. 
has been awarded the plumbing and heating contract for 
three bungalows and one dwelling for the Neumeier-John- 
son Co. 

Madison, Wis.—William Dochnahl has been awarded the 
heating contract, and the P. J. Reynolds Co. the plumbing 
contract, for a garage for Ross M. Koen. 

Minneapolis, Minn.—The B. H. Nelson Plumbing Co., 
2930 Chicago avenue, has the plumbing and heating con- 
tract for the residence of Christ Larson. 

Minneapolis, Minn.—Emil A. Walstrom, 4007 Twenty- 
fourth avenue, South, has been awarded the plumbing and 
heating contract for the residence of Rudolph Troendle, at 
5546 Shore View avenue. 

Memphis, Tenn.—The Fischer Heating Co., 367 Adams 
avenue, with a bid of $11,543, has been awarded the 
heating contract for the city museum. 

Milwaukee, Wis.—The Noerenberg-Marien Co. has been 
awarded a contract to install additional radiation at 385 
Prospect avenue. 

Milwaukee, Wis.—Grassler & Geselschap have been 
awarded a contract to install additional radiation for the 
Atlas Bakeries, Inc., 927 Somers street. 

Monrovia, Calif.—The Jones Heating Co., 28 East Union 
street, Pasadena, was awarded the heating contract for the 
proposed new school at $49,472. 

Minneapolis, Minn.—Charles Conner & Co., 95 South 
Eleventh street, have been awarded the plumbing and 
heating contract for remodeling the store building of the 
Kronick Cleaning & Laundry Co. 

New Augusta, Miss.—-The Hattiesburg Plumbing Co., 
Newman street, Hattiesburg, has been awarded the plumb- 
ing and heating contract for a school building for Deep 
Creek Consolidated School district. 

Normal, Tenn.—The J. W. Hull Plumbing and Heating 
Co., 1144 Madison avenue, Memphis, with a bid of $25,695, 
has been awarded the plumbing and heating contract in 
the erection of the Normal School addition. 

Norfolk, Va.—The heating and plumbing contract has 
been let to Wilson and Co., Grayden avenue, in the erec- 
tion of the apartment house at 4809 Colonia avenue. 


Portland, Ore.——-Mesher Plumbing Co. has been given 
the plumbing contract on a duplex apartment at 121 East 
Twenty-ninth street. 

Portland, Ore.—Standard Plumbing & Heating Co. is 
working on the plumbing installation in a 20-suite apart- 
ment house for R. L. Deaver at 454 Hall street. 

Portland, Ore.—The Coffey Plumbing & Electric Co. is 
installing plumbing in a new house at 511 Glenn avenue, 
North. 

Portland, Ore.—Williams & Gibson, Inc., are installing 
plumbing in a new building for E. J. Sheftner at 700 
Sandy boulevard. 

Stamford, Conn.—John J. O’Brien, 34 Willow street, has 
the contract to install the plumbing and heating systems 
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in the new residence on Forest Lawn avenue for Joseph 
J. Parker. The same contractor will do the plumbing 
work in a residence on the same street, for which Stefan 
Opeszenski, Remington street, has the heating contract. 

Portland, Ore.—The J. F. Shea Plumbing & Heating 
Co. has started installation of plumbing in the new school 
building at 800 East Everett street. 

Seattle, Wash.—Ashwell, Twist & Cook have been 
awarded the heating and plumbing contract on the build- 
ing for the Eldridge Busick Co., which is to be located at 
Twentieth avenue, northwest, and Market street. 

San Francisco, Calif.—Anderson & Rowe, 45 Belcher 
street, have secured the plumbing contract on the six-story, 
24-apartment, concrete apartment house, to be erected on 
Greenwich street, near Van Ness avenue. 

San Francisco, Calif.—The contracts for plumbing, heat- 
ing and ventilating work on the $400,000, eight-story hotel 
and store building to be situated on the northeast corner 
of Fifth and Mission streets, were awarded to the La- 
tourette-Fical Co., 907 Front street, Sacramento. 

Seattle, Wash.—tThe plumbing and heating contracts on 
two city fire stations have been awarded to Fred R. Smith. 

San Antonio, Tex.—Chalkley Bros., 122 Navarro street, 
have been awarded the plumbing contract for the re- 
modeling of two buildings for Charles Steffler, 122 Ada 
street. 

Springfield, Mo.—The Raymond Heating Co., 435 South 
avenue, has been awarded the heating contract on two 
residences for Buena Buchanan. 

St. Paul, Minn.—John Murdock, 1091 Colne, has been 
awarded the plumbing and hot water heating contracts 
for the bungalow court of Elmer H. Justus. 

Salina, Kans.—The City Plumbing Co., 151 South Santa 
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LUCKY STRIKE . 


All you have to do 
to sell a large num- 
ber of Lucky Strike 
Drain Board Mats is 
to display one. 


made right and your 
discount is a very 
attractive one. 


Order them from 
your jobber or write 
us direct for the 
Lavelle catalog of 
big profit items for 
plumbing contrac- 
tors. 


Any housewife will 
quickly appreciate 
them. 





They are low priced, 
LAVELLE RUBBER CO. 


320 West Illinois St. Chicago, Illinois 


OT ooC wwe Poon eee weer lojia/cle\e! 
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Fe street, has been awarded the plumbing and heating 
contract on the Warren Hotel. 

San Antonio, Tex.—The Ideal Plumbing Co., 1806 South 
Hackberry street, has been awarded the heating and 
plumbing contract on the $125,000 clinic building for the 
Beaumont Surgical Hospital Co. 





Shreveport, La.—The plumbing and heating contract 
has been awarded to the Fitzgerald Plumbing & Heating 
Co., 941 Louisiana avenue, in the erection of the $377,000 
Caddo Parish school building. 

St. Louis, Mo.—The plumbing contract been 
awarded to J. F. Corrigan, 2501 St. Louis avenue, in the 
erection of the new plant and office building at 2515 
North Grand boulevard, for the Star Dyeing & Cleaning Co. 

San Francisco, Calif.—Harry Lee, 55 
nue, has secured the plumbing and heating contracts on 
the nine-apartment building to be erected on Octavia 
street, near Fulton. 


has 


Greenwood ave- 


San Francisco, Calif.—Plumbing and heating contracts 
in connection with the three new 6-apartment, class A 
buildings costing $250,000, to be erected on Clay street 
and Van Ness avenue, were awarded to E. Sugarman, 3624 
Geary street. 

San Francisco, Calif.—The Scott Co., 243 Minna street, 
has been awarded the plumbing and heating contracts on 
the new three-story five-apartment building on Filbert, 
near Leavenworth street. 

Seattle, Wash.—The University Plumbing & Heating 
Co. has been awarded the plumbing, heating and venti- 
lating contracts on the $350,000 addition to the Queen 
Anne high school, for Seattle School District No. 1. 

St. Paul, Minn.—William F. Weyh, 1033 Reaney street, 
has been awarded the plumbing and heating contract for 











PORTABLE PIPE -THREADER 


Here is a practical way to more profits. The 
Red-E-Hall will do good work for you all 
the time and do it faster. Its savings to you 
in time and trouble will make paying for it 
easy because under our time payment plan 
it goes on the job for’ you at once. 


Ask your jobber to explain the Red-E- Hail 
and our easy term rate to you 


HALL-WILL, Inc. Erie, Pa. 
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DAR ET 


Dart Unions are chosen for the big, 
important jobs because experience 
has taught the men who are re- 
sponsible for this kind of work 
that Darts never fail. They are 
everything a union should be— 
let us tell you about them. 


E. M. DART MFG. CO. 
Providence, Rhode Island 





The Fairbanks Company, Sales Agents. 
Canadian Factory: Dart Union Co., Ltd. Toronto 


UNIONS 


USE A 


CROWN 
POST VISE 


(Patented) 
And Save Time on the Job 


It has no lag screws. 
It has no hooks to break. 


























It does away with a bench. 


It wraps around any post. 
It has a hole in center to It has no bolts to fasten. 


keep it solid. It is an ever handy tool. 
Order one today through your local jobber 


CROWN DIE & TOOL CO. 
2636 North Keeler Ave., CHICAGO 


CROWN PIPE DIES CUT PERFECT PIPE THREADS 








Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 





a FOR: High ~~~ | see and air storage — Pneumatic 
storage—Oil burning equi 
top--Welded. ATSCO Genuine Copper "onand 











tanks for high tightest, safest, str tank 
possible to construct by any known process. A‘S.M. code oe og 
tne ff mess | 7} cmmamemee | |} commosnn || /} commen |) jf mmm {jf f frit ut neh fi 





First in 
Service 


First in service and 
first in quality— 
that is what Kala- 
mazoo Water Supply 
System dealers and 
users say about it. 
Have you our catalog? 


National Water Lift Co., Kalamazoo, Mich. 
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the $35,000 addition to the Sanitary Farm Dairies milk 
plant at Minnehaha and Arcade streets. 

Sioux Falls, S. D.—The contract has been let to Brown 
& White, 121 South Phillips avenue, for the installation of 
the heating system in the First Congregational church in 


| this city. 


Seattle, Wash.—-I. G. Navarre has been awarded the 
plumbing contract by Architect John S. Hudson in the 
Rhodendron apartment building. The heating work will 
be carried out by Bert Rose. The total cost of this ten- 
story structure will run close to $300,000. 

San Antonio, Tex.—Chalkley Bros. have been awarded 
the plumbing contract on the community center under 
construction for the Handy Andy Corp. 

Tulsa, Okla.—The J. L. Heath Co., 415 South Kenosha 
street, has been awarded the plumbing and heating con- 
tract for the ten-story office building of the Oklahoma 
Natural Gas Co. 

Topeka, Kans.——Bass & Linton, 601 Topeka avenue, have 
been awarded the plumbing and heating contract for the 
store building of Moses Marx, on the southwest corner of 
Eighth street and Kansas avenue. 

Wichita, Kans.—Johnson & Ripstra, 245 North Main 
street, have been awarded the plumbing and heating con- 
tract for the Detention Home in this city. 

Wichita, Kans.—The Simmons Plumbing & Heating Co., 
351 North Main street, was low bidder for the plumbing 
and heating contracts for the Community Center build- 
ing in this city. 

Waterloo, Ia.—The Anderson Plumbing & Heating Co., 
708 Lafayette street, has been awarded the plumbing con- 
tract for the residence of S. S. Groce. 

Weston, Mass.—Abel J. Colpitts, Central avenue, Wes- 
ton, was successful bidder for the plumbing and heating 
work on the new residence and garage to be erected on 
Summer street for Mortimer T. Farley. 

Waterbury, Conn.—Daniel M. Coss, 453 West Main 
street, will install the plumbing system in the new $75,000 
plant addition under construction on Maple street, for the 
Waterbury Fastener Co. 

Waterloo, Ia.—The L. E. Roberts Plumbing & Heating 
Co., 307 West Fifth street, has been awarded the plumb- 
ing contract on the residence for Frank Watkins. 

Waterbury, Conn.—P. J. Cronan & Sons, 460 Farming- 
ton avenue, have been awarded the heating and plumbing 
contract for the new residence on Alder street, for Tre- 
maglio Bros. 

Wausau, Wis.—Max Tisch has been awarded the 
plumbing contract for a store and garage building under 
construction here. 

Wading River, L. . ¥.—The Quogue Plumbing Co., 
Quogue, L. I., has oe awarded the plumbing, heating 
and ventilating contract for the new school building. Fred 
B. Barker and George A. Barker are the proprietors of 
the company. 

Waterbury, Conn.—Lawson & Lowe, 238 Wood street, 
have been awarded the plumbing and heating contracts 
for a row of houses now in the course of construction on 
Faber avenue, for M. H. Fleming. 

Waterbury, Conn.—Barlow Brothers, 63 Grand street, 
and M. J. Daly & Sons, Inc., 555 Grand street, have been 
awarded the heating and plumbing contracts, respectively, 
on the new building under construction for the Water- 
bury Country Club. 

Whitehaven, Tenn.—The heating contract has been let 
to the Ideal Heating Co., 757 Madison avenue, Memphis, 
in the erection of the Whitehaven high school building. 
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YOUR PROFITS 
- 1 ARE IN 
wae TANK HEATERS 


Sie wis 





Tank heaters are lowest in first cost and lowest in 


| (Re) : upkeep—therefore, they reach the largest buying 

; (HKLOU[AS : market—are easiest sold—-when once sold they 
sa stay sold—tthey require no servicing—along with 
/\ the tank heater you sell the tank and fittings, con- 


sequently your profits are clean and quick. 


Take a Hotstream Tank Heater 
Storage Set 


Attach it to a tank, using the Hotstream Thermo- 
stat, Thermowell and Draft Regulator—-which are 
regular equipment—and you have an Automatic 
Storage Heater as good as money can buy. Your 
customer can use it to supply hot water 24 hours a 
day, or as a regular tank heater, lighting it 
only when hot water is needed, in which case 
the thermostat acts as a safety valve, automati- 
cally shutting down the gas if the user forgets. 


There is no substitute for the tank heater. 
It reaches the largest buying market, is 
most economical in first cost and upkeep 

is easiest sold and requires no servicing. 


Stick to Hotstream Tank Heaters, 
and Profits Will Stick to You 





4 THE HOTSTREAM HEATER COMPANY 


*‘Makers of Heaters That Heat’’ 
No. 25 U. B. AUTOMATIC 


STORAGE SE CLEVELAND, OHIO 


(Including “Thermowell”’) BRANCH OFFICES: 





of ES ae ih oe 
No. 20 U.B. Storage Set.. .30-40 $28.00 627 Washington Blvd., 269W.RichmondSt., 509 Wilcox Bidg., 1045 Wayburn Ave., 711 Dekum Bldg., 
No. 25 U.B. Storage Set.. .40-60 = 30.00 Chicago, Toronto, Ont., Canada Los Angeles, Calif. Detroit, Mich. Portland, Ore. 
No. 70 U.B. Storage Set.. - 60-50 33.50 892 Drexel Bidg., 58 Federal St. 1715 California St., 210 E. 45th St., 46 Cornhill St., 
No. 80 U.B. Storage Set.. .80-120 48.00 Philadelphia, Pa. San Francisco, Calif. Denver, Colo. New York City Boston, Maas. 
ee state wenniper Ss use with natural, 
artificial or mixed gas. Packed complete in one ° 
erate. Manufacturers of a Full Line of Gas and Kerosene 
an of Hotstream Heater equipped with Heaters — Standard, High Grade Products 

arber Burner, ‘‘Thermowell, '’ Thermostat and Z = * - : 
Draft Regulator. You supply the tank (also Built to Give Lasting Satisfaction 


cover if desired) and labor. 
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HOW A POET WORKS 


The January Thaw 
A break comes in the bitter winter's cold, 
A day that seems like Autumn, or like Spring; 
Then Fancy, thawing like the snow, grows bold 
And, blithely, reckless, happy, takes to wing. 
I hear the honk of wild geese overhead, 

And in my covert watch with narrowed eyes; 
I hear the roar and see the flash of red, 

My bird comes tumbling down from leaden skies. 
Or in some quiet pool I woo the trout, 

And feel with mighty thrill the tighened line, 
He fights, he strains, he lashes all about, 

Until he lies exhausted, beaten—mine! 


I’ve never snared a trout or shot wild geese, 
I’ve never been responsible for either one’s decease— 
But what for others is a simple lie 
“Poetic license” is for such as I, 
L. N. O’F., Los Angeles, Calif. 





IF LOU EXPECT TO MAKE A LONG SPEECH 

Tell this one to start off with: 

A certain lady of uncertain age was aroused one night to 
find a man in her room. She neither fainted nor screamed. 
Instead, she indicated an armchair and said: “Sit down there, 
sir, I want to talk to you.” 

An hour later there came a frantic ring on the telephone at 
police headquarters and a voice said: “There’s a burglar in 
Miss Blank’s bedroom at 2313 Alpha street. Send the police 
at once, for heaven’s sake!” 

“All right,’ answered the 
Blank speaking?” 

‘“No,” came back the anguished voice, ‘“‘this is the burglar.” 

KABLEGRAM. 


desk sergeant. “Is this Miss 





WE THOUGHT YOU MIGHT WANT TO KNOW THIS 

Student: “What causes blushing?” 

Prof.: “A blush is a temporary erythema and calorific efful- 
gence of the physiognomy, aetiologized by the perceptive- 
ness of the sensorium, in a predicament of inequilibrity, from 
a sense of shame, anger or other cause, eventuating in a 
paresis of the vaso-motorial, muscular filaments of the facies 
divested of their elasticity, when they become suffused with 





a radiance emanating from an intimidated praecordia.” 
WHERE IGNORANCE IS BLISS 
“T’ve lost my pocketbook.” ‘ 


“Have you looked in all your pockets?” 
“All but the left-hand hip-pocket.” 
“Well, why don’t you look there?” 
“Because if it ain’t there, I’ll drop dead.” 





“SY” SEZ 
It's a short road that has no advertising sign. 





“Shocking—poor old Walter being shot by his wife this 
way. Thought he was the soul of fidelity. Have you heard 
who the other woman was?” 

“There wasn’t any other woman. The rumor is around that 
Mrs. Walt caught Walter wiping his razor on one of the guest 
towels.” 

“gy” 


MARTIN, Owensboro, Ky. 





COME, KITTY! 
sride (after the wedding): “Did I appear 
the ceremony, Clara?” 
Clara (her best friend): ‘‘A little at first, dear, but not after 


9 9? 


nervous during 


(;eorge had said ‘Yes. 





There are a lot of people who always insist upon speaking 
the truth—because most of the time it’s unpleasant. L Y T. 
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Every building and home owner in your 
territory can save money during the heat- 
ing season with a Sure-Hot Water Heater 
attached to his steam or vapor heating 
boiler. 


Of course, it’s up to you to tell them 
about Sure-Hot Water Heaters —- so get 
busy now! 





The Sure-Hot is easy to sell and easy to 
install. When it is once installed it 
operates without further attention. It 
cannot get out of order. 


The Sure-Hot is the most efficient and 
economical heater you can handle. 


Write today! 


The M. S. Little Mfg. Co. 


Hartford ¢s Cénn. 



































100 


DOMESTIC ENGINEERING 





TIME IS THE SUPREME 
TEST OF QUALITY 


A poorly made product may get by for a time — 
but only superior quality will survive the test of 
passing years — 


For three generations 
Clayton & Lambert 
firepots and blow 
torches have been used 
by skilled mechanics 
the world over. To- 
day they enjoy univer- 
sal recognition as the 


6 ¢9 


ot! a lity Line. 
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There is a special C & L tool that 
best meets your individual require- 
ments no matter what they are. 


No. 22 Coil Fire Pot 
Ask for Latest Price 


Ask your jobber about it—or 
write the factory 


CLAYTON & LAMBERT MANUFACTURING CO. 
6282 Beaubien St. +. Detroit, Michigan 








For Air Conditioning 


Makers of air conditioning devices will be 
interested in a new, patented, fin-tube 
unit of high efficiency. Tube is continuous 
without joints and cannot leak. Construc- 
tion very rigid. Positive contact between 
fin and tube. Write for complete data. 


_ WOLVERINE TUBE , 


SEAMLESS COPPER | y€& BRASS TUBING 








WOLVERINE TUBE COMPANY 
1491 Central Ave. -: Detroit, Mich. 














Domestic ENGINEERING’s Advertising 
Editorial Service makes advertising easy 
for you—all you do is clip the copy from 
your copy of the paper and hand it, with 
the cut we send you, to your newspaper. 
Only $4.20 for 12 illustration cuts. Clip 
this, attach your check for $4.20 and 
mail today. 
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1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 
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copies were to be used for distribution 

Booster, etc., is growing. Which means that the number of 
copies of “‘The Story of the Bath’’ to go around. It will 
as supplementary reading. In one hundred and sixty-six 
If you are not familiar with ‘‘The Story of the Bath,’’ 


at a local Rotary meeting. The num- 

ber of men and firms which are mak- 
influential business men who have a just appreciation of the 
plumbing business, is growing. You would find this publicity 
help to impress your talk on the minds of those who may 
not know you personally—and it may result in winning 
cities and towns in the United States, alert master plumb- 
ers or associations have made this distribution, and the 
and with the whole Bath a Day Movement, write us. 
We'll send a free copy of the booklet and full details. 


A recent order for a number of copies of “The Story of the 
ing use of this little booklet in order 
valuable in your own community. 
new customers. 
booklet has had enthusiastic reception. Teachers report 


Bath” was received from the James Robertson Co., St. John, 
to give their fellow members in such 

W sour next you have an opportunity to explain 
your work to your luncheon club, we suggest that 

The other use of ‘‘The Story of the Bath” is the dis- 
that parents ask for the privilege of reading this booklet 
If you want to flatter a man, tell him he’s working too 


N. B., and a letter advises that the 
clubs as the Rotary, Kiwanis, Lions, 
you follow up your talk by distributing enough 
tribution of copies to schools, to be used in the classrooms 
about which the pupils talk so much. 
hard. 


* « 


Actions speak louder than words, but not as often. 
© ~ . 


A truthful man is sure to have other virtues. 
* a * 


A fool can make good resolutions, but it takes a wise 


man to keep them. 
+ + * 


A bulldog bites first and barks afterward. 
* * & 


Life’s current coin is made of plain common sense. 





SOUTH BEND ASSOCIATION HAS NEW OFFICERS 

At a recent meeting of the South Bend (Ind.) Society of 
Sanitary and Heating Engineers, the following officers 
were elected for the ensuing year: William H. Burke, 
president; Thomas J. McGrath, vice president; O. A. 
Eulitz, financial secretary and treasurer. J. E. Withers 
continues as secretary-manager of the society. At the 
same meeting directors were also elected. These include 
the new president, William LaFortune, J. H. Hawblitzel, 
Fred P. Futter, Harvey L. Hager, Zygmunt Thilman and 
Retiring President Thomas Williams. 

Following the election, the board of directors met and 
elected William LaFortune as chairman. President Burke 
appointed the following committee chairmen: Trade rela- 
tions, William H. Burke; legislative and investigating, 
Thomas Williams; educational, William LaFortune; labor, 
J. H. Hawblitzel; membership, Harvey L. Hager; enter- 
tainment, Zygmunt Thilman; auditing, Fred P. Futter. 
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PATENTS 


Heating Department 


1,646,243. Ventilating and Humidifying Device. Daniel 
Handelan, Minneapolis, Minn. A ventilating and humidi- 
fying device for dwellings comprising a flue extending 
horizontally under the floor of a room containing two 
registers, one end of said flue being turned upwardly to 
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deliver air to one of said registers and the other end of 
said flue being turned upwardly to receive air through 
the other of said registers, a water supply pipe extending 
into said flue, and a nozzle on the end of said pipe near 
the receiving end of said flue for directing a fine spray 
of water toward the delivery end thereof, the force of 
said spray causing air from the room to pass through said 
flue and be delivered into the room in a moistened condi- 


tion. 
* of * 

1,647,036. Pipe Fitting. Dominick 
Dileo, Utica, N. Y. In a pipe fitting, 
a tubular member having a beveled 
concentric valve seat, a beveled disk 
valve co-operating with the seat, a 
removable cover having a socket and 
a chamber offset from the tubular 
member, an apertured lug integral 
with the disk valve, the said lug 
fitting snugly in the socket of the 
cover, and pivoted on a pin passing 
through the aperture in the lug and 
extending beyond the cover, a rod 
on the extended end of the pin serv- 
ing as a handle for the disk valve, 
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and a packing means around the 
pin. 
* * * 
1,649,827. Combined Temperature Indicator and Draft 
Regulator. Horace W. Heyman, Maplewood, N. J. Ina 


draft control, a thermometer base, means for securing it to 
a wall, a manually operated slide for controlling the draft 
regulator of a heating plant, an outwardly projecting arm 
at the bottom of the slide for manual operation, an in- 
wardly projecting arm at the top of the slide, means to 
connect the last named arm to the draft control means of 
a heating plant, a channel in the rear face of the base to 
receive the slide, a countersunk plate secured to the rear 
face to slidably secure the slide to the base, and a spring 
connected to the lower end of the slide and to the upper 
end of the base tending to urge the slide to an off position. 
* * * 
Humidity-Control System. Albin J. Nelson, 
assignor to American Schaeffer and Bu- 


1,650,149. 
Brooklyn, N. Y.., 
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Standard or Heavy Pipe 


Overton Roof Flashings are made to fit either stand- 
ard or extra heavy pipe. 












They are made from the high- 
est grade metals available and 
you are absolutely safe in 
guaranteeing them for the life 
of the roof. 


From your jobber 


BUTLER MFG. CO. 


Minneapolis, Minn. 
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Speed! 


That’s the most im- 
portant thing in 
plumbing and heating 
work — speed — and 
accuracy. 

Both of them are avail- 
able to the users of 
the Martin Portable 
Vise Stand and Pipe 
Bender. 


H. P. MARTIN & SONS 626 E. 2nd i: Caden Ky. 
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A nickel plated brass top and galva- 
nized body of extra heavy quality dis- 
tinguish the Washington No. 69 Drum 
Trap. It is one of the exceptional 
specialties you will find in the Wash- 
ington Catalog C. Have you your copy? 





Order from your jobber 


Fig. No. 69 


The Washington Metal Products Co. 


Ohio 





Washington C. H. 


WHEELING 











SANITARY MFG.: CO. 
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High Grade Plumbers 
Ware Two-Fired 
Vitreous China 
Plate 100-E Lavatory on 
Pedestal. Two sizes 
24x20 inches and 26x22 










inches. 

Plate 126-E “The Tran- 
quil’”’ all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 



















Reference — Domestic 
Engineering Catalog 
Directory. 

























102 


DOMESTIC ENGINEERING 








BRYAN BOILERS 


FOR OIL AND GAS 


Truly a Wonderful Boiler 


Accepted by oil burning industry 
as only boiler on the market meet- 
ing all the requirements of the 
economical operation of the oil 
burner. 

Can produce hundreds of letters 
claiming as much as 30 to 60% 
fuel saving over coal burning 
boilers. 

Stack Temperature— one dealer 
says, “So low, cannot lighta match 
on it. Another says: “Only 
boiler stack I could ever hold my 
hand on when the boiler is in 
operation.” 

Now Is the Time—to push oil 


burning boilers for next season. 











Steam, Vapor, Vacuum or Hot Water 
UNIVERSAL COMBUSTION CHAMBER 
For use with either oil or gas 


Sold only through the heating trade on exclusive 
local sales franchise basis 


Manufactured by 


BRYAN STEAM CORPORATION 


(Boiler Division) 


PERU, INDIANA, U. S. A. 
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denberg Corporation, a Corporation of New York. In a 
humidity control system the combination with an enclos- 
ure, of a moisture supply therefor comprising a steaim 
supply line and wet bulb hygrometer means for controlling 
the flow of steam from said steam supply to said enclosure 
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1.650.149. 
1,649 897 


in accordance with the humidity of said enclosure, and a 
water supply for said wet bulb hygrometer means com- 
_ prising condensing means connected to receive steam from 
said supply to said control and cooling said steam to a 
liquid state at substantially the temperature of said en- 
closure. 


* * * 


16,794. Liquid-Fuel Burner. William C. Homan, Meri- 


den, Conn., assignor, by mesne assignments, to Wilcox Pat- 





ents Corporation, Peekskill, N. Y. In a liquid-fuel burner, 
a casing, a wick holder therein, the said wick holder being 
provided in diametrically opposite positions with longi- 
tudinal slots, and devices extending centrally through the 
casing and engaging the edges defining the sides of the 
said slots in the wick holder for simultaneously imparting 
a uniform movement to the said wick holder. 


TUPEO MEAN EIT 





1.GAN OS 
13,794. 

1,650,065. Liquid-Fuel Burner. James M. Dial, Athens, 
Ga. A liquid-fuel burner including in combination a 
burner tray provided with a longitudinal gutter and a 
series of lateral ducts in open communication with said 
gutter, means for supplying fuel to said tray in pre-deter- 
mined quantities, air ducts upon opposite sides of said 
tray, means for causing an air supply to flow by a tortuous 
route through the burner tray, and a series of spaced 
apart baffle plates surmounting the tray aforesaid directly 
in the path of the products of combustion. 

* * * 

1,650,150. Relief Valve. Ira 1. Nelson, Boston, Mass. 
A relief valve having, in combination, a casing provided 
with an inner and an outer chamber with a fluid inlet en- 
tering the inner chamber and a fluid discharge outlet from 
the outer chamber, a movable valve member between said 
chambers adapted to be operated by excess pressure in 
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said inner chamber to open a passage between said cham- 
bers, a fusible plug between said chambers adapted to melt 
at a predetermined temperature and thereby open a pas- 
sage between said chambers, there being a second passage 
28 between said chambers and a vacuum relief valve 
adapted to close said second passage 28 between said 
chambers, the seat of said vacuum relief valve being 
spaced apart from and positioned above the seat of said 
movable valve member and above said fusible plug. 
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1,650,343. Electrically-Ignited Liquid-Fuel Burner. 
John Good, Garden City, N. Y., assignor to Good Inven- 
tions Co., New York, N. Y. In a combustion system, in 
combination with an ignition chamber for receiving 
sprayed fuel, a spark having its body isolated from the 
zone of combustion of said chamber and its spark termi- 
nals projecting into the interior of said chamber. 
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1,646,575. Combination Hot and Cold Water Faucet. 
Earle H. Carder, Hollywood, Calif. In a combination hot 
and cold water faucet, the combination of a valve cas- 
ing having a valve-chamber with a substantially conical 
seat, and having a hot water chamber at one side and a 
cold water chamber at the other’side, said seat having a 

















1,646,575 


mixing port communicating with both said chambers and 
having a transverse web separating the hot and cold water 
chambers from each other, said seat further having a cold 
water port leading from the cold water chamber and a 
hot water port leading from the hot water chamber, all of 
said ports being located substantially in the same plane of 
rotation with respect to the valve’s axis, and at the same 
distance from the axis of the conical seat, and a substan- 
tially conical valve mounted on said seat having a single 
port of a length sufficient to substantially cover the entire 
length of the mixing port, and operating to register with 
any one of the said ports, said casing having an outlet 
leading from the valve-chamber to lead off the water pass- 
ing through the valve. 
« * ” 

16,797. Soap and Water Mixer. Fred Y. McKenney 
and William H. Cheney, Chattanooga, Tenn., assignors of 
one-sixth to Manly A. Watson, one-sixth to J. A. Kelly, 
one-sixth to J. F. Kelly, one-sixth to G. L. Robinson, one- 
tenth to R. E. Robinson, jr., and seven-thirtieths-to Jackson 
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Bigger Profits 


with 


Health-o-Meter 


Automatic Bathroom Scale 












Because of its unquestionable 
eficiency and unequalled 
economy the Health-O-Meter 
is a fast selling home scale. 
The demand increases daily 
and now is the time to order 
thesggin preparation for sales 
that mean bigger profits for 
you. Write for details today. 





Continental Scale Works 


5701 Claremont Ave. iis 
Desk 68-A CHICAGO, ILL. ——-' 
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Here Is 
Real Value! 


TWO INSERTIONS OF THIS AD 
DREW FORTY INQUIRIES 


When you need help and need it badly 
wouldn't you be willing to pay four- 
teen cents for a skilled man? The ad 
above cost $2.80 for one insertion. Two 
insertions of it brought forty answers 
and gave the advertiser a choice of many 
men. That is reasonable advertising, 
and results show it to be real value. 


DOMESTIC ENGINEERING 
1900 Prairie Ave., Chicago, Illinois 
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ALEX R. BENSON CO., Inc., 


YAGER’S 
Soldering Paste 


Solders all metals but 
aluminum. 
Quick and economical. 


Buy it here or of your 
dealer, 2-0z., 8-oz., 16- 
OZ. Cans. 


Write to Dept. “‘D’’ for samples 


Hudson, N.Y. 
For list of distributors see 1927 McRae Blue Book 


Sales Agency for Canada: Canadian General Electric Co., Ltd. , Torontoand Montrea 
dtc 








GENUINE NAS@NPSTEAM TRAPS 
UPKEEP 





NASON \ MANUFACTURING. CO. 
7I-PULTON ST. NEW YORK 
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ae Hospitals Require I W all-Hung Radiation 





LITTLE GIANT 


Strict sanitation demands wall-hung radiation. Heat- 
ing efficiency increased. Installation simple—Little 
Giant Hangers strong, dependable and economical. 


Distributed by the United States Radiator Corporation. Sold 
by all leading jobbers. 


MANUFACTURING CO. 


1927 Nicollet Avenue, Minneapolis 





























' at the Masonic Club, 
| City, 


| liam F, 
| Louis C. 
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Zinn Easley. An apparatus of the character described com- 
prising a chamber having a water inlet at one end and an 
outlet for the solution at the other, a container for soluble 
material with an open top and a perforated enclosing wall 
mounted within said chamber, and means for directing 
part of the water from the inlet end into the soap con- 
tainer and part of it outside of said enclosing wall, sub- 


stantially as set forth. 


ne — 

















Te 
1,650,489. Stock Fountain. Guy H. Brechtbill, Mar- 
shalltown, Iowa, assignor to Central Foundry Co., Mar- 


shalltown, Iowa. <A _ stock fountain including an open 
topped receptacle in the bottom of which a heating unit is 
adapted to be disposed, a trough mounted in the recep- 
tacle and comprising a cover therefor, a valve controlled 
discharge pipe delivering water to the trough, a float con- 
trolling the valve, a hood extending transversely over the 
trough and housing the float and valve, a door in the re- 
ceptacle permitting access to the heating unit, said door 
and dome overlapping and being secured against accidental 
displacement by a common securing device, as and for the 


purpose described. 





TO HOLD ANNUAL BANQUET 

and ladies night of the Master 
Plumbers Association of Jersey City, N. J., is to be held 
Clinton and Crescent avenues, Jersey 
on Thursday evening, February 2, it is announced, 
dinner to be served at 7 o’clock. Louis S. Komoski is chair- 
man of the committee in charge, the other members being 
Valentine Ringle, John T. Edge, Henry A. Cohendet, James 
T. Brennan, John J. Corcoran, Joseph A. Sprouls, Richard 
Entwistle, Charles Werner, Abraham M. Aronson, Wil- 
Bailey, John J. McCarthy, James J. Conlin and 
Kull. 


The annual banquet 





AMARA \- 


POWERS TANK 
THERMOMETER 


, 





HOT WATER 
OUTLET 








POWERS No.1) 
REGULATOR 


















results. 


has the most complete line of regulators made for all types of hot 
water heaters. 


Water Operated. 


Let us help you to select the type of regulator which will give best 
We may be able to help you eliminate a lot of trouble 
and needless expense. 


2716 GREENVIEW AVE., CHICAGO. 
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POWERS 


Self-Operating—Compressed Air Operated and 


Get the Right Regulator for Each Job 


Phone or write our nearest office. 


THE POWERS REGULATOR CO» 


IO years of specialization in temperature control 


Also New York, Boston, Toronto, —— 
04) 


Los Angeles and 30 other offices. See your telephone directory. 


A RRWNNAAITSNIAIA STS AISTANI TST 
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words 
$4.00. 


Cash must accompany order. Copy should reach us eight days in advance. 








Situations Open 


WANTED: BY A NATIONALLY 

known manufacturer and distribu- 
tor of Vapor Heating Specialties, Sales 
Engineers for several districts in mid- 
west and the east who have a high 
grade clientele among the Architects 
and Heating Contractors, coupled with 
proven ability to make heating plans, 
marked sales ability and of high moral 
character, to sell Vapor Heating Spe- 
cialties and Systems on a most liberal 
commission basis. A rare opportunity 
as a side line to men possessing these 
requirements and who already main- 
tain an office. With your application 
please give your present line of busi- 
ness, the territory you cover, experi- 
ence and age. Address Key 928, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 


SALESMAN — EXPERIENCED IN 

heating, to sell boilers and radiators 
in New York City for a distributor of 
the American Radiator Co.’s products. 
Address Key 982, “Domestic Engineer- 
ing,’’ 1900 Prairie Ave., Chicago. 


WANTED — REPRESENTATIVE TO 
establish our product with distrib- 
utors. Acquaintance with supply houses 
in Pennsylvania and eastern Ohio pre- 
ferred. Familiarity with pipethreading 
tools essential. Proposition includes 
demonstrating equipment at distribu- 
tors, educating their salesmen and cov- 
ering the trade in each of the larger 
cities where distributors are desired. 
This is a salary and expense proposi- 
tion and requires a hustler. Give age, 
nationality, experience, references and 
full details in first letter. Must have 
own automobile. Address Key 980, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 
WANTED—HEATING SALES ENGI- 
neer to represent boiler and radiator 
manufacturer in New York City. Give 
full particulars, experience, ete. <Ad- 
dress Key 981, “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 














SALESMEN—MANUFACTURER OF A 

recognized line of plumbers’ brass 
and valves is now open to consider 
applicants for existing vacancies. Have 
several. Acquaintance with the trade 
will help. Outline experiences, qualifi- 
cations and furnish references. The 
Rickersberg Brass Co., Cleveland, Ohio. 





OLD ESTABLISHED FIRM HANDLING 

full line of staple brass goods and 
rubber specialties wants several men 
with experience and clientele among 
the plumbers in the following terri- 
tories: New York, Pennsylvania, Con- 
necticut and Ohio. Address Key 958, 
“Domestic Engneering,”’ 1900 Prairie 
Ave., Chicago. 





FOR OHIO TERRITORY. 


wire salesman with an 


SALESMAN 
A real live 


established following to sell a high 
grade line of plumbing specialties. 
Have been producing big results in this 


territory for years and want some one 
who can continue to carry on. Big 
commissions with liberal weekly draw- 
ing aceount. Address Key 981, “Do- 
mestic Engineering,’ 1900 Prairie Ave., 
Chicago. 








For Sale 


USED ARMSTRONG NO. 1 PIPE 

threading machine with dies and cut- 
ter cheap. $30.00. Apply B. Riepp, 2079 
Coney Island <Ave., Brooklyn, N. Y. 
Telephone Dewey 10257. 











Miscellaneous 





ESTIMATING BLANKS, JOB TICKETS, 

time sheets, stationery, etc., for 
plumbers. Samples and prices by re- 
turn mail. Louis Fink Sons Co., 
eo Bldg. Laurel Springs, N. J. Bat. 





This book is highly appre- 
ciated by Master Plumbers, 
Journeymen, and Appren- 
tices. “Practical Informa- 
tion—Care and Repair, etc.” 
180 Pages. Over 300 illus- 
trations. Send your order 
today. $1.00 postpaid. ($1.20 
Cc. 0. D.) Satisfaction guar- 
anteed. Chas. J. Geiser, 
4308 Madison St., Chicago, 
Ill, 


The Most Reliable | 


PIPE COUPLING BUYERS 
in The Country 


Write us about your surplus 
pipe couplings. 


CAPITOL MFG. &SUPPLY CO. 
550 Nicholas St., Colurmbus, O. 











Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used pipe 
machines from 2 to 12” inclusive. 
New Oster machines always in stock, 
also new dies for all makes. 

THE O’BRIEN MACHINERY COMPANY 

113 North Third St., Philadelphia, Pa. 


Long Distance Telephone: Market 0727 
Cable Address: ‘“*OBRIEN’’ PHILADELPHIA 


Lines to Handle : 





Salesmen, We Have A Num- 

ber of open territories for 
salesmen in the plumbing sup- 
ply line who can add to their 
present lines a high grade 
plumbing specialty on which 
we pay a very liberal commis- 
sion. Address Key 975, “Do- 
mestic Engineering,” 1900 


Prairie Ave., Chicago. 





Counter Salesmen in Supply 

houses can earn a liberal 
commission on a_ plumbing 
specialty without interfering 
with their present work. All 
communications strictly confi- 
Address Key 976, 
“Domestic Engineering,’ 1900 


dential. 


Prairie Ave., Chicago. 





Books for Your Trade Library 
BOOKKEEPING AND COST FINDING 
FOR THE PLUMBER. By Wesley A. 
Fink. Outlines a simple method of 
bookkeeping and cost finding easily 
adapted to your business. Tells how 
to open and close a set of books, gives 
concrete examples on figuring labor 
and material costs, overhead expense— 
in fact a complete system worked out 
in every detail. Size, 4%x6% in. 128 
pages. Cloth. Price, $1.00. 
THE TABLE OF ESTIMATED RADIA- 
TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4144x714 in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 
PRACTICAL METHODS OF SEWAGE 
DISPOSAL. By H. N. Ogden and H. 
B. Cleveland. Covers in detail the 
problem of sewage disposal for resi- 
dences, hotels and institutions where 
connections to city sewers are not 
available. Size, 5%x9% in. 1323 pages. 
Cloth. Price, $1.50. 


OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year.* In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct percen- 
tage of profit on any contract. A book 
worth many times its cost. Size, 4%x’ 
S160. pages. 24 tables. Cloth. Price, 











Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 
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4c an issue—you might say almost nothing, yet 
dollars worth of new ideas, news, pictures of your 
outings and conventions, and a market section 
that is saving plumbers money in all parts of the 
country. Ask yourself, can you afford not to be a 
reader—then forward your subscription. 
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More Sales and Greater Profits 
Follow the Display of the 
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The MADERA 
K-3001 


\\ 


\\ 





i 
fers SALE of a Madera means a profit about 
two and a half times what you make on the 
sale of an inferior, low-grade washdown toilet. 


And the sure way to make this greater profit 1s The “Madera” is ideal for 

: re ‘ ; —_— installation in residences, 
to display a Madera in your showroom. It is its mon. athe deat 
own best salesman! apartments and building 


developments. 
Then your customers can see its graceful lines; its gleam- 


ing, snowy whiteness; its longer, more comfortable seat; 
. ! 
and thelustrous, glassy finish of the Durock bowland tank. 


There’s more money and satisfaction in the Madera. 
Just put one in your salesroom and give it a chance! 


THOMAS MADDOCK’S SONS COMPANY 
DUROCK ‘bathroom Gquipment 


TRENTON, N.J. 


MADDOCK 


Since 1859 ~ No Name has stood for 
HIGHER QUALITY 


DLE] Ole 


is exclusively a 




















MADDOCK 
Product 





Mention Domestic ENGINEERING when writing advertisers. 
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